= SCIENTIFIC FEED MANUFACTURING & MERCHANDISING 


How Blatchford’s | 
EXTRA Services Cut Costs... 
Help Increase Your Profits! 


> The extra, personalized services of these Blatchford feed experts and their staffs bring you the widest experience, latest information and 
advanced methods to cut costs, build profits and produce top results for your customers. (1) Bert Swanson, Dept. Director—formulation (2) Jack 
Sams, Vice President—fortification services (3) Dorwin Cox, Manager—field services (4) Jim Flinn, President—special advisory services. 


You get all these Extra Services in addition to faster, easier, more accurate, lower cost 
one-operation mixing and better distribution with Blatchford’s VITADINE and SWINEX! 


Blatchford’s Formulation Service 2) Blatchford’s Fortification Service 


—*custom built” properly balanced feeds. Helps —newest developments in nutrition and disease 
you build your own exclusive formulas to meet control. Blatchford’s Vitadine and Swinex forti- 
specific and changing local needs with better fiers assure your feeds having the latest proven 
nutrition at lower costs. Formulas are scientif- developments in micro-ingredients. Blatchford’s 
ically calculated for you by Blatchford’s to meet staff of nutrition experts, specialized mixing 
or exceed approved standards—assure top equipment, continuous research program and 
quality results! "years of experience keeps you out in front. 


Blatchford’s Registration Service Blatchford’s Field Service 


—makes registration easier with less time loss. profit-producing 
Here’s another plus service that saves you time eld men, many with more than 20 years o 

, experience, bring you valuable up-to-date nutri- 
and money. Blatchford’s helps you prepare the 

; a tion information, manufacturing know-how and 
necessary papers for formula registration and selling help. They help you evaluate local needs, 
proper forms needed to meet tag requirements keep up with the lastest trends and deliver 
to pass national, state and local regulations. better profit-producing feeds that keep customers 


satisfied! 
FOR POULTRY AND TURKEY FEEDS 


FOR PIG AND HOG FEEDS 


Mail Coupon For FREE Blatchford Service’ 


Get an accurate appraisal of your formulas , 
for both costs and nutrition values from _— ford’s — 189 
Blatchford’s now! Find ott how much more Waukegan, Illinois 


Blatchford’s offer you. No cost or obligation. (0 Send appraisal on formula enclosed. I 
Mail formula to check . . . or write for com- Send information on Blatchford’s Services: | 
plete information today! (0 Formulation CO Fortification o Registration | 


Field Services 
VE} as NAME 


SSVTABLISNED 1800 


ADDRESS. 


—STATE. 
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... the application of 


PRATER-PROVED feed 
systems and equipment, f@ 


holds down costs and ; 
accelerates income build-up! 


route to high production, low cost and stea increased 
PRATER PULVERIZER COMPANY uu sra 
South SSth Court Chicago 50, Illinois Prater 
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compute the value 


dehydrated alfalfa? 


How can you 


A. abacus* isn’t necessary, although it would 


come in handy. For there are dozens of separate 
constituents-plus unidentified factors-in 

Small’s Dehydrated Alfalfa. Each promotes the health 
and growth of poultry, swine and cattle, and each has 
its market value. Purchased individually, these 
constituents would be prohibitive in cost-yet you get 
them all in Small’s Dehydrated Alfalfa 


A-D-M’s Alfalfa Division takes extra care in every step 
of manufacture, storage and delivery to insure that 
you receive the full benefit of all these extra values. 
That’s why Small’s Dehydrated Alfalfa is the over- 
whelming first choice of value-conscious feed buyers. 


ARCHER-DANIELS-MIDLAND CO. 


*An instrument still used in some oriental 


countries for making arithmetical 


P. O. Box 356 


caloulations. Experienced operators can 


solve complex problems with almost 
machine-like speed. 


Alfaifa Division 
Kansas City 41, Missour! 


Carotene 


Chlorophyll 
Sterol 
Tocopherol 
Vitamin K 
Wax Alcohol 
Wax Ester 
Wax Paraffin 
Xanthophyll 
Vitamin C 
Thiamin 
Riboflavin 
Pantothenic Acid 
Niacin 
Inositol 

Folic Acid 
Choline 
Biotin 
Arginine 
Histidine 
Isoleucine 
Leucine 
Methionine 
Lysine 
Phenylalanine 
Threonine 
Tryptophan 
Valine 
Protein 


Other constituents include- 
Boron 
Calcium 
Chlorine 
Cobalt 
Copper 

Iron 
Magnesium 
Manganese 
Molybdenum 
Nitrogen 
Phosphorous 
Potassium 
Sodium 
Sulfur 

Zinc 


-plus unidentified factors 
that promote the growth and 
health of poultry, swine, and cattle! 


FOR FEEDS 
WITH A FUTURE 


ML ke) 


: 
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ON THE COVER: Vacation time means picture-taking is an order of 
the day. This feed man photographs Mt. Rainier with his color camera. 
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With Which Is Combined 
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Established in 1899 


Published by Editorial Service Co., Inc. 
Milwaukee 3, Wisconsin 


in this | issue... 


production . . . 7, 35, 67 


The British unit of the international Unilever feed operation manufac- 
tures much of its output in the form of “nuts” and “pencils.” The 
Feed Bag takes you on a visit to the headquarters of British Oil & 
Cake Mills in London to talk with Arthur A. Bindloss, its director of 
research, page 7. 


Efficiency is stressed throughout the production and sales organiza- 
tions of New England Grain Co., which blankets Maine like the 


PUBLISHER 
Eldon H. Roesler 


EDITORIAL DIRECTOR 
Bruce W. Smith 


ADVERTISING MANAGER 
Theodore P. Thery 


NEWS EDITOR 
Joseph Lukitsch 


seneitiaianiee aieaiaias : Atlantic fog. President Irvin Herman is the host. With eight photos 
San kate : and a full-page flow sheet. page 35. 
SENIOR CORRESPONDENTS if A totally blind employe operates a sacking unit at Samuel S. Lipman 
Hyatt ; Sons in Augusta, Maine, with complete satisfaction to his employer. 
gland, Henry Milliken : 
Arizona-California, Paul B. Nees * Ralph Cole tells his experiences in industry as a sightless person. 
Ohio-Pennsylvania, Bud Stickler page 67 


FIELD CORRESPONDENTS 
Texas, Ruel McDaniel 
California, Margaret Hawkins 
New York, Robert G. Dyment 
Southeast, Benjamin W. Farnham 


marketing ... 9% 


Once a year, the Danish agricultural industries in the section of 
Zealand display their prize livestock and the machinery with which 
they produce their crops. Feed manufacturers and ingredient sup- 
pliers have exhibits. Go there with The Feed Bag. With five photos. 


FOREIGN CORRESPONDENTS 
Asia & Australia, Arthur R. Cole 
Central & South America, H. G. > 
Canada, Harry P. McKeever 


DEPARTMENTAL CONTRIBUTORS page 9. 
osep. risman, alip verett, 
Duane McKenzie selling 21 


CIRCULATION MANAGER 
Allen E. Bell 


One of the South’s most prominent feed manufacturers, Cosby- 
Hodges Milling Co., Birmingham, Ala., is profiled in this detailed 
article on its operations. How its Jazz trademark was decided upon 
is explained. Five photos. page 21. 


Copyright 1959 by Editorial Service Co., 
Inc., also publishers of 


U. S. FUR RANCHER, Devoted to the 
Interests of Mink Ranchers Exclusively 


THE FEED BAG RED BOOK, Reference 
Book of the Feed Industry 


THE BLUE BOOK OF FUR FARMING, 
Every Day Reference for All Ranchers 


THE NATIONAL FEED SHOW, 


service ... 52, 60 


With plenty of enthusiasm and experience, an Illinois feed man has 
succeeded in a retail feed manufacturing plant which many rated 
as a long-shot gamble. We visit Ace Feed & Farm Supply, Watseka, 
Ill. page 52. 


Service to turkey raisers backed up by plenty of first-hand know-how 


Originated by Editorial Service Co. has brought excellent results for Ephraim (Utah) Milling & Elevator 
Co. Owner Lawrence Hermansen has some positive opinions on 
BPA : agricultural integration. page 60. 
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STILL AVAILABLE FOR GOOD DEALERS IN SOME AREAS 


No matter how good your present progam is, your but also his customers must have good breeding | 
customers must make money if you are going to be stock, good equipment and good housing. Eventual- 
permanently successful. To do this in the feed busi- ly someone will sell all four in your area — it might 
ness, a feed dealer must have not only a good feed, as well be you! 


No other major feed company in America has this kind of a program to offer a 
dealer. WRITE, PHONE or WIRE for DETAILS. 


ee Ny w 

HONBGGERS & Co., FEED & FARM BUILDING Division, FAmRBURY, Tut. 
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EUROPEAN FEED MANUFACTURING 


British Feed Manufacturer 
Produces Nuts, 


By BRUCE W. SMITH 
Reported From London 


The formula feed industry in the 
british Isles has made rapid strides 
since World War II. A pacemaker in 
this progress is British Oil & Cake 
Mills, Ltd., a unit of the international 
Unilever organization. 


From its headquarters in Unilever 
House, opposite famed Blackfriars 
bridge in London, British Oil & Cake 
directs the manufacture and sale of 
complete feeds, concentrates, and sup- 
plements. The company was set up or- 
iginally to utilize some of the vegetable 
oil production and byproducts of Uni- 
lever. 

Heavy on research, British Oil has 
a staff of some 80 agricultural scien- 
tists on its big investigative farm near 
Bedford. In the livestock category, the 
research establishment includes 120 
Ayrshire dairy cows, some 140 breed- 
ing sows — mainly Yorkshires, 7,000 
layers, and a large broiler flock. 

Functioning as nutritional adviser to 
the milling group administration of 
the vast Unilever organization is ca- 
pable Arthur A. Bindloss, widely 
known to American feed manufactur- 
ers’ researchers. His office corresponds 
with that of director of research in 
U. S. feed companies. 


Stress Management 
“We follow closely the theme that 
sound management, good breeding, 
and rigidly-enforced sanitation pro- 
grams are as important as the feed to 
profit in livestock raising,” Mr. Bind- 
loss declared. “We often refer to the 
management guides of the American 
Feed Manufacturers association, of 
which we are a member, in establishing 

our own recommendations.” 
Pelleted feeds are popular in Eng- 


land and elsewhere in the British Isles. 


But the terminology differs somewhat 
from the American. Only pelleted 
poultry feeds are referred to as “pel- 
lets.” In pelleted form, the other ra- 
tions are described as “nuts” or “pen- 
cils,” depending on their size. 


Altogether, British Oil & Cake Mills 
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produces 110 different brands of feed. 
The capital letters “BOCM” in a ver- 
tical oval constitute the company’s 
trade name. 


British Oil has feed plants at Lon- 
don, Avonmouth, Hull, Liverpool, and 
Manchester in England and at Glas- 
gow in Scotland. Keenly dealer-con- 
scious, the firm has a network of 3,000 
retailers offering its products to feed- 
ers. 


Besides the big Bedford basic re- 


RESEARCHER A. A. BINDLOSS 
His tasks are many, varied. 


search center, British Oil & Cake also 
operates three test and demonstration 
farms for cattle, a large poultry sta- 
tion in the South of England, and a 
similar poultry unit in northern Eng- 
land. 

“Dairy feeds are important sellers 
for all British feed manufacturers,” Mr. 
Bindloss reported. “We figure that on 
an industry-wide basis, some 35 per 
cent of feed sales are for cattle, 40 per 
cent for poultry, 24 per cent for swine, 
and the one per cent in miscellaneous 
feeds. The dairy feed business is grow- 
ing from year to year and thus shapes 
up as the actual leader in terms of im- 
portance today.” 


Trade Association 

The British equivalent of AFMA is 
the Compound Animal Feeding Stuffs 
Manufacturers National association, 
which has headquarters in Cereal 
house, Mark lane, London. This group 
reckons that there are currently some 
1,200 feed manufacturers or mixers in 
the British Isles. Only 200 of this num- 
ber would correspond to medium-size 
and large U. S. mills, the balance be- 
ing custom mixers. 

In English tons, total manufactured 
feed output in the British Isles in 1958 
was some 7.2 millions. Twenty years 
earlier, just prior to the war, the fig- 
ure was only four million tons. North- 
ern Ireland is not included in the 1958 
totals and estimates place its output at 
another 600,000 tons. 

The British feed industry has avail- 
able for its use the following ingredi- 
ents produced in the isles themselves: 
barley, wheat, oats, beet pulp, some 
dried milk products, and dried grass. 
Byproducts available from within Bri- 
tain include those from flour mills, 
seed crushers, meat processors, and 
from fisheries. Imported ingredients 
include protein concentrates, barley, 
corn, and sorghums. 

The primary ingredient actually 
grown in Great Britain is barley. Last 
year, British feed mills used some 114 
million tons of this commodity. In ad- 
dition, 12 million tons of byproducts 
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Dr. Laboratories — 
the Approach to Health Problems 


Scores highest on the orofit test 


FEED EFFICIENCY NECESSARY 


Broiler growers everywhere are pretty well agreed that 
Dr. Salsbury’s UNISTAT is the best coccidiostat on 
the market today. And many have also learned that it 
scores highest On the “promt test.” That is, they make 
more money using UNIST AT than any other coccidi- 
ostat. Why? Because UNISTAT not only provides 
Superior protection against the disease—it also gives 
growers other important profit benefits, such as better 
coloring, faster growth, and increased feed 
efficiency. Of these, feed efficiency is the most 
“Mecessary to profits. Birds must make top gains per 
pound of feed. Records indicate that UNISTAT passes 
this test with fiying colors. Thousands of flocks have 
demonstrated over and over again that UNISTAT-fed 
broilers need less feed per unit of gain. This, added to 
to all the other benefits of UNISTAT, can materially 
imcrease your customers’ profits. 


Please write for Feed Manufacturers Guide and further information on UNISTAT 


NATIONWIDE SERVICE TO THE FEED 


EFFICIENCY UP 10 >OINTS WITH UNISTAT 


Here’s a typical letter from @ grower (name on request) | 
who raises a million broilers @ year. He says, ‘Our feed 
efficiency has impro more than 10 points. 
over the same period of last year while coccidiosis has not 
been a problem with us. We feel that the pigmentation, 
finish and quality of our birds been greatly improved 
with UNISTAT feed. UNISTAT ts now in our ration 
100%, but we field-tested a ni of coccidiostats — 
before we made this change.” 


This grower, like thousands of others; hes diced 
that UNISTAT scores highest where it counts most: 
On the profit side of his record book. That’ § the test that 


really counts. And that’s why you’ll want Dr, Salsbury’s __ 


UNISTAT in all your feeds for chicks broilers and 
growing chickens. It can build bigger p for you ~ 


and your customers. 


INDUSTRY 
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produced within Britain were utilized 
in feeds. 

The feed manufacturers association 
notes that “the export of feeding stuffs 
from East and West African territories 
is playing a vital part in the growth 
and development of these colonial ter- 
ritories.”” 

In the British Isles, according to the 


Compound group, 80 per cent of the 
cost of finished feed is the raw ma- 
terials. Wisely, the association cau- 
tions feeders against home-mixed ra- 
tions, stating that the “only yardstick 
is profit over feed cost which respec- 
tive rations yield in use.” 

A growing British feed industry, led 


by progressive manufacturers such as 
British Oil & Cake Mills, Ltd., is bas- 
ing its future on sound research, man- 
agement programs for feeders, and a 
well-developed dealer organization 
which carries the advancements of sci- 
ence right through to the livestock be- 
ing fed. 


Feed Industry Joins Big 
Danish Agricultural Fair 


By BRUCE W. SMITH 
Reported From Copenhagen 


Once a year, the rich Danish agri- 
cultural industry in the section known 
as Zealand trots out its wares for visi- 
tors from all over Europe at the big 
Bellahoj show in Copenhagen. The 
event this year attracted upwards of 


300,000 to the livestock competition 
and commercial exhibits in the Danish 
metropolis. 


FEED manufacturer's exhibit at the 
Danish fair is at top left and a U. S. 
drug producer's booth at top right. 
At lower left is entrance to the farm 
machinery showing. Prize draft and 
saddle horses parade in fourth photo. 


American manufacturers of farm 
machinery and feed ingredients and 
Danish feed manufacturers were well 
represented on the spacious acreage. 
Spirited competition featured the 
showings of swine, horses, and cattle. 
There was a festive, carnival-like at- 
mosphere throughout. 

Actually, the Agricultural Societies 


UNDBRUGETS 
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GIVES EXTRA STORAGE 


Because of limited space in this mill 
area a half cluster bin with two hop- 
pers is used to give 10 tons storage of 
concentrate. Bin was furnished with steel 
top for air delivery. Many variations 
of bin and hopper available. 


Base of Cluster 
Bin is made of 
14-gauge steel. 
Sides and parti- 
tions are 16- 
gauge galvan- 
ized. Rotary 
gates make for 
easy operation. 


20-TON CLUSTER BIN FOR FEED MILLS 


Need more storage? Look around your mill for those odd spaces not being utilized. 
Ten chances to one a LEMANCO all-steel bin can be fitted into your operation. 


Illustrated is the 20-ton Cluster Bin, open top, having four 5-ton compartments to carry four 
different ingredients. Each compartment has two 60° angles and one 45° angle. The 
front is practically vertical, which means that most any type of feed will flow with ease. 


Cluster bin with 4-foot extension gives 
storage space of 28 tons utilizing floor 
area of only 10 feet square. Legs, above, 
were elevated 18” giving a total clearance 
under hoppers of 5 feet. Bin used to 
store crimped oats and cracked corn. 


The bin, 10 feet square, has an overall height of 16'2 feet, which can be reduced, if 
necessary, by ordering shorter legs. Standard clearance underneath the rotary gates is 
42 inches. This can be increased by blocking up. Sides and partitions can be extended 
to roof provided listed capacity is not unduly increased. 


Other Lemanco bin models can also be used to good advantage in mill operations. 
Versatility of this storage bin is demon- a For further information write or telephone 
strated showing weigh buggy under rotary 

gate and a bag-out scale set to pivot under Si LEACH MANUFACTURING COMPANY 

all four hoppers. Slide gates for latter op- ; 
eration can be provided. 
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IMPRESSIVE main entrance to the 

Bellahoj agricultural exposition in 
Copenhagen featured these giant posters — 
showing various phases of Danish 
agriculture and consumer products 


emanating from the country's farms. 


of Zealand, sponsors of the Bellahoj 
show, have a great deal of which to be 
proud. Agriculture still utilizes 73.2 
per cent of the land area of Denmark 
with less than nine per cent of the 
total land area wholly urban. Forests, 
marshes, and water account for the re- 
maining 18 per cent of the country’s 
area. 

Labor-wise, however, the Danish 
farm population includes only a little 
more than 21 per cent of the nation’s 
working force. Danish farms still are 
small by American standards, with 
nearly half of them less than 10 hec- 
tares (about 25 acres). Fewer than 
one-half per cent of the farms are 
larger than 120 hectares. 

As the Bellahoj officials pointed out, 
grain production is the major crop in- 
dustry in Denmark. About 44 per cent 
of all farmland is planted in grain. 
One-eighth of the land area is in per- 
manent pasture. 

Here is the Danish livestock popula- 
tion, according to the 1958 national 
agricultural census: 

Swine, 5.3 million; total cattle,.3.3 
million; dairy cows, 1.4 million; horses, 
237,000; and poultry, 26.3 million 
units. 

Livestock in all the four-legged cate- 
gories were shown at Bellahoj. Color- 
ful features of the fair included what 
the program described as “the children 
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play at the pigsties” and a circus for 
children. Many of the farm wives were 
smoking full-size cigars on the fair 
grounds. 

Colorful, comprehensive, and for- 
ward-looking, Zealand’s annual Bella- 
hoj show is an attraction for farm and 
city residents alike from all over Scan- 
dinavia and elsewhere in northern 
Europe. 


Ag Foundation Elects 


Thompson as Director 


Election of J. Jerome Thompson to the 
board of directors of the Foundation for 
American Agriculture has been announced 
by the group. The foundation is a non-prof- 


PSON 


it organization which attempts to promote 
better understanding between city and farm 
residents. 

Mr. Thompson is vice president of Chas. 


JERRY THOM 


Pfizer & Co., Inc., New York City. He was 
instrumental in organizing Pfizer's agricul- 
tural division in 1952, and led the firm's 
support, of the National 4-H club and Fu- 
ture Farmers of America Foundation. 


Willis: Heads Advertising 
Work at Spencer Kellogg 


Named as director of advertising and sales 
promotion for Spencer Kellogg & Sons, 
Inc., is James Willis. He was formerly en- 
gaged in vegetable oil sales in the New York 
office of the Buffalo firm. 

Mr. Willis joined Spencer Kellogg in 
1948 in the purchasing department. In 
1951, he was transferred to the sales de- 
partment, 

He was born and educated in Coventry, 
England, and served in both the Royal air 
force and the Royal navy fleet air arm dur- 
ing World War II. He came to the United 
States after the war. 


Arkansas Feed Conference 
Slated for Sept. 17-18 


Late research reports on pelleting feed, 
use of amino acids, and processing soybeans 
for feed will be presented at the ninth an- 
nual Arkansas formula feed conference. The 
meeting, to be held at Fayetteville, will be 
held Sept. 17-18. 

Registration will be Sept. 17 in the ani- 
mal science building on the university cam- 
pus. The program begins at 10 a.m. In 
charge of arrangments is Dr. E. L. Ste- 
phenson. 

Arkansas agricultural experiment station 
researchers and feed industry personnel will 
discuss subjects ranging from the value of 
feed additives to suggested feeding pro- 
grams and disease control through proper 
nutrition. All persons interested in feed for- 
mulation are invited to attend. 


VyLactos Labs Reports 


Sales Volume Increase 


All previous sales records were broken 
during the first six months of 1959, accord- 
ing to a report from VyLactos Laboratories, 
Inc., Des Moines. 

Tonnage on Scotch-O-Lass and Omalass, 
the firm’s dried molasses products, was up 
17 per cent over the same period last year. 
Volume of Dynasol, a dried fish soluble 
product, was 15 per cent over the six-month 
period in 1958. 


Merck Names Dale Dean 


Sales Representative 


Appointed agricultural sales representa- 
tive for Merck & Co., Inc., is Dale C. Dean, 
it has been announced by the Rahway 
(N. J.) firm. He will serve Alabama, Missis- 
sippi, Louisiana, and northwestern Florida. 

Mr. Dean joined Merck in 1958. Prior to 
that, he was associated with a Kansas City 
meat packing firm. The University of Mis- 
souri alumnus will headquarter in Birming- 


ham, Ala. 
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“What’s the 
big news about 


“It’s the first 
antibiotic okayed for 
high-level use with 
hygromycin 
swine feeds!” 


Baciferm, zinc ‘bacitracin, is the first antibiotic to receive U.S. Food & Drug 
Administration permission for use at levels of more than 50 grams per ton for 
therapeutic uses in swine feeds that also contain hygromycin B. That goes for 
Baciferm-PB, too —-CSC’s zinc bacitracin-penicillin combination. 


This means the following claims can be made for antibiotic feeds containing 
high levels of Baciferm or Baciferm-PB and hygromycin B: 


¢ Prevention and treatment of bacterial swine enteritis. 


e Aid in control of infestation of large. roundworms, nodular worms and 
whipworms. 


Baciferm — and only Baciferm—contains bacitracin in the zinc form made by 
CSC under Patent No. 2,809,892. Baciferm antibiotics are available in six 
potencies, including combinations with procaine penicillin. 


CS ANIMAL NUTRITION DEPARTMENT 


COMMERCIAL SOLVENTS CORPORATION, 260 MADISON AVE., NEW YORK 16 
IN MEXICO: COMSOLMEX, S.A., MEXICO 7, D.F. ¢ CANADIAN SALES REPRESENTATIVE: NORMAN STARK 
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Specifide Research Head 
Is Dr. William Feigh 


Dr. William H. Feigh has been named 
director of research at Specifide, Inc., ac- 
cording to an announcement by the Indian- 


SPECIFIDE'S FEIGH 


apolis firm. He is an alumnus of Ohio State 
University. 

While at Ohio State, he was editor of the 
official publication of the veterinary school. 
He is a member of several agricultural hon- 
or societies. 


Squibb Names Divine as 


Vet Department Aide 


Appointment of Thomas H. Divine as 
assistant manager of its veterinary depart- 
ment has been announced by E. R. Squibb 
& Sons, New York City. Mr. Divine was 
formerly special Squibb veterinary repre- 
sentative in the Kansas City sales region. 

The Oklahoma A & M alumnus has been 
with the firm since 1957. He is a veteran 
of the navy and was formerly employed as 
a county agent. He will headquarter in New 
York City. 


James Clark Joins Val-A 
Selling Organization 


Now serving as a sales representative in 
the central Illinois territory for Val-A Co. 
is James H. Clark, it has been announced 
by the Chicago firm. 

Mr. Clark formerly was associated with 
Allied Mills, Inc. He is an alumnus of the 
University of Wisconsin, with a major in 
poultry husbandry. 


LILLY RESEARCHER 

Appointment of Dr. Charles E. Jordan to 
the animal nutrition staff of Eli Lilly & 
Co.'s agricultural research division has been 
announced by the Indianapolis firm. Dr. 
Jordan will supervise swine nutrition re- 
search at the company's new agricultural 
center near Greenfield, Ind. 
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HESS & CLARK APPOINTS 
Appointment of Dean C. Moore as terri- 
torial sales representative has been an- 
nounced by Hess & Clark, Inc., Ashland, 
Ohio. The Ohio State University alumnus 
will serve South Carolina and southeastern 
North Carolina. 


Hooker Six-Month Sales 
Exceed $74 Million 


Net sales for the six months ended May 
31 were $74,732,200, it has been reported 
by Hooker Chemical Corp., Niagara Falls, 
N. Y. This compares with $60,155,200 for 
the similar 1958 period. 

Preferred dividends remained the same as 
last year. Net income for the six months 
was $6,897,700, compared to $5,142,000 
last year. Common stock earning per share 
was 93 cents. Last year’s figure was 69 cents. 


Trio of Vice Presidents 


Newly Named by Purina 


The board of directors of Ralston Purina 
Co. has announced the election of three 
new vice presidents. New executives of the 
St. Louis firm are: 

John McGinty, vice president and direc- 
tor of sales promotion; C. Alvin Tolin Jr., 
vice president and general manager of chow 


John McGinty 


and soybean production; and Donald B. 
Walker, vice president and director of the 
soybean division, 

Mr. McGinty has been with Purina 15 
years, and will continue to report to Mar- 
keting Vice President J. E. Streetman. Mr. 
Tolin, with 33 years service, will report to 


D. B. Walker 


David L. Grant, manufacturing vice presi- 


C. A. Tolin 


dent. Mr. Walker has been with the firm 
24 years, and will continue to report to 
Purchasing Vice President Eldred A. Cayce. 

A quarterly dividend of 30 cents on com- 
mon stock was declared at the meeting, 
payable Sept. 11 to shareholders of record 
Aug. 21. 


Pennsylvania Feed Men 


Name Parke Secretary 


Appointment of Donald W. Parke as ex- 
ecutive secretary of the Pennsylvania Millers 
& Feed Dealers association has been an- 


SECRETARY PARKE 


nounced by Robert I. Aten, president of the 
group. Mr. Parke succeeds Richard I. Am- 
mon, who has taken a similar position with 
the Northeastern Poultry Producers council. 

He was formerly field secretary and as- 
sistant to the managing director of the Penn- 
sylvania Retailers association. He is cur- 
rently serving a term as director of the 
American Retail Association Executives, a 
group similar to the Secretaries Circle in 
the feed industry. 

Mr. Parke is an alumnus of Duke Univer- 
sity and a World War II veteran of the 
army. He and his family reside at Lancas- 
ter, Pa. 


Galloway Now Salsbury’s 
Public Relations Chief 


Promotion of Clarus M. Galloway to the 
post of supervisor of public relations has 
been announced by Dr. Salsbury’s Labora- 
tories, Charles City, Iowa. He formerly was 
advertising circulation supervisor. 

Mr. Galloway has been with the firm 
eight years. He attended the University of 
Upper Iowa, Iowa State Teachers College, 
and Iowa State University. He will continue 
as registrar of the firm’s poultry short 
course. 

James Morris, an alumnus of Virginia 
Military Institute, has succeeded Mr. Gallo- 
way as advertising circulation supervisor. 


NUTRENA SALES 

A sales increase of 23.8 per cent over 
1957-58 has been reported for the year 
ending May 31 by Nutrena Mills, Inc., Min- 
neapolis. The figure was an all-time record. 
The jump was attributed to the introduc- 
tion of new livestock and poultry systems, 
increasing use of bulk feeds, and intensified 
sales programs. 
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These economy fortifiers are rich in proteins, vegetable fats, and highly 
nutritious. They also contain essential Vitamin B-G Complex factors, as 
well as unidentified growth factors. Mixing Nadrisol or Produlac in your 
formula feeds will promote quicker growth, greater meat and egg yield and 
will produce feeds your customers want to > ae It’s a good way to gain 
and hold customer acceptance. 


Sold only to manufacturers of formula feeds. 


NATIONAL DISTILLERS PRODUCTS COMPANY 


GRAIN PRODUCTS SALES + 99 PARK AVENUE, NEW YORK 16, NEW YORK 
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(Advertisement) 


A PELLETED VIEW 
Of the News 


Problems are a dime a dozen in a 
feed miller’s life. One of the prob- 
lems we've worked for some time, 
and believe we have whipped, is the 
problem of drying and cooling pellets 
of various sizes. 

The word “cooler” itself is a mis- 
nomer. Anything you can do with 
hot pellets, including pouring them 
on the floor or tossing them up in 
the air with a shovel, will give you 
cooler pellets. So the word “cooler” 
doesn’t mean much. Actually, a cool- 
er is a dryer. As you remove mois- 
ture, by passing a large volume of 
ambient air over a pellet, part of the 
moisture and most of the heat in the 
pellet may be brought to the surface 
by diffusion, and evaporated in a va- 
por at the surface by the condition- 
ing air through conduction. 

The feed industry can apply these 
drying methods by several means, ex- 
cept for two things: 

1) It takes much more retention 
time in the air stream to remove 

bound moisture and heat from the 
| heart of a large pellet or cube than 


moisture from a small pellet. 

2) Maximum rate of diffusion of 
moisture and heat can be obtained 
only where uniformity of air passage 
over the pellet surface is possible 
throughout the retention period in 
the cooler. 

We designed the horizontal dryer 
cooler to provide the maximum re- 
tention time required for pellets of 
varying sizes, and designed a plenum 
chamber with adjustable louvers to 
equalize air flow over all the pellets 
all the time they are in the ‘cooler. 
Wenger coolers also materially re- 
duce the level of fines, since there is 
no great weight of pellets on top of 
other pellets, and since there is no 
tumbling of pellets until they have 
been cooled. We believe the horizon- 
tal cooler has so many advantages 


coolers will one day be horizontal 
pellet dryer-coolers. Apparently our 
good customers think so as well. 
We'll be glad to submit recom- 
mendations to meet your particular 


The Wengers 


Phone 111 Sabetha, Kansas 
© 1959, WENGER MIXER MANUFACTURING 


to remove the same percentage of | 


over the old-style coolers that all 
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Pulse the Industry 


By ELDON H. ROESLER 


DANGERS IN THE DELANEY AMENDMENT 


Ever since late May of this year when the 
Food & Drug administration set up a 
"status quo" regulation on the use of 
certain drugs in feed, members of the 
industry have questioned this policy. 


The American Feed Manufacturers associa- 

tion is working on the problem. Food & 

Drug ruled that no new applications for 

the use of diethylstilbestrol, dienestrol 

diacetate, and arsenicals in animal feeds 

would be accepted. Those formulas using 

such drugs could be continued but could not be changed. 
This action was based on the Delaney amendment in 
congress which directed that drugs known to be cancer- 
producing could not be used in manufactured feeds. 


The drugs in question all have several years or more of 
research behind them before applications for inclusion 
in feed were presented. Substantial evidence was 
presented to show that residual effect in the tissues 
of animals fed rations including these drugs was nil. 


The F & DA accepted the evidence and approved these 
drugs based on sound scientific knowledge. All these 
materials have been shown to improve feed efficiency 
and health and thereby to save the farmer money. 


We are not sure how this matter can be resolved but 
some place along the line, officials in F & DA must 
apply common sense to their interpretations of the 
Delaney amendment. Scientific research which has been 
proven and accepted by the government in the past 
should not be thrown out the window. 


Perhaps the answer might be a "friendly" suit in the 
federal courts whereby a feed manufacturer could sue 
under restraint of trade since he cannot make a new feed 
‘with these drugs while others have them on the market. 
This should be a last resort; the matter must be 
resolved if possible without a fanfare of publicity, 
much of which could be bad and unnecessary if some 
"bleeding heart" columnist wanted to make a scare story 
out of the situation. — 


The big thing is that when conditions like this arise, 

new research is discouraged. What drug firm will invest 
millions in research on new products when they stand the 
chance of having them thrown out once they are approved? 


It is a time for sensible but quick action on the part 
of officials of F & DA to clear up this matter. It is 
in their hands. 
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SUDDEN 
SERVICE 


TO ANY PART OF THE U.S. A. 


BEET PULP 
MALT SPROUTS 
MALT CLEANINGS 
MALT HULL FEED 
BREWERS GRAINS 


WHEY POWDER 
BREWERS YEAST 
CULL NAVY BEANS 
CRIMPING BARLEY 
GRINDING BARLEY 
HOMINY FEED 


LA BUDDE 


MILWAUKEE, WIS. 


Pulse of the Industry 


Next month marks a turning point for the Grain & Feed 


Dealers National association. A shirtsleeve session 
for members, officers, and directors will be held 
Sept. 13-14 at Minneapolis. This will be a "skele- 
ton" convention to accomplish necessary work to 
make way for a big winter convention, March 6-8, 
1960, at Kansas City. 


This move to winter dates is an attempt to hold the 


The 


national meeting at a time when more members of the 
grain and feed trade may be able to attend. It is 
expected that G & FDN will continue to meet during 
the late winter from now on and it appears to be a 
desirable move. 


retail exemotion under wages and hours is in 


The 


jeopardy. A bill to raise the minimum wage imme- 
diately to $1.15 an hour has been reported from the 
subcommittee to the full labor committee of the 
senate. It also makes provision for increases later 
this year to $1.25 per hour. 


Sad part about the bill is that it eliminates the 


The 


retail exemption for all effects and purposes. It 
does not do it in so many words but the language of 
the bill accomplishes this. It says retailers 
doing less than $750,000 per year would be subject 
to the provisions of the wage & hour law if they 
are in "an activity necessary to commerce or in 
competition with any establishment in interstate 
commerce." Wage & hour enforcement officials could 
interpret this to put every businessman under the 
law. It would mean that the federal government 
would breathe down the neck of the smallest retailer 
on Main st. 


influence of southern Democrats may stop this type 


of legislation. The South has always been more 
inclined toward individual enterprise without gov- 
ernment interference. It is hoped now that their 
influence will be felt in killing this wording in 
the bill. 


A bill to tax cooperative corporations is in congress. 


It was introduced by Rep. Richard Simpson (Pa.) 
ranking minority member of the ways & means commit- 
tee. The bill would tax by using the ideas of Robert 
Anderson, secretary of the treasury. 


Under the legislation, co-ops could deduct from federal 


income tax amounts paid to the patron during the 
taxable year if the money was paid in cash or in 
the form of a patronage certificate. However, the 
certificate must bear at least four per cent inter- 
est and be redeemable in cash in three years. 
Hearings have not yet been scheduled on the bill. 
Congress continues to look for new avenues of 
revenue and a complete study of the problem is 
going to be made this fall. 
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2690 E. Foothill Blvd. 
Pasadena, California 


AMES, IOWA: 
FORT WORTH, TEXAS 
COUNCIL BLUFFS, IOWA 
LANCASTER, PENNSYLVANIA 


profitable pork in1 
if you build our efficient feeds no 


The Ray Ewing Nutritional Service Staff has developed 


a pork-producing program of tested and proved swine 
pre-mix products. The Representative in your area is 
available to assist in your nutritional needs and to 


supply your Ray Ewing Swine Pre-Mixes. 
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Feed manufacturers, broiler growers and processors work together to: 


protect against throw-outs! 


Everyone connected 
with the broiler indus- 
try has a stake in win- 
ning this mark of approval. Good 
plant sanitation, healthy birds, 
proper grading—these are all prime 
requirements for securing this nec- 
essary mark of approval. 

To feed manufacturers and broiler 
growers, one of these is most impor- 
tant of all: healthy birds. Birds that 
stay healthy throughout their lives 
and reach processors in fine finish. 
When your feeds contain AUREOMY- 
CIN® Chlortetracycline, you have a 
powerful weapon to protect your 


broiler growers and to safeguard 
processors. 

Your good feeds with AUREOMYCIN 
provide “health insurance” against 
two costly diseases : chronic respira- 
tory disease and synovitis. These two 
diseases are the cause for lesions in 
the air sac, joints and breasts which 
result in the vast majority of market 
condemnations. 

Continuous feeding-of your good 
broiler feeds with high levels of 
AUREOMYCIN is your growers’ best 
assurance of suppressing CRD and 
preventing synovitis. 

Be sure your broiler feeds contain 


@AUREOMYCIN is American Cyanamid Company’s trademark for chlortetracycline. 
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AUREOMYCIN. Urge your growers to 
give this feed the first day and every 
day! Urge them to “start now to 
reduce throw-outs!” 


American Cyanamid Company, 
Agricultural Division, New York 20, 
New York. 


AUREOMYCIN 


IN FORMULA FEEDS 
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ERNEST W. ALWIN, Editor 


Washington Millwheel 


Mr. Alwin is recognized as one of the best-informed 
newspapermen covering agricultural and political sub- 
jects in the capital today. He is the winner of two 


Sigma Delta Chi awards for proficiency in journalism. 
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Year Decision for Farmers: 


Rap Census Bureau 


For Its Red Tape 


Over the years the Census bureau, 
for the most part, has managed to 
steer clear of controversy. It still en- 
joys a good reputation as far as con- 
gress is concerned, but there are rum- 
blings over certain of its surveys. Some 


members of congress have charged . 


that it is putting too much of a load 
on businessmen, who are required to 
fill out a variety of forms, including 
some fairly complicated ones. These 
charges, of course, are the result of 
complaints from business circles. 

Legislation has been introduced to 
eliminate penalties for not answering 
questions asked by the bureau. If it 
were to pass, which is unlikely, many 
businessmen undoubtedly would simply 
ignore the census questionnaires. The 
current hassle has nothing to do with 
the population census taken every 10 
years or the agricultural census taken 
every five. 


Hot Weather, Heat 
Under the Collars 


This is the time of year when mem- 
bers of congress — and a lot of other 
people around Washington for that 
matter — get grumpy and fly off the 
handle easily. They want congress to 
close up shop. 

Congressmen, believe it or not, are 
pretty much like other people. They like 
to have a vacation, to qet away from it 
all each year. But when the session 
runs until September or thereabouts, 
it means they can't vacation with their 
families. The kids have to go back to 
school. Many government officials, 
newspapermen, and others are in the 
same boat. 

Actually, there is a law on the 
books that says congress must adjourn 
by July 31. Trouble is the law also 
states that the deadline does not ap- 
ply when the country is in a state of 


The American farmer and 
congress are likely to find that 
1960 is the Year of Decision. 
Nearly everyone, Republicans 
and Democrats alike, concedes 
that the present farm program 
falls far short of what is needed. 
There unquestionably will be 
tremendous pressures next year 
for drastic changes. 

The present program has been 
attacked by both political par- 
ties. Both warn that the entire 
price support program is in 
acute danger of collapsing of its 
own weight, largely as the result 
of mounting grain surpluses. At 
this point, however, agreement 
ends. 

The administration wants to 
go in one direction — towards 
lower federal price guarantees 
and qreater freedom for farm- 
ers. Democrats, by and large, 
want to chart an opposite course 
— towards higher price sup- 
ports and more stringent pro- 
duction controls. City dwellers, 
worrried about inflation and the 
rising cost of living, continue to 
complain about the Department 
of Agriculture's near-record 
budget and the nearly one bil- 
lion a year spent to store and 
maintain the farm surplus. 

And the farm bloc is not only 
strife-torn, but it lacks the influ- 
ence it enjoyed only a few years 
ago. 

Thus, agriculture and congress 
face a rough year in 1960 as far 


emergency. The United States still is 
operating under the national emergen- 
cy declared by President Truman in 
1950. 


as farm legislation is concerned. 
The big question is this: Will 
widespread dissatisfaction with 
the present program and pres- 
sures generated by a more acute 
surplus problem force the vari- 
ous factions to resolve their dif- 
ferences and agree on new leg- 
islation? 

The house agriculture commit- 
tee may hold hearings around 
the country after congress ad- 
journs, though there is less en- 
thusiasm for such hearings now 
than there was a month ago. 

The committee held a series 
of hearings on a comprehensive 
farm bill following the Presi- 
dent's veto of wheat and tobac- 
co legislation. In general, the 
testimony was simply a rehash 
of what had been said earlier 
in the year and many times be- 
fore that. The farm organiza- 
tions didn't switch positions; 
few, if any, new ideas were ad- 
vanced. Most Republicans on 
the committee regarded the 
hearings as a waste of time. A 
good many Democratic mem- 
bers shared that feeling. 

Had the hearings been more 
productive, there might be more 
enthusiasm for meetings in vari- 
ous sections of the country this 
fall, As it stands now, however, 
committee members are inclined 
to frown on the idea. 


The senate has passed a bill to ex- 
pand research on industrial uses for 
farm products, but at this writing the 
house had not acted. The Department 
of Agriculture is opposed to the cre- 
ation of a new research agency, a 
key provision of the senate bill. 


(The “inside page” of Washington Millwheel this month is page 26.) 
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OLO PROCESS 


OIL MEAL 


32%, PROTEIN 


NCER KELLOGG 
MINNEAPOLIS, MINN 


SPENCER KELLOGG MEAL SALES OFFICES ARE LOCATED AT: 


Bellevue 2-8201 Des Moines CH 4-7291 
Buffalo CL 5850 Long Beach NE 6-2331 
Chicago FR 2-3437 Minneapolis FE 5-4221 
Decatur 5365 Philadelphia PE 5-8787 


Year after year the demand for Kellogg's famous Old 
e 
Kellogg Mills are located at: EDGEWATER, N.J. BELLEVUE, OHIO CHICAGO, ILL. DECATUR, tLe. 
MINNEAPOLIS, MINN. DES MOINES, IOWA EL CENTRO, CALIF. LONG BEACH, CALIF. 
Complete facilities for both truck and rail shipments es. 
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SELLING 


Jazz Leads the Way 
Rock Roll 


Era 


Although many consider this a rock 
‘n’ roll age, a southern feed manufac- 
turer is successfully carrying on a Jazz 
campaign with its customers — and 
with great success. The firm construct- 
ed a new 114-million-dollar mill less 
than five years ago but has no inten- 
tion of resting on its laurels. 


Cosby-Hodges Milling Co., Birming- 
ham, Ala., might be satisfied to rest 
on its laurels. But this is distinctly not 
the case with the management, which 
is headed by J. Chaplane Hodges, 
chairman of the board, and his son, 
\W. Cosby Hodges, president. 

It was not long after the continuous- 
batch type of plant was built in the 
middle of a 32-acre plot that the con- 
cern began improvements and a $50,- 
000 addition took place soon there- 
after. Just recently a new pellet mill 
was added. Bulk storage facilities are 
now being added to the 16 branches, 
located in the four states of Alabama, 
Georgia, Mississippi, and Florida. 

But physical equipment alone will 
not do the job unless the management 
and personnel are on their toes, not 
only productionwise, but also in car- 
rying the message to Garcia in its sell- 
ing and public relations program. This 
is where Cosby-Hodges really shines. 
The concern has been so successful in 
growing with the South and telling 
the Cosby-Hodges story that its line of 
Jazz feeds is virtually a household 
word throughout its territory. 

Right now the company has a pro- 
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WELCOME to the mill is extended to 
visitors from all over the South, 

as this legend on a giant sign 

over the Cosby-Hodges loading docks 
indicates. The highly-efficient 
Birmingham (Ala.) feed and flour 
manufacturing plant is pictured 

in the lower photo. Thousands of 
visitors tour the mill annually. 


gram of bringing in agricultural groups 
to visit the new plant. These include 
dairymen, poultry raisers, and cattle- 
men, as well as farm agents and others. 
Often they are brought in the com- 
pany’s own airplane. 

On arriving in Birmingham the vis- 
itors are given badges, their pictures 
taken, and refreshments served. After 
this they are taken through the plant. 
All employes wear names on their uni- 
forms and their jobs are explained at 
their various stations. The friendliness 
of all employes marks C-H not only 
as “the most inspected plant in Ala- 


bama,” as advertised, but also one of 
the friendliest. 

Then the visitors are shown the 
poultry demonstration section. This in- 
cludes the cage layer project where 
1,000 hens are being fed on eight ex- 
perimental rations. 

The demonstration also includes a 
chicken house with slatted floors and 
one with conventional straw nests. The 
concern also has a flock of Honegger 
Leghorns. Visitors are also shown the 
egg plant to show what can be done 
in marketing locally-grown eggs. 


Long History 

Cosby-Hodges was founded in 1886 
by the late W. M. Cosby, who later 
became known as one of Birmingham’s 
leading philanthrophists. First it was 
largely a provision company, selling 
flour, dry salt meat, lard, and cheese. 
By the turn of the century, Mr. Cosby 
turned largely to sell corn, oats, and 


(Continued on page 28) 
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sacked feed in burlap? They can help you in selling. Here they are 


7. Bulk customers can be served with bag-to-bulk trucks. 


Quite a few selling-points, don’t you agree? Next time you’re selling 
a new customer, remember there’s a lot to be said for burlap bags! 


Saves storage | 900 uses Has 1000 uses 
space — stacks to : — always in demand 
any height without on the farm 
and products fresh. slipping. (popular with farm 
wives, too!) : 


fou can 


...and customer satisfaction “comes in Burlap! 


Have you ever added up the inducements you can offer when you se 


: 


. A discount on every ton of feed, when the mill provides a return- 


. Accurate weights are assured in a burlap bag. 
. Fifty-pound as well as 100-lb. bags can be offered. 


Just ask your own customers—they’ll tell you that burlap 


Ss strony — jokes 
& 


dragging, dropping, 
man-handling — any v4 
tough job on the farm. 


Gives good 
<—-ventilation 
— keeps farm supplies 


bag program. 

Simplified inventory for the customer. 

Identification for medicated feeds. 

Non-separation of formula-ingredients. 

Your prices are competitive with returnable burlap bags. 


Service ...you can give small customers as good delivery service 
as large customers (and on the same route). 


Quantities can be bought as needed. 


Feed in burlap bags is sanitary and free from contamination. 


Farmers have many uses for empty bags...only burlap serves 
them so well! 


ti Laughs at sudden <> Saves money 
RZ, showers — wetness Qe — extra value from 
of dampness can't re-sale and re-use. 


weaken it. 
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Butler 


to solwe it 
at lowest cost 


Grain or feed—flat or vertical—five tons or a million 
bushels — Butler has a storage structure that will 
exactly fit your requirements. You can select from 
the world’s most complete line of steel structures — 
structures that are quality-fabricated by Butler, and 
job-engineered by local Butler storage experts. You 
select from a line that includes the most advanced 
developments in grain and feed storage, drying and 
handling equipment. Butler Square Tanks, for ex- 
ample, have brought a new modern look, lower 
maintenance, and greater safety to country elevator 
construction and feed mill storage. New “Giant” bin 
models have cut costs per bushel for individual stor- 
age structures to new lows. 
When you consult Butler, you deal with the com- 
pany that has provided more structures for more 
’ bushels of grain, and tons of feed than any other 
manufacturer. This record has been compiled only 
because thousands of grain and feed men found 
Butler to be their best buy. Let us show you why a 
Butler structure is your best buy. Write direct. 


BUTLER MANUFACTURING COMPANY 


7392 East 13th Street, Kansas City 26, Missouri 
Manufacturers of Metal Buildings » Contract Manufacturing 
Equipment for Farming, Oil Production and Transportation, Outdoor Advertising 


Factories at Kansas City, Mo. « Minneapolis, Minn. * Galesburg, III. 
Richmond, Calif. « Birmingham, Ala. « Houston, Tex. * Burlington, Ont., Can. 
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Package for. Profit 
with... 


WERTHAN 
BETTER 
BUILT 
BAGS 


You'll Like 
Our Fast Service 


MULTIWALLS 
WERTHCO PRINTS 
BURLAP BAGS 
COTTON BAGS 
AND 
SEWING THREAD 


Ask Us 


WERTHAN 
BAG 
CORPORATION 


1400 8th AVENUE, NORTH 
NASHVILLE, TENNESSEE 


Midwest Sales Office 


141 W. Jackson Bivd., Chicago 
Phone HArrison 7-4960 


Washington 


(The “front page” of this issue appears as page 19.) 


Many Favor Inviting Khrushchev 


There is considerable sentiment in 
Washington for inviting Soviet Premier 
Khrushchev to this country for a lengthy 
visit. The idea behind this sentiment is 
that the Russian leader will have to see 
for himself before he can be expected 
to change some of his preconceived 
notions about the United States. 

Khrushchev certainly talks as if he 
doesn't have anything approaching a 
clear picture of conditions in America. 
Some of this could be calculated, of 
course, but there is reason to believe 
that he just doesn't know what he is 


Is Castro Souring 


Several members of congress have 
made a point of saying that the United 
States could survive without Cuban 
sugar. What these members actually 
were saying was that Fidel Castro, 
Cuba's revolutionary leader, was flirt- 
ing with economic dynamite. 

The United States has been buying 
about half of Cuba's total sugar out- 
put, which makes it the island's most 
important single customer. If this coun- 
try were to stop importing Cuban su- 
gar, Castro and his government would 
be in serious trouble. 

Under the Sugar act, American cane 


talking about. According to reports 
from Russian experts, it takes a brave 
man in the Soviet Union to stand up to 
Khrushchev and tell him the facts. A 
number of high Russian officials have 
visited the United States, but whether 
they have dared to try to dispel some 
of the premier's ideas is open to seri- 
ous question. 

Khrushchev has openly hinted that 
he would like to visit the United States. 
Eventually he is almost certain to get 
his wish, providing there is some letup 
in East-West tension. 


Sugar Act? 


and sugar beet producers have to hold 
down production. Cuba is allotted a 
portion of the American market. The 
Sugar act is up for extension, but the 
sentiment in congress favors delaying 
action until next year. The delay, in 
effect, serves as a warning to Castro 
that the United States does not have to 
stand idly by and have its shins kicked. 
Congress ‘is touchy over the expropri- 
ation of American property in Cuba 
and the charges that Communists have 
an important role in Castro's govern- 
ment. 


Against Releasing Atom Data 


There seems little question but that 
congress will go along with the admin- 
istration's proposal to transfer nuclear 
weapons and information to several 
NATO allies. There is some opposition 
to the idea, however, and as so often 
happens in Washington, it comes from 
two opposite directions. 

There are a few vocal members who 
contend the transfer will weaken pros- 
pects for an agreement with Russia to 
end nuclear testing. They also take the 
position it would increase rather than 
lessen cold war tensions. 

There are others who dislike that 
reasoning, but nevertheless are against 
the proposed transfers. They argue that 
it is risky. to give nuclear weapons and 
information to governments in which 
the Communist party is a significant 
political force. They cite France as an 
example. Their position is that the 
United States will be stronge: if it 
keeps its information and weapons to 
itself. 

There is only a handful of members 


in both groups and, even together, 
they have little chance of preventing 
the transfers. Most members of con- 
gress apparently feel that the transfers 
are necessary if NATO is to be a 
strong deterrent to Russian aggression. 


See 12 Billions in 
Supports by 1962 


The Department of Agriculture pre- 
dicts that the government would have 
nearly 12 billions invested in farm 
crops by 1962 if there were no change 
in existing farm legislation. Regardless 
of whether there is any change, it ex- 
pects to have nearly 10 billions tied up 
in surplus inventories by next June 30. 

The USDA made the figures avail- 
able, hoping that it would spur con- 
gress into accepting the administra- 
tion's legislative recommendations. It 
didn't work, but there'll be more fig- 
ures next year. 
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extra pure profit 
head with 


John McGregor 
McGregor Land and 
Livestock Company 
Hooper, Washington 


In a 130 day feeding trial, McGregor’s Tran-Q supple- were in addition to stilbestrol, implanted in both Tran-Q 


mented steers gained an average 43.6 lbs. more than 
controls; improved feed efficiency by 11%. These results 


“ TRIAL RESULTS 


(in cooperation with Washington State College) . 


Control 


Tran-Q 


Improvement 
over control 


Total gain 
Average daily gain 


373.6 
2.87 


417.2 
3.21 
15.69¢ 


43.6 Ibs. 
-34 Ibs. 
1.80¢ 


Cost of gain (per Ib.) 17.49¢ 
INCREASED NET RETURN $10.83 per head 


WHAT IS TRAN-Q? 


Tran-Q is a unique member of the tranquilizing drug 
family which has been undergoing extensive tests for 
many years. It has given handsome increases in feeder 
profit through its help in providing extra gains and 
feed efficiency. Tran-Q has: 

© Boosted beef gains up to 27% 

© Improved feed efficiency up to 23% 


@ Added up to $11.13 return per head above the cost of 
Tran-Q. 


The extra gains and feed efficiency your customers 
will get when your feeds contain Tran-Q are not 
available from any other feed ingredient. 

Tran-Q is effective in all types of rations including 
high-roughage and high-energy finishing rations. 
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fed steers and controls before the trial began. 


Impressive results with sheep, too 
In trials with lambs, feeds containing Tran-Q have: 
© Boosted gains up to 28% . 
@ Improved feed efficiency up to 22% 
e@ Added an average $1.71 profit per lamb above the cost 
of Tran-Q. 


Get full data now 

FDA has cleared Tran-Q for addition to your feeds. 
alone or in combination with Terramycin. 

Remember, Tran-Q is an entirely new kind of feed 
ingredient—unlike any now in your feeds. This 
important nutritional discovery may well change the 
entire market for your formula beef feeds. 

Call your Pfizer ne mp for details on this 


new way to boost feed sales. 
Chas. Pfizer & Co., Inc. 


BRAND OF HYDROXYZINE HYDROCHLORIDE 
Science for the world’s well-being 


BROOKLYN CHICAGO DALLAS 
CLIFTON, N.J. CHAMBLEE, GA SAN FRANCISCO’ 
IN CANADA: MONTREAL 
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— Cosby - Hodges 


(Continued trom page 21) 


hay. In 1911 Mr. Hodges, a son-in-law, 
joined Mr. Cosby. The company was 
still largely in the horse feed business 
and Mr. Hodges’ job was to sell corn, 
oats, and hay to the livery stables; the 
coal mines, which used many mules; 
and transfer companies. In 1919 the 
concern went into the milling business, 
and as the horse and mule began giv- 
ing way to the automobile and the 
tractor, Cosby- Hodges concentrated 


“Changing to Seotch O L 
BOOSTED OUR DRIE 
MOLASSES SALES to 
tons last year. “This seas cer-. 
 tainky. @ profitable for: 
us, We find that 
Lass compliments any feed- 


= CITIZENS © GRAIN CO. 


CITIZEN'S GRAIN CO., LAPEL, 


You should make this profitable change, 
too. Scotch O Lass will 

sales, added profit. Scotch O Lass is the 
dry molasses product that moves fast 
because your customers demand Scotch 
O Lass once they've tried it. 


Always uniform in quality — always 
free tlowing — extra palatable — and 
like Mr. Trimble says — "Compliments 
any feeding program." 

CHANGE TO THE BRAND THAT'S IN 
DEMAND — SELL SCOTCH O LASS 


more on feeds for domestic animals of 
all kinds. 

As the year 1920 saw the jazz music 
era bloom, the company decided to 
call its line of feeds by that name, so 
now the trademark is illustrated by 
three chickens tooting on horns with 
the musical notes pealing forth. 

With a line of feeds developed, Mr. 
Hodges and his staff began what has 
been a continuous campaign to induce 
more people in the area to grow chick- 
ens and livestock. At first the farmers 
were slow, contending there was little 
market. It was then that the message 


F Changing to 


is Profitable! 


oe 


Wy 


INDIANA 


| make you added 


LABORATORIES, INC. 


East Euclid Avenue Des Moines 13, lowa 


PERIODIC inspections of all mill 
machinery at Cosby-Hodges Milling Co., 


Birmingham, Ala., spot virtually all 
trouble spots before they develop into 
production slowdowns. Here such a check 


is being made on a heavy-duty unit. 


of buying home-produced goods was 
taken to the chain grocers and food 
wholesalers, who at first were not 
much interested, claiming they could 
not get a steady supply of graded eggs 
or that the meat supply was not up to 
western quality. 


Success Slow 

It has been a slow process, this get- 
ting southerners to grow these food 
products and getting southerners to 
buy them, but Mr. Hodges says it has 
now been accomplished. The South 
raises as Many eggs as it consumes and 
as much poultry and beef as it con- 
sumes. The only deficiency is in pork. 
But still Cosby-Hodges plugs for su- 
perior products from the farm, better 
packaging, and how Cosby-Hodges lit- 
erally has used its own bootstraps to 
raise the economy of the South. Mr. 
Hodges estimates that some 200 truck- 


loads of southern-grown grains are un- 


loaded weekly at the Cosby-Hodges 
plant and then processed into feeds. 
This helps the southern farmer and 
what helps him helps Cosby-Hodges. 


Mill Layout 

The Cosby-Hodges mill, with a ca- 
pacity of some 500 tons of feed per 
eight-hour shift, includes six floors 
towering 130 feet above the ground 
and adjacent to a 30,000-square-foot 
warehouse. A collecting system in- 
stalled by the Day Co. eliminates dust. 

Weighing of ingredients and mixing 
operations in the mill are carried out 


automatically by a push-button batch 
system, using Fairbanks-Morse scales 


and controls. These are electrically op- 
(Concluded on page 33) 
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Laying feed sales are becoming less and 
less seasonal. Hundreds of our dealers report that Shellbuilder sales during 
June, July and August are better than ever. Buy Shellbuilder now 
for extra profit. Don’t run out. Be ready for those early fall sales, too. 


SHELLBUILDER COMPANY + 1305 PRAIRIE AVE. * HOUSTON, TEXAS / Pure crushed reef oyster shell 
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A COMPLETE LINE! 


SUTTLE PORTABLE 
BULK SCALE CONVEYORS 


Save manpower! — reduce costs! — 
bulk handling & weighing. Self-discharg- 
ing — Easy Rolling — Rugged & durable 
heavy gauge steel construction. Order 
yours today — agents inquiries invited. 


Model 

No. Scale Capacity Price 
1124. .Howe 2,000 Ib. .......... 848 


1125..Fairbanks Morse 1,000 ib... 475 
1200. .Fairbanks Morse 1,000 Ib... 295 
Write for free literature. 


SUTTLE PORTABLE 
BULK CONVEYORS — Less Scale 


Model 
No. Capacity Price 
1126.. 675 Ib. (Shelled Corn). ..$161 
1127.. 475 Ib. (Shelled Corn)... 157 
1128.. 870 Ib. (Shelled Corn)... 184 
1129. .1,200 Ib. (Sheiled Corn)... 252 


Save $14.75 on 


OFFICIAL BOERNER SAMPLERS! 


The official No. 34-344 Boerner Sampler 
now contains heavier gauge pockets to 
give you greater use than ever before. 
Made of high quality brass and copper of 
finest workmanship — greatest accuracy 
— made for the industry for the past five 
years by Suttle. Suttle Boerner Samplers 
are promptly availble to all grain and 
feed inspection stations, processors, and 
dealers direct or through Suttle rep- 
resentatives. (Agent's inquiries invited.) 
Price: $110 each. 


Write for free literature. 


SUTTLE 
EQUIPMENT 
CORPORATION 


4501 N. 15th St. 
Lawrenceville, Ill. 
Phone: Lawrenceville 782 


135 S. LaSalle St. 
Chicago, Ill. 
Phone: DEarborn 2-3108 
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Happy Birthday 


Researcher, teacher, counselor, and 
fisherman — all these terms apply 
equally to this month’s Happy Birth- 
day headliner. He is Dr. Damon V. 
Catron of Iowa State University, 
whose birth date is Sept. 12. 


Dr. Catron is a native Hoosier, who 
earned his basic degree at Purdue Uni- 
versity and then graduated from Illi- 
nois and Iowa State with an M. S. 
and Ph.D., respectively. Prior to be- 
coming head of swine nutrition re- 
search at Ames, Dr. Catron taught vo- 
cational agriculture and was a Purdue 
extension specialist. 


He is widely published and widely 
respected. Dr. Catron’s hobbies in- 
clude photography and fishing, at both 
of which he is extremely competent. 


Here is the full September marching 
contingent: 


SEPTEMBER 1—Frank J. Allen, Bay State 
Milling Co., Winona, Minn.; Eugene 
Arms, Mill Mutual Fire Prevention Bu- 
reau, Chicago; Hugh C. Bragdon, Com- 
mercial Solvents Corp., Terre Haute, 
Ind.; W. J. Muller, Chase Bag Co., Or- 
lando, Fla.; Dr. Joseph E. Salsbury, Dr. 
Salsbury’s Laboratories, Charles City, 
Iowa. 

SEPTEMBER 2 — Robert G. Houghtlin, 
National Soybean Processors Association, 
Chicago. 

SEPTEMBER 3—W. M. Andersen, Boston; 
Ed Hanson, Hanson Feed Co., Hollan- 
dale, Wis. 

SEPTEMBER 4—Paul E. Riebs, Riebs Co., 
Milwaukee; J. A. Sutherlin, Chase Bag 
Co., New Orleans. 

SEPTEMBER 5—Arthur Ackerman, New 
Rochelle, N. Y.; Albert Werthan, Wer- 
than Bag Corp., Nashville, Tenn. 

SEPTEMBER 6 — Sam Rice, Rice Grain 
Co., Toledo; George F. Thomas, Prater 
Pulverizer Co., Chicago; D. A. Trayhan, 
New England By-Products Corp., Boston; 
Louis Wenger; Wenger Mixer Mfg. Co., 
Sabetha, Kan. 

SEPTEMBER 7—Wiley Akins, Peter Hand 
Foundation, Chicago;. Charles F. Barr, 
Ames Reliable Products Co., Ames, Iowa; 
Harry Bauer, McCarty Co., Chicago; 
Tyler Kay, Tyler Kay Co., Inc., Buffalo; 
S. L. Pries, Maney Bros. Mill & Elevator 
Co., Minneapolis. 

SEPTEMBER 8—Ronald C. Booth, Lam- 
son Bros. & Co., Cedar Rapids, Iowa; 
Erich A. Engler, L. Teweles Seed Co., 
Milwaukee; M. L. Johnsen, Green Bay 
Flour & Feed Co., Green Bay, Wis.; H. L. 
Krueger, Krueger Bros., Forest Junction, 
Wis.; Dr. Thomas D. Runnels, University 
of Delaware, Newark. 

SEPTEMBER 9—J. E. Francis, Crabbs-Rey- 
nolds-Taylor Co., Lafayette, Ind.; Hugh 
Hale, Hale Grain Co., Royal, Iowa. 


DR. DAMON CATRON 


SEPTEMBER 10—Fred DeHoff, Fred De- 
Hoff Co., San Mateo, Calif.; A. H. Hur- 
ley, Pabst Brewing Co., Milwaukee. 

SEPTEMBER 11—C. B. Cory, McCann- 
Erickson, Inc., Chicago; John Davis, John 
Davis Co., Milwaukee; Clarence E. Lee, 
Cayuga, N. Y. 

SEPTEMBER 12—Thomas Bash, Archer- 
Daniels-Midland Co., Kansas City; Dr. 
Damon Catron, Iowa State University, 
Ames, Iowa. 

SEPTEMBER 14—Emery J. Ansorge, An- 
sorge Distributing Co., Gillett, Wis.; 
E. G. Cherbonnier, Grain & Feed Deal- 
ers National Association, St. Louis; Rob- 
ert E. Jones, Standard Milling Co., Min- 
neapolis; John J. Zima, Kraft Foods Co., 
Chicago. 

SEPTEMBER 15—A. J. Feigel, Union Spe- 
cial Machine Co., Chicago; Vernon L. 
Hill, American Scientific Laboratories, 
Madison, Wis.; Joseph B. Manasse, Wer- 
than Bag Corp., Chicago. 

SEPTEMBER 16—R. L. Christy, National 
Alfalfa Dehydrating & Milling Co., La- 
mar, Colo.; C. E. Workman, Virginia- 
Carolina Chemical Corp., Dubuque, Iowa. 

SEPTEMBER 17—Loyd M. Faris, Archer- 
Daniels-Midland Co.; Kansas City; Frank 
J. Holt, Holt Products Co., Milwaukee. 

SEPTEMBER 18 — O. P. Gossett, Kraft 
Foods Co., Danville, Ill. 

SEPTEMBER 19—Forrest D. Larson, For- 
rest D. Larson Co., Tacoma, Wash. 

SEPTEMBER 20—E. L. Dyson, H. P. Dy- 
son’s Sons Co., New Bloomfield, Pa.; 
Ford P. Eshleman, Virginia - Carolina 
Chemical Corp., Dubuque, Iowa. 

SEPTEMBER 21—L. W. Nolte, American 
Dry Milk Institute, Chicago. 

SEPTEMBER 22 — John Mecking, J-M 
Trading Corp., Chicago. 

SEPTEMBER 23—O. F. Clayton, Checker- 
board Elevator Co., Minneapolis; J. R. 
Schmertz, Mathieson Alkali Works, New 
York City; Robert M. Schroeder, North 
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East Feed Mill Co., Minneapolis. 

SEPTEMBER 24—Richard S. Little, Oys- 
ter Shell Products Co., Park Forest, Ill. 

SEPTEMBER 25—Stuart Nordvall, Chica- 
go; L. R. Peel, Rice Laboratories, Inc., 
Dassel, Minn.; William D. Pratt, Abbott 
Laboratories, North Chicago, Ill.; W. F. 
Sinn, Standard Seed & Feed Co., Madi- 
son. Wis, 

EPTEMBER 26—Frank McBride, Dawe’s 
Laboratories, Inc., Chicago. 

EPTEMBER 27—R. E. Walters, Harlan 
Rendering Co., Harlan, Iowa. 
EPTEMBER 28 — C. H. Appel, C. H. 
Appel Commission Co., St. Louis; John 
W. Griffith, General Mills, Inc., Minne- 
apolis; H. D. Schutte, Schutte Pulverizer 
Co., Buffalo; J. W. Sieverling, Irving, 
Tex. 

&PTEMBER 29—J. F. Schroeder, North 
East Feed Mill Co., Minneapolis. 
EPTEMBER 30—J. A. White, Chase Bag 
Co., Richmond, Va. 


Young Names Frank Ryan 
As Louisville Agent 


Appointment of Frank Ryan as Louisville 
(Ky.) representative has been announced 
by John F. Young Co., Cincinnati. Mr. 
Ryan was formerly associated with Jos. Sea- 
gram & Sons. 

He will handle products distributed by 
the Cincinnati firm for Du Pont, Cleveland 
Grain Co., Rahr Malting Co., International 
Minerals & Chemical Corp., and Distillation 
Products Industries. 


Elevator Superintendents 


Elect Bailey President 


The following have been elected as of- 
ficers of the Chicago chapter of the Grain 
Elevator & Processing Superintendents: 

Lester R. Bailey, Central Soya Co., presi- 
dent; Edward A. Roelle, A. E. Staley Mfg. 
Co., first vice president; Edwin J. Wallin, 
Wallin Supply Co., second vice president; 
and Roger E. Sayre, Illinois Grain Terminal 
Corp., secretary. 


Illinois Firm Takes Big 
Critic Feed Delivery 


Eleven carloads of Critic feed supple- 
nents and concentrates were delivered re- 
‘ently by Beardstown (IIl.) Mills to Warni- 
‘ont Farm Supply, De Kalb, Ill. Warni- 
aont has had its Critic franchise for a little 
‘ver a year. 

Beardstown attributed the rapid growth 
f sales to the high quality of Critic feeds, 
\eir attractive prices, and the sound man- 
zement and reputation of Warnimont in 
s trading area. 


/ewman’'s Feed & Seed, Brodhead, Wis., 
s now a Honeggers’ dealer. 


CENTRAL SOYA SALES 
Net sales of $76,261,752 for the quarter 
nded May 31 have been reported by Cen- 
ral Soya Co., Fort Wayne, Ind. Net profit 
or the period was $1,650,760, or $1.24 
ver share. 
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thousands 
of dealers 


will tell you... 
It’s GOOD 


BUSINESS 
to sell the 


repeat-profit line 


NATION 


IT’S GOOD BUSINESS to sell the National line: National Milk 
Replacer . . . National No-Milk Calf Food .. . Calf Pellets... 
Heifer Pellets. Cash in on the steady, repeat sales and profits 
from satisfied customers who know they get better calf-raising 
results at lower cost feeding National. Ask for full information 
today! 


Want a representative to call? Want 
the full, profit-making story? Write: 


NATIONAL FOOD COMPANY 


SINCE 1885 
FOND DU LAC, WISCONSIN 
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this manufacturer with purchase of 
Ultra-Life fortification products suf- 
ficient to build more thi 
One feed manufac- 
turer bought enough 
Ultra-Life products 
in 1955 to manufac- . 
ture slightly more : 
than 17,250,000 Ibs. | 
of 
| Manufacturer’s Success Story! 
There are many, many success stories of Ultra-Lifed Feed pecs a 
a Manufacturers ... feed manufacturers who have increased their TH | 
EY business constantly, year after year, utilizing Ultra-Life fortifi- E ULTRA. -LIFE \ 
a cation products to build highest quality feeds and the Ultra-Life PROGRAM 


Gives you the 


sales and service programs to sell these feeds. cation prone. wt ahest quality fortig;. 


If you are a feed manufacturer, and desire to build a larger, 


more profitable business, you need to know the facts of Ultra- ‘a PLus 
Life’s complete program. _Let us show you how the Ultra-Life service formula and labora 
Program can work for you, too! and registration” 
*Name on request schoolt’ livestock 
alesmen 


in 
al advertising” “Ssistance 


materials 
Main Office and Plant, St. Louis. 


One of the Country's Oldest and Largest Manufacturers of Vitamin and Trace-Mineral Products 
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— Cosby - Hodges 


(Continued from page 28) 


-rated from central control panels on 
-he first floor. The plant produces feed 
a mash, pellets, and crumbles. 

Grain and other ingredients for 
eeds are received by rail or truck, 
‘umped in receiving pits, passed over 
n electric magnet, then carried on a 
rag conveyor to the elevator, which 
fts the materials to the sixth floor 
or weighing on Richardson scales and 
or cleaning. 

Ingredients are stored in 34 bins 
vith whole grain storage capacity of 
69,200 bushels, the equivalent of 35 
cailroad cars. Bins for soft feed ingre- 
Jient storage have a capacity of 56 
ears. These bins are 75 feet in height 
and 15 feet in diameter. 

Mixing is controlled by two opera- 
iors located in a central air-conditioned 
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control room with the aid of 45 selec- 


tor push-buttons. 


The feed is then re-elevated to the 
top where it again passes over magnet- 
ic pulleys and scalpers and then into a 
three-ton S. Howes batch mixer. Qual- 
ity control is implemented by printing 
the weight of each ingredient on a 
Fairbanks-Morse tape automatically as 
it is weighed by the operation. This 
makes possible an accurate check on 
the formulation of each batch of feed. 

In addition to two S. Howes three- 


AIR-CONDITIONING adds to the 

worker efficiency at the central formula 
control panel of Cosby-Hodges Milling Co., 
Birmingham, Ala. In top photo, operators 
supervise the setting up and manufacturing 
of Jazz formula feeds. In lower photo 

is a portion of the packing line. 

Note that workers’ names are prominently 


posted alongside their stations. 


ton mixers, another mixer is available 


for mixing small quantities of special 
feed formulas. 


Packaging Varies 

' Many different kind of packers are 
used, owing to the many sizes of pack- 
ages sold. All molasses, dairy feed, and 
hog feed is packed on a Richardson 
combination molasses duplex sacking 
scale. Scratch feeds are packaged on a 
Richardson FT sacking scale. The 
smaller packages of scratch feed are 
packed on a net weigher. 

For packing dry feeds the following 


‘scales are used: one 50 and 100-pound 


combination scale. For 25-pound sacks, 
two scales are used and in addition two 
net weighers are used for packing 10- 


pound units. 


Pellets and crumbles are packed by 
two additional units. 

After feeds have been packaged, the 
packages are dropped to the floor onto 
a conveyor belt which collects and 
carries them to sorting tables, con- 


veniently located on the warehouse 


floor. Here they are placed on pallets 
and carried by Hyster gas-propelled 
fork lifts to waiting trucks or cars or 
to the allotted storage space. About 
half of the production moves out im- 
mediately. A double row of five cars 
each can be spotted alongside the plant 
for loading. 

Cosby-Hodges has plenty of room 
for expansion. That was the chief rea- 
son why the concern moved to a new 
location before erecting its new plant, 
which includes a modern air-condi- 
tioned office building nearby. Mr. 
Hodges now envisions a private land- 
ing field and an auditorium for 4-H 
club and other meetings. An experi- 
mental dog test house was recently 
erected and a quality control labora- 
tory installed. This progressive con- 
cern expects never to stop growing, 
no matter how modern and up-to-date 
its plant and operation may be. 


Nopco Scholarship Won by 
Cedartown (Ga.) Youth 


Winner of Nopco Chemical Co.’s 1959 
Charles P. Gulick scholarship award is Da- 
vid M. Edwards, Cedartown, Ga. The New- 
ark (N. J.) firm has established the schol- 
arship in memory of its founder. 

The youth will attend Emory Junior Col- 
lege, Oxford, Ga., where he intends to ma- 
jor in physics. The four-year scholarship is 
valued at $3,000. 


Hassebrook Produce, Columbus, Neb., re- 
cently was awarded a Big H four-way 
tranchise. 
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100 TONS A DAY Poe | 


All the way from Custom Grinding and Mixing 
to 100 Tons per 8 hour a day Automated Batch Production. 


SIMPLIFIED FLOW CHART—50 TO 100 TONS A DAY 


DAFFIN “PACKAGED” FEED PLANT 


— 
DAFFIN “PACKAGED” PELLETING SYSTEM 


YES, a Daffin is engineered for one-man operation, “push-button” production work! 

and that means low, low, overhead. Thanks to IF YOU ORDER YOUR NEW DAFFIN TODAY, within 
exclusive Modular Design, your new Daffin Pack- two weeks it will be turning out the best finished 
aged Plant can be ordered to suit your existing feed your customers ever had! 

building layout. Capacity is flexible enough to Write today for factual booklet and discover what 
meet all requirements from custom processing to a DAFFIN PACKAGED PLANT can do for you! 


Feed 


Monvlocturers 
Builders of the World-Famous Daffin Feedmobile, Pneumatic Conveying Systems, Pelleting Machines, Batch Mixers 
SERVICE PARTS DEPOTS: Alab Mont © Georgia-Perry ¢ Illinois-Springfield © Indiana-Indianapolis ¢ lowa-Cedar Rapids-Sioux City ¢ Kentuck 


Shelbyville © Michigan-Detroit « Minnesota-Rochester ® Missouri-North Kansas City ¢ Nebraska-Omah York-Syracuse-Tonawanda © North Caroli 


New ina- 
Laurinburg ¢ QOhio-Dayton-Youngstown Pennsylvania-Lancaster Tennessee-Knoxville-Memphis Texas-Dallas-Houston-San Antonio Virginia-Lynchburg 
Wi in-Oc woc Canada-Toronto 


DAFFIN MANUFACTURING COMPANY, 3167 NORTH PRINCE STREET, LANCASTER, PENNSYLVANIA 
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By HENRY MILLIKEN 
eported From Portland, Maine 


An efficiently - managed northeast- 
ern ‘eed manufacturer has grown from 
aove-man retail outlet 43 years ago to 
a major factor in the market in its 


growth has been its production and 
merchandising of what it terms “clima- 
tested” rations. 


Starting in 1916 as a small one-man 
retail feed store, the progressive New 
England Grain Co. of Portland, 
Maine, has built its reputation among 
the farmers of the state by consistently 
producing top-quality feeds at fair 
prices; fast, efficient delivery service; 
helpful, courteous advice and assist- 
ance to customers by alert outside 
salesmen and servicemen; and by 
stressing in its advertising that its 
feed is “climatested” for Maine weath- 
er conditions, being fortified with ex- 
tra vitamins during the long winters 
when dark days and a lack of sunshine 
are the order of the day. 

All of this did not start in 1916 
when Leon Herman of Portland 
opened his little retail feed store in the 
Morrill’s Corner section. At that time 
small farms abounded in the area, and 
the majority of the farmers bought the 
ingredients and mixed their own feed, 
or raised their own oats, corn, and 
wheat. 

But Mr. Herman quickly sensed the 
possibilities of manufacturing feed 
wh ch would fill the requirements of 
the farmers in his area, and this he 
started to do on a small scale. 


First Expansion 


suc 1 an extent that it was necessary to 
me to greatly-enlarged quarters 
ne ver the business section of the city. 

gain, in 1928, still larger accom- 
m jations for the mill were needed, 
a: | this time the mill equipment was 
n ved to a building on Hobson’s 
\ .arf on Commercial st., an artery 
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PRODUCTION e 


Marks 
Modern Mill Layout 


Of Maine Concern 


state. A key factor in its successful 


y 1921 the firm was prospering to 


which was then and is today literally 
a beehive of activity due to many large 
wholesale firms in this area. 


A short time later the entire wharf 
was purchased to provide additional 
room for future expansion. 


Staff Grows 
Until 1928 the mill had been man- 
aged in its entirety by Mr. Herman. 
At this time he was joined by a son- 
in-law, Maurice B. Kane, who has been 
with the company ever since and is 
now a vice president. 


_ Bud Kane served his apprenticeship 
in the mill and learned the fundamen- 
tals of the feed business before taking 
over the selling end of the business 
from Mr. Herman. Mr. Kane’s aggres- 
siveness and his ability to get along 
with customers and employes was soon 
paying dividends in the way of in- 
creased sales which in turn meant in- 
creased mill production. A year after 
he joined Mr. Herman, the firm had 
18 branch stores. Today, the firm has 
only five branch stores, but they are 
so situated that they can cover several 
times the area formerly serviced by the 
18 branches. 

Much of this is due to fast delivery 


IRVIN HERMAN, JIM ROSS (TOP) & MAURICE KANE 


BULK TRUCKS & THE MILL 


service via motor trucks, usually un- 
loading directly from railroad cars on 
sidings at the branch stores. 


Production Pace 

The production record of the con- 
cern has been remarkable. Since the 
day in 1928 when the mill on Com- 
mercial st. first went into operation, it 
has never missed a day. A disastrous 
fire Dec. 6, 1934, burned the mill to 
the ground, yet the machinery was 
dug out of the ruins as soon as it was 
cool on the morning of Dec. 7 and the 
mill was actually in operation again 
that night in an adjoining unburned 
shed. 

In 1935 another son-in-law of Mr. 
Herman's, James B. Ross, was called 
in to take over the actual manufac- 
turing operations. Jim is now vice 
president in charge of manufacturing. 
The last of the present owners to 
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join the firm is the founder’s son and 
present president, Irvin D. Herman. 
Irvin first came to work after school 
hours and during summer vacations 
from high school amd college. He 
casually admits that he had plenty of 
experience with the “100-pounders” 
during those years. After finishing 
college in 1937 he joined the firm and 
has worked in every phase of the busi- 
ness. 


In 1942, Irvin enlisted in the air 
force as an air cadet and was dis- 
charged as an air force captain in 1945 
after completing more than 60 missions 
over enemy territory in the South Pa- 
cific as pilot of a B-24 bomber. 
Although Irvin is president of the 


firm, he spends much of his time in 
the field calling on customers and is 
known throughout Maine as an au- 
thority on poultry husbandry. He 
heads the research department of the 
firm and helps to develop all new for- 
mulas. 


Following the death of Leon Her- 


NEW ENGLAND'S 112-horsepower 

steam boiler is shown in top left view. 
The air compressor generates five 
horsepower. Electronic control panel, 

fat injection system, and collecting screws 
are seen at top right. Pelleting units and 
bagging scales are shown at lower left, 


with a sacker in action at bottom right. 


man in 1942, his widow, Mrs. Fa: nie 
Herman, was named treasurer of the 
company, a position which she hu lds 
to this day. 

By 1952 the capacity of the n ill, 
even with continuous 24-hour opera- 
tion, was reached. Temporary step: to 
expand production schedules met the 
emergency and plans were made for 
the construction of a new mill. 


Million-Dollar Mill 
The new mill, completed in 1956 at 
a cost of approximately a million dol- 
lars, has a daily capacity of 350 to 400 
tons, produciny all types of formula 
feeds, both pelleted and mash forms, 
Mr. Ross, in charge of production 
since 1935, was also in charge of the 
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Attention, Purchasing Agents! 
Are you using a brand of procaine 
denicillin specifically designed for 
‘eed use? If not, place your next order 
‘or Pro-PEN—The Merck brand of 


procaine penicillin developed with 
your needs | 


DOUBLE CHECK 


STABILITY» 


in feed=Batch size or thixing ... 


SUPPLY 


FACILITATED ~ Supplied: bn: a carbonate 


r... Irregu- 


lar stirfaces Mrovide for greater holditig capasity — prevent 


segregation in premix and finishedféeds 


ELIMINATED — Reworking of material avoided 


STANDARDIZED —Uniform matertal: strength i inpail. shipments .. . Non 


PROBLEM — PRO-PEN is 
NONE—even in high moistu! ) 


Still the most economical an 
tion and improved feed conver, 


Available in 50-Ib. multiwall py 
Vitamin By» “2:3”... in 4 Kg. 


developed expressly 
for feed use — 


(PROCAINE PENICILLIN) 


with THE MERCK MARGIN OF SURETY 


Omerck @ cO., INC. 
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alter batch for all normal use-storage conditions 

ESH ty of distribution 

AVAILABHTY ae ta birdser mammals : 
vely dustiness m mixing oper 

ECONOM biotie’ supplementan providing grow) stimula- 

dims as PRO-PEN “50% 
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BO-DEE MINERAL STABLE 


Vow APPROVED 
RESEARCH FOUNDATION 
Approved for 


VITAMIN D 
upon periodic 
tests 


For 12 months stability in the 
presence of these listed minerals by 


WISCONSIN ALUMNI RESEARCH FOUNDATION 


PERCENT 


VITAMIN D 
Note. wwerat stasie 02 


fully present at the end of 12 months. 100 


Ordinary D2 practically gone in 30 days. Sable: D2 


Ground Limestone....41.23% Ferrous sulfate........ 0.50% 40 

Steamed bonemeal...15.00 Copper sulfate. ...... 0.15 Regular D2 in oil, same mineral 
Tricalcium phosphate. .13.00 Manganese sulfate....0.10 20 mixture as above 
Magnesium sulfate. . . 10.00 Cobalt sulfate........ 0.02 
lodized sodium chloride 


2 4 6 8 
TIME in months 


a product ot N,V. PHILIPS-ROXANE,, (pla) 


The world's largest manufacturer of Vitamin D 


BOWMAN FEED PRODUCTS, 


13160 Ortley Place, Van Nuys, California . 600 South Michigan, Chicago 5, Illinois 


Distributors for NORTH AMERICAN PHILIPS COMPANY, INC. 


BOWMAN FEED- PRODUCTS, INC., Holland, Michigan 


Please send me full information and prices on new MINERAL STABLE VITAMIN D2. 
Send for new low prices and technical bulletin 
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onstruction of the new mill. Jim has 
he know-how and the mechanical 
vility to operate, dismantle, and put 
ack together again every machine in 
he plant. Some of the innovations in 
he mill were the result of his idea 
cansferred to the drawing board and 
ito production by the engineers. 

Sprout, Waldron & Co., Inc., de- 
gned the mill and installed the equip- 
rent. Practically every function of the 
roduction process is electronically 
ad automatically-controlled from two 
entral control panels. One controls 
he receiving and distribution of grains 
ad other bulk feed components. The 
ther, completely automatic in its op- 
ration, controls every function of the 
ormula, batching, mixing, and materi- 
| handling of all formula feeds. 

The electronic controls can measure 
‘o a fraction of a pound the precise 
amount of each ingredient required 
‘or each and every mixture. The quali- 
ty and analysis of each bag of feed is 
‘dentical in every degree with every 
other bag of the same feed each hour, 
each day, each batch until the formula 
is changed. 

Many obstacles were overcome in 
constructing the new mill which ordi- 
narily would not be encountered in 
mill construction. Due to the fact that 
the mill is built on a wharf which juts 
out into Portland harbor, unusual ar- 
chitectural plans had to be worked out 
to insure a solid foundation. Of steel, 
concrete, and aluminum, the mill is 
actually on and under water. Steel pil- 
ings more than 70 feet deep support 
the 95-foot tower. At high tide the 
basement of the mill is below the sur- 
face of the sea. 

A Pneu-Vac negative pressure car 
unloading system transfers bulk ingre- 
dients from railroad cars to storage 
bins that have a capacity of 50 car- 
loads. This system is controlled from a 
panel which incorporates an electric 
bin level signaling device, air gates on 
distributing screw, air gate on nutri- 
‘ion mill, collecting screw controls and 
ll pump controls. 

The mill is serviced by three rail- 
oads: Maine Central, Boston & Maine, 
ind Grand Trunk. 


Mill Flow 
From the railroad cars the raw ingre- 


lients pass over a scalper and magnet 
separator, then into the elevator which 


is 854 feet high and are dumped. 


into storage bins by a 12-inch by 44- 
foot distributing conveyor. There are 
14 storage bins: one for alfalfa, one 
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for gluten meal, one for calcium, one 
for ground corn, one for dical, one 
for fish meal, one miscellaneous, three 
for soybean meal, and four for shelled 
corn. Each bin is equipped with high 
and low-level bin level indicators. 

Grains flow by gravity over a mag- 
net to a Sprout-Waldron double-disc 
30-inch attrition mill, where they are 
ground to exact specifications, the 
ground product then being transported 
by air to the top of the mill and dis- 
charged through a collector to a pre- 
determined holding bin. 

The mixing operation is controlled 
through a Richardson automatic elec- 
tronic batching panel. 

When a formula is set up and tested 
for accuracy, a batch stop counter is 
set for the number of batches or ton- 
nage required of that particular formu- 
la and, with all selectors set, the sys- 
tem is put in motion with a master 
start button. 

Located beneath bulk feed 
storage bin is a specially-designed 
screw feeder, each driven by a sep- 
arate motor, the motors interlocked 
through the panel to the ingredient se- 
lector switch. These feeders, in the se- 
quence in which they are selected, de- 
liver each product in exact weight to 
the hopper of the dial-type eight by 
eight-foot hopper scale. 

A dump hopper is provided for 
those ingredients that cannot be stored 
in bulk bins. When all ingredients of 
the formula have entered the scale 
hopper, an air-controlled gate auto- 
matically opens and discharges the 
product into a two-ton Sprout-Wald- 
ron horizontal mixer. In the meantime, 
minute ingredients have been placed 
in the dump hopper and approximately 
15 seconds after the mass of feed has 
been discharged to the mixer, an air- 
controlled gate on the dump hopper 
opens automatically, discharging to the 
mixer. 


Mixing Section 

Mixing time also is controlled 
through the automatic batching panel. 
To control mixing, a timer in the panel 
is set for the pre-determined mixing 
time. At the end of this time, air-con- 
trolled triple discharge gates automat- 
ically open and the mixed batch for- 
mulas discharge to a surge or holding 
bin located directly under the mixer. 
During the mixing cycle another batch 
is being discharged from bins to scale 
and with the closing of the mixer 
gates, the next batch is discharged to 
the mixer, the system continuing in 


this manner until the required number 
of batches has been mixed, at which 
time the system automatically shuts off 
and is ready for operation on another 
pre-set formula. 

Mixed feed discharged to the surge 
bin under the mixer is channeled to a 
bucket elevator and lifted to the top 
of the building into a distributing con- 
veyor and blender, then through a 
Gyro-Whip sifter and into holding 
bins either over the automatic bagging 
scales or to bins over two Sprout- 
Waldron pellet mills. 

Mill equipment purchased since the 
new plant was completed in 1956 in- 
clude a Sprout-Waldron blender and 
a G38 Richardson scale. Six 32-ton 
bins for storage of finished pellets have 
been constructed. 

Reginald Bartlett, who has been 
with the firm during the past 14 years, 
is plant superintendent. Twenty-six 
employes are kept busy in the mill at- 
tending to the receiving, production, 
and shipping activities. Five girls work 
in a modern, air-conditioned office. 


Sales Force 

To assist regular customers as well 
as prospective customers, the firm em- 
ploys two specially-trained field men, 
who are cognizant of the problems 
which occasionally confront the man 
who uses the feed. Tyler Conant, su- 
pervisor and outside salesman, is in the 
field to assist the store managers as 
well as the customers. Everett Bryant, 
supervisor and serviceman, is likewise 
always available to help customers and 
prospective customers without cost or 
obligation. 

The help-the-customer policy of the 
enterprising New England Grain Co. 
is not new; it started back in 1916 
when Leon Herman opened his little 
one-man retail feed store. It is a policy 
which the present owners believe in. 
The object is to help their customers 
make a profit, thus in turn making a 
profit for New England Grain Co. 

Sales cover an area which includes 
15 of Maine’s 16 counties. The only 
county which is not covered is Aroos- 
took, Maine’s most northernmost coun- 
ty, where farming is mostly confined 
to the growing of potatoes. 


As poultry production has far out- 
distanced the production of dairy 
products and beef cattle in Maine dur- 
ing the past 20 years, the largest per- 
centage of the production of New 
England Grain is confined to manufac- 
turing poultry feeds, with mill pro- 
duction being 95 per cent poultry 
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fe js and the remaining five per cent 
f{. dairy, rabbit, horse, and hog. 
-lieving that continuous research 
js -cessary in developing the poultry 
fe. s which they manufacture, the 
fir recently purchased a 196-acre 
far . at Bar Mills, Maine, which is 
exclusively for experimental pur- 
po: s. The farm is under the super- 
vis n of Irvin Herman. Ten thousand 
bir s are kept to field-test all feed for- 


EQUIPMENT LOCATIONS 
I -fer to the numbers on the flow sheet 
for the location of each of the following 
uni‘: of machinery and equipment at New 
Eng and Grain Co.: 


Pneu-Vac car unloader 
Dust filter 
Air locks 
No. 4 Snappy 

Magnet 
85-foot elevator 
44-foot conveyor 
Air gates 
valve 
Alfalfa bin 
Gluten meal 

Calcium 
Ground corn 

Dicalcium phosphate 
Fish meal 
Miscellaneous ingredients 
Soybean meal 

Shelled corn 
25) Magnet 

26) Attrition mill 
27) Fan 
28) Collector 
Feeder screws 

39) Landing board 
40) Hopper scale 

41) Two-ton mixer 

42) Surge hopper 

43) Mash elevator 
44) 11-foot conveyor 
45) Air gate and stub 
46) Gyro-Whip 

47) Three-way valve 
Mash bin to pelleter 
50) 10/64 cong bin 
51) Mash bin to bagger 
52) 3/32 pellet bin 

53) 75-horsepower Ace pellet mill 
55) Two Coolaires _ 
54) 50-horsepower Simplex 
61-foot elevators 
Pellet graders 
60) 15-foot conveyor 

61) Mash bagging scale 
62) Pellet bagging scale 
63) Two sewing machines 
64) Premix bin 
65) Feeder screw 
66) Two fat storage tanks 
67) Strainer 
68) Fat pump 
69) Heat exchanger 
Pressure relief valve 

Fluidometer 

2) 39-foot conveyor 

3) Receiving control panel 
4) Richardson automatic panel 
5) Howe 2%-ton dial 

5) Spacer frame and slide gates 
7) Slide gate and bracket 
\lso included is a bin level indicator and a 
5-horsepower reduced voltage starter. 


t 


m: ations in conjunction with labora- 
tory tests. 

‘he five company-owned branch 
stc “es are strategically located to serve 


th hundreds of customers who have © 


le: ned from experience that they can 
dc end on New England Grain Co. 
fo fast, efficient delivery service. All 
s} opments to the stores are by rail. Al- 
! \ugh the mill has ample accommoda- 
t ns for storing many cars of bulk 
a 1 sacked feed, more than 80 per 
¢ at of all feed produced at the plant 
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is loaded directly into railroad cars 
without going into a warehouse for 
storing, these car shipments being 
made either to the company branch 
stores or to carload buyers. 

The names of the store managers 
and the locations are: Paul Walker, 
Bridgton; Roy Moore, Brunswick; Ed- 
win Green, Dover-Foxcroft; Al San- 
born, Newport; and Freeman Holt, 
Rumford. 


Sixteen delivery trucks, including 
four bulk units, along with some con- 
tract truckers, are used to transport 


feed to customers in Portland and from 
the branch stores. 

Backed by many years of experience 
as feed manufacturers, the owners of 
New England Grain Co. are looking 
forward to the future with optimism in 
serving Maine poultry and livestock 
producers, 


WIRTHMORE APPOINTEE 
Appointment of Gerald Newcombe as 
dairy service representative in Rhode Island 
and southeastern Massachusetts has been 
announced by Wirthmore Feeds, Inc., Wal- 
tham, Mass. He was formerly county agent 
for New Haven county, Conn. 


Time turn quality 


Proven economy in feeding...excellent appetite appeal for all 
animals and poultry...packed with high nutritional values. 


RED W BRAND Vitagen Feeding Fat is invaluable in formu- 
lating better rations. It has been proven safe and efficient by 
many years of scientific feeding. It can be fed with confidence. 


RED W BRAND Vitagen 
Feeding Fat is available at 
all Wilson plants for ship- 


Flavor & Odor 


typical of fresh crack- 
lings; free of off-odors, 
such as rancidity and 


ment in tank cars, tank sourness 
trucks, or 400# steel drums. Quality... .. nutritional components 99%+ 


Free Fatty Acid 
A.O.M. Keeping Quality. 
Melting Point (Wiley)...... About 108° F. 
Moisture less than 0.2% 


The BEST Ingredients Make BETTER Feeds 


RED W BRAND 50% Meat and Bone Scraps 
RED W BRAND 60% Digester Tankage 
RED W BRAND Steamed Bone Meal 
RED W BRAND Vitagen Feeding Fat 
Write or telephone for quotations on any quantity you need! 


CHICAGO CEDAR RAPIDS KANSAS CITY OKLAHOMA CITY 
OMAHA « LOS ANGELES « DENVER « ALBERT LEA *« MEMPHIS 


1% to 3% 


...over 40 hours 


Cholesterol & Related Compounds 
(natural unsaponifiables)........... 0.5% 


Animal Protein Concentrates and 


Vitagen Feeding Fat 


WILSON & CO., INC. 
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How put real teeth 


your 


Sales Claims 


Make your feeds with potent Terramycin 


Look at the sales story you'll have: 


MORE EGGS PER HEN... LESS FEED COST PER DOZEN 


...6-37% more eggs when colleges put henson. . . 3.7 to 24% greater feed efficiency when 
laying feeds containing Terramycin. Based on __ colleges fed birds quality laying feeds contain- 
typical production figures* the lowest rate (6%) ing Terramycin. Based on typical production 
represents an extra $6.89 egg income for your figures, this represents a feed saving for your 


customers with every ton of your feed—nearly customers of about 1¢ to 6¢ per dozen eggs. 
2¢ less feed cost per dozen eggs. 


Based on an average of 200 eggs per hen per year (1958 poultry industry estimate). 
0.28 Ib. feed per bird per day (light breeds), a selling price of 35.2¢ per dozen eggs 
(USDA 1957 average price paid on the farm) and feed costing $90 per ton. 
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It worked for Mrs. Hunzeker...it can work for you 


Mrs. Bob Hunzeker 
Humboldt, Nebraska 

.. She raises a dozen eggs 
“en just 3.9 Ibs. feed. 


“The first five CMe I fed with a laying feed containing arvinenais I raised a dozen eggs on just 361 i. ‘feed 
and averaged $191.70 profit over feed costs* per 100 birds. * Based on eggs @ 35¢/dozen; feed, $76/ton. 


Production averaged 81.36; never Feed costs somal only 14. 8¢ per Feed consumption per 100 birds 
fell below 75% dozen; were never more than 16.18¢ averaged a low 26.4 lbs.; never went 
over 27 lbs. 


Laying Feeds 7 


wus 
ow 


NO We 


3.85 
3 
ND OF OXYTETRACYCLINE 


630 Flushing Ave., Brooklyn 6 
’ 6460 W. Cortland St., Chicago 35 
ZC r 7500 Ambassador Row, Dallas 7 
1500 16th St., San Francisco w 
) as. Pfizer & Co., Inc. 230 Brighton Road, Clifton, N. J. lo 36% 3.9 lbs. 
Science for In Canada: 5330 Royalmount Rd., Montreal 9, P.Q. 
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takes the waste out of 


phosphorus feeding 


ENDS THE NEED TO ADD 
UNNECESSARY MARGINS 
OF SAFETY! 


In feed ingredients, just as in breeding stock, 
there’s no substitute for proved 

performance. And quality is the big reason why 
today’s new and improved feed formulas 


are formulated with Dynamic DYNAFOS. 


This chemically processed and purified 
dicalcium phosphate consistently rates high in 
biological availability. (Each pound of 
DYNAFOS delivers as much usable phosphorus 
as 2 to 9 pounds of unprocessed, raw 
phosphates.) You get top feed performance 
without having to add phosphorus for 
unnecessary margins of safety. That’s why 
International’s Dynamic DYNAFOS takes the 
waste out of phosphorus feeding... 

stretches your phosphorus dollar. 


And DYNAFOS in unique beaded form 
makes handling and mixing better than ever. 
Write or wire your International 
representative for details. 


Producers of 
Living Minerals 


32-59 


FEED INGREDIENTS DEPARTMENT, AGRICULTURAL CHEMICALS DIVISION 


INTERNATIONAL MINERALS & CHEMICAL CORPORATION 


Administrative Center: Skokie, Illinois 


Sales Agents: EASTERN AREA: GRANDONE, INC., Needham (Mass.); — 
FEED & GRAIN CO., INC., Buffalo; P. R. MARKLEY, INC., Philadelphia; A. 

GREENE COMPANY, Charlotte (N. Carolina); EDWARD E. SMITH COMPANY, 
Atlanta; E. A. CARTER BROKERAGE COMPANY, Tampa. CENTRAL AREA: BULLARD 
FEED COMPANY, Chicago; GOOD LIFE CHEMICALS, INC., Effingham (ili.); JOHN 


F. YOUNG COMPANY, Cincinnati; R. D. ERWIN COMPANY, Nashville; CHAS. F. 


WILLEN CO., INC., Birmingham (Ala.); STANDARD SALES COMPANY, Meridian 
(Miss.); The VITA PLUS CORPORATION, Madison, (Wis.). MIDWEST AREA: 
BLOMFIELD-SWANSON, Minneapolis; W. P. MANN SALES CO.,, 
McCLELLAND COMPANY, Kansas 7 (Mo.); B. A. LUCIUS COMPANY, 

WEST COAST: JAMES FARRELL & gg Seattle; JAMES FARRELL & Cm: 
PANY, Compton, (Calif... CANADA: N. D. HOGG LTD., Toronto. 
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The secret of success in retailing is 
no longer a secret. Go down Main st. 
in any community in the world and 
you'll see stores that are extremely suc- 
cessful. Off the beaten path you'll find 
ocher stores fighting for survival. 


Why? 

The reason, of course, is not always 
the same but you'll find one thing all 
successful stores have that is often 
overlooked in the less-successful ones: 
an inventory control plan of operation. 


Inventory control is the key to the 
gateway of success because it is the 
only way management can get maxi- 
mum efficiency from the dollars em- 
ployed, 

If you had a half-dozen men on 
your payroll who were only working 
half time but drew a full pay check, it 
would not take you long to realize 
you'd have to cut your labor force in 
half. 

But how about the inventory dollars 
that only work half-time or one-fifth 
of the time or one-tenth of the time? 

Suppose you invest one dollar in a 
sideline item and you turn around and 
sell it for $1.50; you’ve made a nice 
profit on the sale. Suppose you have 
another item you've paid a dollar for 
and it sells for $1.20. At first glance 
you might say to yourself, “Why 
should I bother with the $1.20 item 
when I can make 30 cents more selling 
the other item?” 

But let us say you invested $12 in 
h. You notice for every 12 of the 
.20 remedy you only sell one of the 
50. On the 12 sales you make $2.40, 
the one sale you make 50 cents. 
1en you also notice that the salesman 
10 made the $1.50 sale had to spend 
out 10 minutes convincing the cus- 
‘ner the $1.50 item was a better buy 
» vile the customers buying the $1.20 
m waited on themselves — they se- 
ted the merchandise. 
It would appear that the long-profit 
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MANAGEMENT e 


Control 
Vital Business Necessity 


All Sizes Firms 


By GERALD BURKE 


Our Business Consultant 


item is an item which while profitable 
will not be sold unless you constantly 
push it but the $1.20 item is bought 
on impulse and will enjoy a ready sale 
if it is properly displayed. 

Now let’s ask ourselves another 
question: Why does one item have to 
be pushed and another is sold on im- 
pulse? 

In one case the manufacturer says, 
“Tll give you a generous profit but 
you'll have to earn it. You must sell the 
customer all the way.” 


The other manufacturer says, “I 


have made a study of your customer; 


I've acquainted him with what our 
product can do for him by advertising 
and sampling, and I’ve priced it at a 
price he’s willing to pay. I’ve done all 
of the spade work so I cannot allow 
you a long profit but I can guarantee 
you a volume business and in the long 
run help you earn more profit.” 


What It Means 
It all boils down to this — $1 invest- 
ed in one brings you a 50-cent profit. 


The same $1 invested in another item 
earns $2.40, almost 2! times as much. 

Of course, this is elementary. 

But walk into almost any feed out- 
let today and look at the shelves. 
You'll find dozens of items displayed 
and many others still in their original 
shipping cartons unopened and you 
find that of the original order of a 
dozen of some new product, there are 
10, 11, or in some cases the full dozen 
left. After the sales pitch has worn off 
that originally prompted placing the 
order in the first place, this new mer- 
chandise often is forgotten about. 

If the product is good, customers 
may come in and ask you for it and it 
will sell in spite of sales effort. 

If I were a feed retailer, I would 
take about a week off to visit the more 
successful chain food store operations 
to study merchandising methods and 
inventory control. I'd go to visit some 
of the new suburban shopping areas 
as well as the many self-service retail 
stores that are cropping up. 


Inventory Control 

Then I'd go to my accountant or the 
corner stationery store and ask what is 
stocked in inventory control cards. I'd 
write to the National Cash Register 
Co., Dun & Bradstreet, and other or- 
ganizations who have gathered infor- 
mation and statistics on this subject to 
see what help they can offer. I'd write 
to The Feed Bag for a list of manufac- 
turers with whom I could discuss this 
problem. After I had some real facts 
I'd work out an inventory control 
plan tailored to fit my business. 

After you had some figures to indi- 
cate how often you were turning over 
certain items, you'd discontinue some 
items, take in others, and start work- 
ing on promotional plans to get an 
even faster turnover on items you 
know you can sell. 


Now you may feel you do not have 


(Concluded on page 50) 
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By DUANE F. MC KENZIE 
The Feed Bag’s Survey Expert 


Recently a client called me and told 
me he had a problem in economics, 
the economics of formula feed. 

His problem was a common one. 
The state in which he sold his feed is 
strict on guaranteed minimum nutrient 
values (TDN). 


In the past few years, he has had a 
total loss of over 200 tons of feed 
which had been state inspected, and 
red-tagged for not meeting the de- 
clared nutrient values. While the feed 
was not a total loss, the expense of 
double transportation, remixing and 
resale, and the loss in prestige hurt. 


He finally hit upon a formula which 
included a number of ingredients, but 
which meets the guaranteed TDN 
without any trouble. He has stayed 
with this formula constantly, no mat- 
ter how the prices of the ingredients 
fluctuated. 

In the past three years, he has been 
using this formula, despite the price 
fluctuations in ingredients, knowing 
full well that substituting urea for 
some of the protein in order to get a 
price advantage of a lower-cost feed 
would unbalance the remainder of the 
nutrients. The same would apply to 
interchanging soybean meal with cot- 
tonseed meal or linseed meal. He had 
good buys on milo to substitute for 
corn, good buys on alfalfa meal to 
substitute for other momentarily high- 
er-priced ingredients. Our client was 
even afraid to interchange dry with 
liquid molasses for fear of unbalancing 
his guaranteed analysis. 

He felt that at times his feed cost 
him as much as $6 per ton more than 
it should. He has 16 patented formu- 
las, each taking dollars out of his 
pocket. He felt he was no longer com- 
petitive price-wise. 

The problem resolved itself into two 
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How Change Formulas 
Rapidly Gain From 
Fluctuations Market 


possible solutions, each solution into 
parts, 


Solution No. 1 

1) Continue as he has been doing, 
hoping that prices of the ingredients 
would eventually balance themselves 
back into an optimum whereby the 
feed cost would average not more than 
$2.50 per ton more than a scientifical- 
ly determined, least-cost method. This 
method had been giving him trouble 
so he threw it out. 

2) Reformulate a number of formu- 
las using various amounts of all the 
various ingredients, and picking the 
most economical method each month. 
This method sounded feasible until the 
mathematics showed that 12 to the 
12th power number of possible combi- 
nations ran up into the millions of 
possible formulas to maintain an in- 
gredient stability necessary. This meth- 
od is bulky, messy, and unworkable. 
And a few tries showed that at best it 
might reduce the price differential by 
only half a dollar per ton. The cost of 
maintaining such a method would be 
out of proportion to the projected 
savings. 


Solution No. 2 

1) Our client could go about his 
business same as before, changing his 
formula by the “seat of his pants.” He 
would take his chances on changing 
the nutrient values and the possible 
losses. Besides having his feed red- 
tagged, he stood the chance of losing 
the confidence of his customers. It was 
a calculated risk to be weighed. 

2) He could reformulate with each 
drastic change in price of any ingredi- 
ent, using slide rules, hand calculators, 
adding machines, and any other aids 
available to maintain the nutrient value 
of his feed, but doing it with the com- 
bination of ingredients which cost the 
least. 

This method ran into the same trou- 
ble which was met before. To be math- 
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ematically correct, hundreds (maybe 
thousands) of combinations and varia- 
tions of combinations of ingredients 
must be tried, each worked out sep- 
arately. This also was messy, incon- 
clusive, and unworkable. 

3) Try the electronic calculators 
such as IBM 650, Univac I, and others 
to see if they could give him a solution, 
with a cost not too great. 

Because IBM’s service bureau was 
the nearest and most readily available, 
the decision was made to try it. 


Cards Punched 

First a set of IBM cards was made 
up with nutrient requirements of each 
formula. In the case of those feeds . 
which permitted urea, information wes 
placed into the cards that a maximu1 
of 22 per cent of the total prote 1 
could be gotten from urea if it we! 
most economical. 

Second, a set of cards was made vu? 
showing all the nutrient values of di - 
ferent ingredients. 

Third, a set of cards was made u 
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got 


have you explored the 
potential of Squibb’s new 


antifungal antibiotic? 


mycostatin 


E. R. Squibb & Sons is proud to offer 


Mycostatin-20 for use in swine and turkey feeds. 


May we send you a brochure containing detailed 
information about this exclusive Squibb develop- 
ment? The brochure contains a Progress Report plus other 
valuable data about Mycostatin-20 — the first and only anti- 
fungal antibiotic available for feed use. We believe this 
brochure will be of unusual interest to nutritionists, inves- 
tigators, feed manufacturers and all men with a vital interest 
in livestock and poultry feeds and their effect on health 
and productivity. 


Why not write today for full information about this new 
antibiotic of challenging potential? 


The Squibb Research Laboratories 
at New Brunswick, New Jersey 


o~ 

45 FIFTH AVENUE, NEW YORK 22, NEW YORK ? SQUIBB ? 

> OLIN MATHIESON CHEMICAL CORP., '59 *Mycostatin® is a Squibb Trademark SQUIBB- A NAME You CAN TRUST *e 9k corn 
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‘DO HIM A FAVOR 
HE’LL REMEMBER 


Remind him to order 
Morton T-M Salt. See page 57. 


Dehy 
Data 


Canadian fish, beware! Joe Chris- 
man is coming your way. The Feed 
Bag suspects that part of the Dehy 
Datar’s gear dates back to 1952 when 
a curvaceous St. Petersburg (Fla.) 
model presented him with a fishing 
outfit — and plenty of “lure” — when 
he concluded his term as ADA pres- 


ident. 


For the first time in years this col- 
umn is being written well ahead of the 
deadline. The reason — we are about 
to take off for a board meeting, the 
sixth technical alfalfa conference, a 
dehydrators’ meeting in the Pacific 
Northwest, and — this is the pay-off 
— a boat trip and fishing jaunt into 
northern British Columbia. About the 
day of the deadline we will be board- 


Engineered with care 
and fully backed by 


HAYES & STOLZ 
WARRANTY 


Hayes Stolz 
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PUSH BUTTON CONTROL 
FOR DISTRIBUTION OF 


Dry Bulk Materials 


Do ever wonder if your distributor 
is colt am the right bin? The new FOOL- 
PROOF Hayes & Stolz Electric Distribu- 
tor removes all doubt by signalling ac- 
curately your loading position at all 
times. Position can be changed only by 
a numbered push-button on the control 


openings can be specified 


CUSTOM-BUILT 
IN ALL SIZES TO FIT 
YOUR PLANT NEEDS 

Extra monitor panels are available 

to allow for check on settings from 

anywhere in your plant. 


US I REAR 
MANUFACTURING CO., INC. 


P.O. BOX 11217, FORT WORTH, TEXAS 


Nssociation 


PASTURE IN THE BAG 


By JOSEPH CHRISMAN ———— 


DEHY DATAR 

Joe Chrisman here 
strikes a business pose. 
Actually, right now 
he is in fishing 


garb in Canada. 


ing the Canadian Prince at Vancouver 
and the fewer loose ends left behind 
the greater will be our enjoyment of 
the cruise, to say nothing of the peace 
of mind of our worthy co-worker, As- 
sociation Secretary Eunice Hunt. 

It seems only yesterday that we were 
winding up a convention in Houston, 
but the year is half gone and the semi- 
annual statement shows us to be in 
better shape than we were a year ago, 
with approximately one-third greater 
membership than on Jan. 1, 1959. 

The atmosphere within the industry 
is greatly improved over that of a year 
ago. There seems to be less uncertain- 
ty of what the future holds, more or- 
derliness in marketing of the product. 
We have not heard of distress cars on 
track on a Monday morning as used to 
happen so frequently. 

Perhaps only now, with inert gas 
storage capacity built up to hold 40 to 
45 per cent of the entire year’s produc 
tion, are we beginning to draw summer 
prices and winter prices closer togeth- 
er. It appears, too, that more dehy- 
drators are becoming more cost-con- 
scious and perhaps have reached the 
realization that selling at below cost of 
production is a good sure way to go 


broke, and maybe have learned to say - | 


“no” more often to the bargain hun’ 
ers. 

We believe, too, that the effects «‘ 
12 years of association-sponsored r 
search work are definitely showin: 
the way to greater market possibilitie 


Pellet Popularity 


The great surge of interest in th 
past 12 months in various schemes fo 
compressing, wafering, or pelletin; 
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"4 J = = = - new H & S Electric Distributor can be 
fitted with 5 to 20 openings. The dia- 
2 in 6”, 7”, 8”, 10” and 12” sizes. Adapt- 
able to mounting on elevator legs, 
collectors, sifters, mixers, screw con- 
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forage crops must surely have created 
a greater interest. in the dehydrated 
alfalfa pellets which have been on the 
market now for quite a few years. 
Feeding of forages in compressed form 
is here to stay and will undoubtedly 
grow. We would hazard a guess that 
75 per cent of the alfalfa dehydrated 
today is compressed in some manner or 
other, though it may not always go to 
the consumer while still in pellets. 

This year has seen the advent of a 
good, approved antioxidant to protect 
the oxidizable nutrients present in our 
product. Export shipments are making 
good use of this method of holding up 
the quality on an ocean voyage. Many 
of the producers are equipped to sup- 
ply alfalfa products so protected and 
much of it is being sold in that man- 
ner domestically. 

Bulk shipment has had a great boost 
in the past year or two, by truck, by 
rail, and by barge. Rail lines only in 
the past 12 months have begun to do 
something to recover the great losses 
they have had in dehydrated alfalfa 


movement via trucks. 


Costs Are Up 

In the meantime the costs of fuel 
and of power to dehydrate these for- 
age crops have increased. This year 
the farmer is realizing more for his 
alfalfa in the field. These increases in 
operating and raw product expense, 
and the ever-present need to keep the 
whole plant up to date to avoid obso- 
lescence, can only be offset by in- 
creased operating efficiency and great- 
er respect for a selling price which 
does not represent a net loss at any 
time of the year. 

The balance of the year holds prom- 
ise of good production and satisfactory 
quality. We foresee nothing to indi- 
cate any shortage of dehydrated alfal- 
fa, but neither does it appear that there 
will be any run-away in production to 
build up burdensome inventories. 

Summer price seems to have leveled 
off at a fairly good position, which 
should augur no excessively high win- 
tertime level ahead. Such a situation 
should be gratifying to both the buyer 
and the producer. 


Next month maybe we will have 


some good fish stories to tell you. 


Agriculture Will Utilize 


Helicopter, Prediction 


The helicopter shows great promise as a 
machine adapted to the needs of agriculture, 
according to agronomists at the University 
of Delaware. A recent demonstration of the 
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helicopter applying nitrogen fertilizer on 
pasture fields of the university research 
farm helped prove the claim. 

Also shown to the American Society of 
Agronomy members in attendance: at the 
demonstration was an application of herbi- 
cide chemicals by the machine to control 
brush growth along fence rows. The agron- 
omists said that the helicopter lends itself 
well to the task. 

In the years ahead, it may become an in- 
creasingly important means of applying fer- 
tilizers, insecticides, and other types of agri- 
cultural chemicals over wide areas, it was 
predicted. 


A new Thoro-Speed truck hoist unit has 
been installed at Pel Star Cattle Co., Los 
Fresnos, Tex. 


Argentine Corn, Wheat 
Exports Register Gain 


Argentine grain exports during July 
through April, 1958-59, were 847,000 met- 
ric tons above shipments during the corres- 
ponding months of 1957-58. Corn exports 
were up more than one million tons. 

Wheat exports increased 516,000 tons. 
Oats, barley, and rye shipments decreased 
considerably, however. They totaled 408,- 
429 metric tons in 1958-59, compared with 
1,121,211 in 1957-58. 


Recently installed at Kistler Hatchery, Buf- 
falo Prairie, Ill., were a new Blue Streak 
hammer mill and drag feeder. 


UNIDENTIFIED 


(Plus Dozens of Know : actors) 


PUTS POWER 


While man-made satellites and inter- 
space missiles sweep billions of miles into 
Infinity, scientists remain baffled by the 
miracle growth powers in DEHY (dehy- 
drated alfalfa or grass). 


We don’t know what it is, but we know 
what it does... 

Scientists agree that Dehy contains an 
unknown factor essential for optimal 
growth and reproduction. In a recent re- 
port on a least-cost broiler formula, Hut- 
ton and others (ARS, USDA) took note 
of the value of alfalfa meal as a source of 
an unknown growth factor by specifying 
a minimum level of 2% regardless of cost. 
Other tests have shown the existence of 
an unknown factor in Dehy which is es- 
sential for maximum hatchability. 

(Touchburn, Poultry Sci. 36:591, ‘57) 


The challenge of the unknown remains, 
but this we know... 

Scientists agree that Dehy is an eco- 
nomical source of vitamins A, E, and K, 
riboflavin, and particularly xanthophyll. 
Ferguson and others at Texas A & M cal- 
culated that 5% of Dehy added $10.08 


worth of xanthophyll to 100 lb. of one 
diet at a cost of 94c. 


For a better, low cost POWER PRO- 
DUCER—in all your poultry f 
DEHY. 


AMERICAN DEHYDRATORS ASSOCIATION 
Board of Trade Building, Kansas City 5, Mo. 
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— Gerald Burke 


(Continued from page 45) 


the time to keep a separate card on 
each item of inventory and I'll agree 
it is time-consuming. You may feel 
your problem is not that serious, so 
you are willing to compromise. 

In that case, let us suggest several 
ways of marking inventory so you can 
tell at a glance how long you've housed 
1t. 


Systems to Consider 
Many business organizations use a 
code in indicating cost of merchandise 
on a price ticket. If for example you 
used the following — 


Elkhart, Ind. 
1234567890 


An item costing you $1.25 each 
would be marked ELA. If you added 
459 after the ELA it would tell you 
this story. “This item cost me $1.25 
when purchased in April of 1959.” 

If this appears too obvious then you 
might use A for January, B for Febru- 
ary, and so on. 

Then you might mark the item as 
follows: ELA — 59-D, which tells you 
it was purchased in 1959 in the month 
of April, or you could code it this way: 
D-ELA-59 or D-5-ELA9. 

Some of the larger concerns do not 
show the year in their code at all. They 
simply use different color marking 
tickets each year. A yellow tag might 
mean 1959, Blue 1960, green 1961. 
This visual method seems to cry out 
when too many old items crowd the 
shelves. 

You might ask how this all can help 
the custom mixer or the manufacturer 
who puts feed out under a brand name. 

It helps in this way: 

You can set up your mixing schedule 
so that each dollar you have in raw 
ingredients will do the maximum job. 
You'll produce what you can sell in a 
certain period of time. You will not 
put the boys on the job of manufac- 
turing just to keep them busy. 

With a little planning you may find 
you have the time to make up a new 
feed or specialty in your mill that can 
develop into a highly profitable addi- 
tion to your present line. 

This is only one very small phase of 
inventory control, as you will find if 
you dig into this problem. You as a 
feed merchant or manufacturer cannot 
decide you can either recognize or re- 
fuse to recognize this problem. If you 
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refuse to recognize it, you may have 
no problem because you will have no 


business. 


USDA Clarifies White, 
Red Wheat Eligibility 


No change is contemplated in the eligi- 
bility of white wheat and soft red winter 
wheat for export under Title I, Public Law 
480, it has been announced by the Depart- 
ment of Agriculture. 


The wheats and their subclasses were 
made eligible under the law in the summer 
of 1958. The subclasses under the white 
wheat class are hard white, soft white, white 
club, and western white. Under the red class 
are red winter and western red. 


Fog Mist Can Keep Hogs 


Cool, Improve Gain 


Cooling the air around hogs with evap- 
orating mist can improve feed efficiency of 
pigs by as much as 25 per cent during hot 
weather, it has been reported by the Uni- 
versity of Maryland. 


In trials, fog nozzles from a low-pressure 
field sprayer were adjusted to hang about 
three feet from the floor. The idea is not 
to spray the animals, but to surround them 
with mist, it was said. 

A temperature of 60 degrees is optimum 
for best gains, the researchers said. There 
should be no dripping to wet the floor and 
bedding and if there is air movement at all 
the floor should not get wet from the evap- 
orating mist. 


Grain Dealers Mutual’s 
McCotter, 75, Is Dead 


The death of C. R. McCotter, board 
chairman of Grain Dealers Mutual Insur- 
ance Co., has been reported by the Indian- 
apolis firm. Mr. McCotter, who was 75, 
died June 11. 

He had been associated with the insur- 
ance company since 1905. In 1942, he be- 
came president. He was made board chair- 
man in 1953. 


Expansion Announced by 
Swisher Feed Service 


An expansion and modernization of its 
service has been announced by Swisher Feed 
Service, Danville, Ill. The firm is a division 


of Wm. Davies Co., Inc. 


An exclusive area franchise arrangement 
has been developed with local feed mills 
which grants these mills the authority to 
manufacture Swisher feeds. The program in- 
cludes assistance in bagging, tagging, regis- 
tration, sales and advertising, and basic 
formula ingredients. 


Robert L. Freeman, sales manager, will 
direct the operation. Swisher said that the 
new program is designed for the needs of 


-the modern localized feed mill which re- 


quires assistance in formulation, research, 
and experimental testing. 


— Duane McKenzie 
(Continued from page 46) 


giving the price of each ingredient as 
it stood that day. 

By a linear equation, the IBM 650 
was set to give all possible combina- 
tions of all the ingredients, in whole 
and in part, to equal the nutritive for- 
mula which remained constant. After 
considering all possible combinations 
and pricing them, IBM 650 gave the 
formula which was the lowest possible 
cost. 


How It Worked 

The same process was repeated for 
the six most common feed formulas 
which my client mills. IBM also priced 
the feed. Then, using IBM, we priced 
the same formulas as were being 
milled at the time. 

Results: Largest spread in price be- 
tweeen the used formula and the IBM- 
calculated formula, $6.85 per ton; 
smallest spread: $1.97 per ton. 

My client then weighed the cost of 
formulating by IBM against total sav- 
ings. He decided that since he mills 
approximately 160 tons of feed per 
day, an average saving of $1.50 on 
each of six different most-popular for- 
mulas would result in a saving of $240 
per day. 


What It Cost 

IBM costs after the formula was set 
up and the linear programming was 
completed came to $175 per formula. | 
My client already had Western Union 
wirewriter service. We found a way of 
transmitting information both ways 
by means of punched tape fed into the 
teletype, and received directly into a 
converting machine, so that time was 
practically no factor. Mail was consid- 
ered too slow, as the time lapse be- 
tween sending a letter and receiving an 
answer was estimated to be five days. 


After the first programming was 
com>leted, we went back to the mill, 
got new price quotations, fed them in- 
to the teletype, thence directly onto 
IBM cards. We received our least-cost 
formula in four hours. 

From this point on, it became the 
decision of management to determine 
when a new formula should be set up. 

Now, four months later, my client 
notifies me that he reformulates one 
of his basic formulas an average of 
every four days, by this method, and 
is giving his competition a bad time 
on price. He has had no complaints on 
guaranteed analysis. 
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Soybean meal 


QUALITY 
YES, we’re in the soybean meal business, too. Testing and DIFFERENCE! 


processing facilities, developed in our more than ninety years 

of producing the finest linseed oil meal, are helping us 

also to produce a superior 44% soybean meal. Know-how makes 
it a high-protein meal that you can use or recommend with 
confidence. Mix Minnesota 44% Soybean Meal in your own 
formulas for heavier, healthier livestock that increase your 
customers’ profits at the market. They’ll show their 

appreciation by coming back for more! 


Write... wire... or phone your requirements 


Voinnesota LINSEED co. 


MINNEAPOLIS 21, MINNESOTA @ SUNSET 8-901) 
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ACE FEED & FARM SUPPLY 


HONE 


Long-Shot Chance 
Parlayed With Energy 


To Illini Success 


Everyone wants to ride a winning 
horse, but few people are willing to 
take a chance on the long-shot. But 
that’s what Earl Broquard did when he 
accepted a managerial position at Wat- 
seka, Ill. Relinquishing a steady posi- 
tion in favor of a business with a past 
shakier than that of pre - de Gaulle 
France is a difficult thing to do; how- 
ever, Earl took the gamble and with 
determination and patience he has tak- 
en the blush from his bookkeeping pen 
and given it the healthy hue of busi- 
ness success — black. 


Earl, a former employe of Honegg- 
ers’ & Co., Inc., at Fairbury, IIl., took 
over at Ace Feed & Farm Supply in 
June of 1953. He had worked for Hon- 
eggers’ in its farm service store, op- 
erated a portable hammer mill from 
1949 to 1953, and taking out a couple 
of years between °51 and °53 to answer 
a greeting from Uncle Sam. Upon his 
discharge from the army in January of 
*53, Earl returned to Honeggers’ in the 
capacity ef-farm serviceman. In June 
of “53 the managerial position at Ace 
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was vacated. Realizing the potential 
that existed there and desiring to go 
into business for himself, Mr. Bro- 
quard decided to don his travel shoes. 
Earl bought a slice of a business that 
was averaging about 900 tons of feed 
per year. In 1958, the year’s sales had 
risen to 1,492 tons. Increased feed ton- 
nage, however, was not the only rise 
the business boasted. Equipment sales 
were up 50 per cent, chick sales were 
up 40 per cent, and more farm build- 
ings were sold in 1958 than in all 
combined years since 1953. 


Gained People’s Faith 
Perhaps the greatest barrier blocking 
the success of this business was its al- 
ready-mentioned instability. It’s a dif- 
ficult task for out-of-towners to come 
into a small°community and compete 
businesswise with native sons. Many 
of the Ace employes were strangers 
to Watseka and many of them could 
not withstand the native-son pressures 
exerted; consequently, there was a 

steady turnover of personnel. 
As Earl now puts it: “People had to 


become acquainted with us and learn 
to trust in us.” This getting-acquainted 
period is a very difficult time for those 
who lack patience. And even patient 
businessmen sometimes lose a lot of 
fingernails waiting for the ice to melt, 
he has observed. 

With Earl Broquard and his staff, 
however, even though they did have 
to wait for increased sales, they did not 
wait for people to come to them to 
get acquainted. Regular farm service 
calls were made to area farmers. Either 
the manager himself or one of his staff 
members was always out on service 
calls. 


Customer Services 

As people became acquainted with 
the firm’s personalities and its many 
customer service facilities, tonnage be- 
gan its gradual upswing. 

Farmers began to take advantage of 
the custom grinding service, which 
had been available since the foundiny 
of the company, but up to this tim~ 
had been used only occasionally dur: 
ing the course of a week. 


In 1955 a 1Y%-ton mixer was ir 
stalled in the elevator warehouse are 
to feed accurate proportions of grain 
to the grinder when making locally 
mixed complete feeds. How this grind 
er-mixer service has increased feed ton 
nage is best described by Partner Al 
Eisenman, “We figure our grinde: 
does as much for increasing tonnag¢ 
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ne full-time resale man can do.” 
-cords show that this statement is 
-ate because the grinding business 
doubled since 1953. 
keable Bill Yergler is the man re- 
sible for doing the biggest per- 
ige of the grinding. Although Earl 
others do some grinding when 
> sion necessitates it, Mr. Broquard 
that its highly important to keep 
stablished personality on this job. 
le have gotten to know and re- 
- t Bill, and they expect to find him 
is familiar position at the controls 
ie grinder. 
Jith adequate capacity for grain 
sto age, Earl saw the chance to offer 
_ cher customer service in the way of 
- grain banking for his customers. 


Brother Joins Firm 

\Vith feed tonnage on the upswing, 
a chance for greater expansion pre- 
sented itself. Earl's brother, Ralph, 
who had been Quincy (Ill.) district 
sales manager for Honeggers’, bought 
a share of the firm and assumed duties 
as farm serviceman in October, 1958. 

He is a very personable, quick-wit- 
ted young man who has achieved the 
art of greeting people with a warm 
smile and making them feel completely 
at ease with him. Ralph’s addition to 


the firm means that he and Earl can 
alternate days in the field, giving Ace 
Feed & Farm Supply an experienced 
farm serviceman in the field at all 
times. 

With the task of establishing them- 
selves with area farmers out of the 
way, more time was devoted to special 
promotions. The most successful of 
these promotions was an “ice-breaker”™ 
held in June of °58. Five couples whom 
Earl thought good possibilities for ex- 
panding their poultry programs were 
invited to dinner. After dinner, movies 
were shown and details of each cou- 
ple’s poultry program were discussed. 


Building Sales Zoom 

Of the five couples invited to the 
“ice-breaker,” four bought poultry 
houses. Of course none of the four 
was sold on the strength of the little 
get-together alone. The work of clos- 
ing some of these sales was not com- 
pleted for several months. Convincing 
sales techniques integrated into regu- 
lar farm service calls over a comfort- 
able period of time closed the sales. 

On Jan. 16, Ace Feed & Farm Sup- 
ply held a “Pig Incubator Day.” The 
event was pre-publicized in local news 
ads and by rural announcement mail- 
ers. Complete with refreshments for 


BACK SAVER SEMI-TRAILER BACK SAVER 


SEMI-TRAILER SKOOP SKIPPER 


all, a Honeggers’ six-pen farrowing 
house with sows and pigs inside, and 
throngs of people, the event proved to 
be highly* successful. Not only did it 
net the sale of five incubators but also 
the sales of feed, equipment, and other 
goods soared. And, of course, many 
new prospects were introduced to the 
personalities and facilities of the firm. 


Chain Reaction 

The increased sale of farm buildings 
touched off a sales chain reaction that 
is still being felt. As Mr. Broquard put 
it: “An empty poultry house is worth- 
less. Nests, founts, feeders, feed, and 
chicks are needed to fill the house. 
Here’s where the chain reaction really 
begins. For instance, when a man is in 
the market for a new car, he wants to 
buy the car and all its integral parts 
with one transaction. Why buy the 
body at one place, the wheels some- 
where else, and the radio and heater 
at still another place? This same prin- 
ciple holds true in the agricultural 
business. Consequently, the necessities 
of four new, but empty, poultry houses 
had to be met. These demands for 
chicks, feeds, and equipment were re- 
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Only Unloads AND leads J if 


‘Booming Bulk Sales! 


“‘Pamco — our best business booster’’ is a common phrase in the 
bulk industry today. Pamco’s reputation is founded on combining 
quality with simplicity, yet priced reasonably. Pamco makes handling 
sacks as obsolete as the scoop shovel. Shrinks your overhead costs while 
sparking new business . . . takes the backache out of customer service. 
Back Saver . . . attaches to any grain box. Exclusive unloading and 
~— loading anywhere, anytime. Pellets handled with minimum 
breakage. Smooth hydraulic operation. 

Skoop Skipper . . . tank stabilization. Standard 2, 

3, or 4 compartment units. Pamco positive seal 

assures against leakage of materials. Dis- 

>, persing auger for loading leads into 

™" each compartment. Double gate per 

compartment standard for each 

unit. 


MAP BELOW SHOWS DISTRIBUTING 
AND INSTALLATION POINTS 


Productive Acres 


409 Broadway Keota, lowa 
Ph: ME 6-3071 
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dependability 
makes the 
difference 


Entrust the compounding of your feed fortifiers to 
the skill, accuracy and dependability of Dawe’s. 
In bag after bag, batch after batch, you'll get con- 
sistent dependability, uniform quality ... the 
finest ingredients carefully compounded to your 
precise formula . . . that’s Dawe’s Prescription 
Service. It’s the modern way feed manufacturers 
save time and money. Consider the convenience of 
custom-blended, custom-packaged fortifiers as 
against scattered buying and the handling of indi- 
vidual micro-ingredients. 


You can depend on Dawe’s Prescription Service 
to simplify your feed fortification. The cost? ... 
You pay for ingredients only. Write for quotations 
on your feed fortifiers compounded and packaged 
to your specifications. You’ll like Dawe’s fast, per- 
sonalized, dependable service. 


PLANTS: 
Chicago, Illinois + Peoria, Illinois + Fort Worth, Texas 
Auburn, Washington * Newaygo, Michigan + Trenton, New Jersey 


WAREHOUSES: 

Atlanta, Georgia + Buffalo, New York +» Columbus, Ohio 
Denver, Colorado « Kansas City, Missouri * Madison, Wisconsin 
Memphis, Tennessee « Minneapolis, Minnesota + Roanoke, Virginia 
Los Angeles, California + Stockton, California 


FOREIGN OFFICES: 
Belgium—1I3 Courte rue des Claires, Antwerp 
Italy—Corso Magenta 81, Milan 
Mexico—Apartado 25770, Mexico 12,'D. F. 
Venezuela—Apartado 3050, Caracas 


World’s Oldest and 
Largest Specialists: in Vitamin 
Products for Feeds 


 DAWE’S LABORATORIES, INC. 
4800 South Richmond Street—Chicago 32, Wlinois 
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With so much attention being given 
to .ntibiotics, chemobiotics, and other 
drugs, the matter of protein quality 
has been almost forgotten. But you 
can't fool a pig that way. This report 
tell. about the need for protein quali- 
ty .nd quantity by pigs. 


Tite: Effect of Protein Level and 
Quality in Swine Rations Upon 
Gr. wth and Carcass Development. 
Authors: D. H. Kropf, R. W. Bray, 
P. H. Phillips, and R. H. Grummer 
(University of Wisconsin). 
Publication: Animal Science, Vol. 18 
(May, 1959) pp. 755-62. 
Digest: Triplicate groups of pigs 
weizhing from 24 to 67 pounds were 
fed three rations. Two of the rations 
contained 16 per cent protein, but one 
of them contained five per cent dry 
skim milk, three per cent brewers 
yeast, and 15 per cent soybean meal; 
while the other contained 10 per cent 
corn gluten meal and 12 per cent pea- 
nut meat as the protein sources added 
to corn meal, five per cent alfalfa, 0.5 
per cent trace mineralized salt, and 
0.5 per cent ground limestone. The 
third ration was similar to the first 
(containing dry skim milk and brewers 
yeast) except that it contained only 
12 per cent protein. All three rations 
were fortified with riboflavin and pan- 
tothenic acid to National Research 
council recommended allowances and 
zinc was added to furnish 100 ppm. 
“Rations containing 16 per cent and 
12 per cent total protein were found 
to support good growth of swine from 
weaning to 200 pounds, when those 
rations contained small amounts of a 
high-quality protein source such as 
brewers yeast and dried skim milk. 


“Dressing percentage was lowest in 
the slowest-growing group, which re- 
ceived the 16 per cent poor-quality 
protein ration. The weights of liver, 
leaf fat, and kidneys were not affected 
by treatment. However, there was a 
tendency toward heavier liver and kid- 
neys and less leaf fat at early growth 
staxes in pigs fed the superior ration. 

’ Gilt carcasses contained more mus- 
cle and less fat than carcasses from 
ba: ows. Carcasses from pigs fed a 
16 oer cent good-quality protein ration 
wee more muscular as shown by a 
> \ter cross sectional area of the lon- 
s imus dorsi muscle (except at 205 
po nds), increased carcass specific 
ity, higher levels of carcass protein, 
an. decreased back fat thickness. The 
muscular fat of the logissimus dor- 
si as lowest and the percentage mois- 
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Feed 


Nutrition 


Digest 


Edited by C. W. SIEVERT 
Nationally-Known Feed Consultant 


Unusually valuable digests of cur- 
rent nutritional research in terms 
every feed man can understand and 
use. Opinions expressed are those 
of the reviewer and are not nec- 


essarily shared by The Feed Bag. 


ture in the carcass was highest in 16 
per cent good-quality protein group. 
It appeared that carcass muscle devel- 
opment was more severely hindered in 
early growth than in later growth by 
low protein level and/or quality.” 

Comment: Representative pigs from 
each lot were slaughtered at 85, 145, 
and 205-pound weights so that data on 
the analysis of the carcass and various 
measurements could be developed. 


The effectiveness of better quality 
protein is probably shown more plain- 
ly in the following table taken from 
the data in the article. It covers the 
gains of the pigs up to 145 pounds: _ 

We see that with good protein qual- 
ity the 12 per cent level was very near- 
ly as effective as the 16 per cent level, 
but with poor protein quality it took 
more feed and much more time — and 
the carcass quality wasn’t as good. 


Lot 2 


Lot 1 Lot 3 
16 Per Cent Protein 16 Per Cent Protein 12 Per Cent Protein 
Good Quality Poor Quality Good Quality 

Pigs on experiment ............... yas 21 21 
Days 98 73 
Average initial weight ......... 42.7 42.7 42.8 
Average final weight ........... 146.0 145.0 146.1 
Average daily gain .............. 1.43 1.05 1.42 
Average daily feed ............. 4.76 4.01 4.80 
Feed/hundredweight gain 334.0 382.9 338.0 
Total feed consumed ............ 7,241 8,225 7,334 


Can ground oats replace corn in a 
pig feed, and if so to what extent? 
Here is some evidence on that ques- 
tion. 


Title: Oats as Replacement for Corn in 
Complete Mixed Rations for Growing- 
Finishing Swine. 

Authors: A. H. Jensen, D. E. Becker, 
and §. W. Terrill (University of Illi- 
nois). 

Publication: Animal Science, Vol. 18 
(May, 1959) pp. 701-09. 

Digest: Most of the recommendations 
on replacing corn with oats in swine 
rations are based on data some 15 to 
20 years old, or older. Fine grinding 
helped in making the substitution, 
rather than medium and coarse grind- 
ing. The tests reported by these au- 
thors evaluated finely-ground oats to 


replace ground yellow corn in com- 
plete mixed rations for growing-finish- 
ing swine. Five experiments were con- 
ducted involving both drylot and pas- 
ture feeding. 

The rations were based on a corn- 
soybean oil meal type of ration. 

“One-hundred-pound pigs in drylot 
had gains and feed per pound of gain, 
respectively, of 1.77, 3.67; 1.55, 4.20; 
1.38, 4.44; and 1.26, 4.77 for rations 
containing 0, 29, 60, and 95 per cent 
oats. In a second experiment using a 
different source of oats, growth and 
feed efficiency were decreased mar- 
kedly on the two higher levels but not 
on the 29 per cent oats rations on dry- 
lot. On pasture, however, reductions in 
performance for all oats rations were 
similar. With weanling pigs, neither 
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eight, 16, nor 32 per cent oats in the 
rations enhanced growth rate and/or 
feed efficiency. 

Existing differences in feed quality 
of oats were demonstarted by feeding 
oats of 24-pound and 32-pound test 
weights to 60-pound pigs. Compared 
to performance on the corn-soybean 
oil meal control ration, growth rates 
were reduced approximately the same 
on oats of the two test weights when 
fed at levels of 20 and 40 per cent. 
However, more feed was required per 
pound of gain on the 24-pound than 
on the 32-pound oats ration. Including 
10 per cent oat hulls in the control ra- 
tion resulted in gains and feed effi- 
ciency comparable to those obtained 
on the 40 per cent, 32-pound ration. 


“Calculated total digestible nutrient 
(TDN) values of the rations decreased 
as the per cent of oats increased. Vari- 
ations in performance on the diets con- 
taining different levels of oats appear 
to reflect the TDN value of the ration 
and the total TDN intake. Voluntary 
feed consumption was not increased to 
compensate for the lowered TDN 
value of the ration. 


“The variation in feed quality of 
currently-produced oats makes it nutri- 
tionally inadvisable to recommend spe- 
cific levels in rations for growing-fin- 
ishing swine. Replacing corn in a corn’ 
soybean oil meal type ration can be 
expected in general to reduce growth 
rate and feed efficiency, the degree of 
reduction being largely determined by 
per cent hull of the oats and per cent 
oats in the ration.” 


Comment: In one of the experiments 
the rations were fed as meal and as 
pellets. However, the rations contain- 
ing 60 per cent and more of oats crum- 
bled so badly that the information on 
pellets versus meal is not complete. 
There was a trend, however, toward 
increased feed consumption of pellets 
over meal. 

In one experiment the substitution 
of 29 per cent oats for corn made little 
difference in gains and feed efficiency 
but in all the other experiments the 
decrease was substantial. In that ex- 
periment the pigs weighed an average 
of 106 pounds at the start and finished 
when they reached 200 pounds. 


With smaller pigs up to 100 pounds, 
as little as eight per cent oats made a 
real difference in growth (reduced 
growth rate). It would seem that 
where feed efficiency and a top rate 
of growth are essentials that we go 
easy in using oats. 
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— Long-Shot Chance 

(Continued from page 53) 
alized and met by Ace Feed & Farm 
Supply.” 

Results: Equipment sales for 1958 
jumped by 50 per cent, chick sales rose 
from 24,000 to 34,000, and, needless to 
say, farm building sales played a big 
part in previously-mentioned increased 
feed tonnage. 


Bulk Feed Service 

Quick to predict the results of new 
trends, Earl and his partners could see 
the handwriting on the wall regarding 
bulk feed service. They knew it was 
going to come into its own shortly. 
In the latter part of 1957 they pur- 
chased a three-ton bulk feed truck for 
delivery. 

Their new bulk feed service grew so 
quickly that by the later part of 1958 
it had outgrown its means of delivery. 
In February of 1959 the tiny three-ton 
truck had to be replaced by a six-ton 
unit. 

Earl feels that their bulk feed serv- 
ice is directly responsible for a 10 to 
20 per cent increase in their feed ton- 
nage. He also feels that within a short 
time bulk feeding set-ups will be ruling 
the feed business. And of course, his 
firm, following its policy of offering 
its customers the latest in farm service, 
offers a complete line of bulk feed 
equipment. 

Earl Broquard, Brother Ralph, and 
Bill Yergler have played their hand 
wisely in using the right combination 
of personality, patience, and customer 
services to build a strong, progressive 
business at Watseka, III. 


Mitchell Named as Sales 
Head at A. E. Staley 


Appointment of T. L. (Ted) Mitchell 
as manager of formula feed sales has been 
announced by A. E. Staley Mfg. Co., Deca- 
tur, Ill. Mr. Mitchell succeeds Lloyd A. 
Winslow, who has resigned. 

The appointee has been with Staley since 
1957. He has served as manager of the com- 
pany’s Riverdale (Ill.) feed plant and of- 
fices since that time. Mr. Mitchell has been 
in the feed industry for over 32 years. 

Staley also announced the appointment 
of Harold Bruniga as field sales manager 
in the feed department. Formerly western 
division manager for feed sales, he has been 
with the firm since 1957. 


Value of Tranquilizer for 


Weanling Calves Tested 


Tranquilized weanling calves were quieter 
and walked the fence less, but lost slightly 
more weight than control calves in a recent 


trial at the Texas agricultural experim nt 
station. 

Twenty-one test calves were given 50 
milligrams of perphenazine. They were k-pt 
in a corral and were fed 10 pounds of ¢sor- 
ghum fodder, two pounds of oats, and o1¢- 
half pound of cottonseed cake per day. The 
control group, which also numbered 21, 
were fed the same rations. No differe ace 
was detected in the amount of feed con 
sumed by each of the groups. 

After nine days, the tranquilized calves 
averaged a 32-pound shrink, while the con- 
trol group averaged 20 pounds. After 21 
days, the shrink of the control group aver- 
aged one pound, with the drugged animals 
averaging five pounds. 


GLF Begins an Extensive 
Egg Promotion Program 


A comprehensive publicity program 
aimed to promote consumer use of eggs has 
been started by Cooperative GLF Exchange, 
Ithaca, N. Y. The drive will blanket New 
York, New Jersey, and northern Pennsyl- 
vania. 

The campaign is designed to stress the 
various ways eggs may be used in lunches, 
snacks, salads, desserts, and dinners. In addi- 
tion to advertising in 32 newspapers, several 
other media will be employed. 

The co-op operates 10 egg stations in the 
heavily-populated area. The stations have 
been furnished funds to foster work with 
retail stores, chains, dairies, and soda foun- 
tains regarding special displays and tien 
advertising. 

The program also will aid poultrymen 
through seminars devoted to more efficient 
production methods. The main objective of 
the concentrated program is to reach the 
largest number of potential egg consumers 
in the shortest possible time, GLF said. 


High Butterfat Content 
Worsens Calf Scours 


Although dairy calves can digest as much 
as nine per cent butterfat in milk, they will 
scour more at that rate than if given only 
three per cent, it was reported at the annual 
meeting of the American Dairy Science as 
sociation. Dr. Karl E. Gardner of the Uni 
versity of Illinois was the researcher. 


Also reported was a considerable amount 
of variation in the utilization of different 
sugars by calves. Fructose was poorly ab 
sorbed, and sucrose was not utilized unless 
converted by citric acid or fed with inver- 
tase. Lactose and galactose were readily 
utilized. 

Calves on corn silage, milk, and calf start - 
er gained as well to four months of ag» as 
did a similar group of calves on good-qu: ity 
hay, milk, and starter, according to ano’ ier 
report. 


A new Strong-Scott mixer was insta 2d 
recently at Ritters Farmers Elevator, 
don, Iowa. 


A new bulk fertilizer storage bin rece: ly 
was added to facilities at Mayr's See & 
Feed, Ltd., Sun Prairie, Wis. 
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GEE HOG RAISER WHO m IS SALT’) 


REMIND HIM TO ORDER MORTON T-M SALT. Even though salt is a 
small part of his feed bill, Morton Trace-Mineralized Salt helps 
increase feed efficiency so all his feeds do a better job. He'll appreciate 
your reminding him—and he'll be back regularly to do more business 
with you. What’s more, Morton T-M is a quality product you can 
recommend with confidence to any livestock producer. It is a profit- 
able item backed by strong promotion that helps make it sell easily. 


TO ADD MORTON T-M SALT TO YOUR LINE, JUST WRITE MORTON SALT COMPANY, CHICAGO 6, ILLINOIS 


MORTON TRAGE-MINERALIZED SALT 


FEED DEALERS! 
Sell your customers with “proof # 
of profit” stories like this! Hun- 
- dreds of dealers are building 
business with top quality Wayne 
Feeds and the more than 2 dozen 
profit-making business benefits 
‘4 available to Wayne Dealers. Ask 

your Wayne Representative for 
additional information or write: 
Allied Millis, Inc., Service 
a Offices, Fort Wayne 1, Indiana. 


three litter 
irst certifi 


INDIANA’S FIRST CERTIFIED MEAT SIRE PROVES 


Wayne Feeds and Good Breeding 
Top Combination For Pork Profits 


A registered Yorkshire boar, owned by Lester 
Nance and Family, Arcadia, Ind., and Regal 
Foods, Windfall, Ind., has been named Indiana's 
first certified meat sire, any breed, at the 
Indiana Swine Evaluation Testing Station at 


could have made such an outstanding record at 
Purdue Testing Station. Wayne Feeds and feed 
efficiency breeding make a profitable hog pro- 
ducing program.” 

Boar, sows and pigs were fed on the Wayne 


Purdue University. 

This record met rigid requirements on litters 
for rate of gain, feed conversion and carcass 
quality, proving the value of good breeding and 
good feeding. Lester Nance says: “Only pigs that 
have been started right and in excellent condition 


Look at the record of this outstanding boar: 


First boar of any breed to sire five certified litters; Two litters with - 
feed conversion of 2.96 and 2.99; Ten litters with lowest average feed 
conversion, 3.10; Sired fastest gaining pig, 200 Ibs. at 128 days; Litter 
with lowest average back-fat, 1.18 inches; Litter with highest yield 


in 4 lean cuts, 59.43%. 


Life Cycle Hog feeding program. It's working for 
Lester Nance and hundreds of other hog raisers 
...and can work for you! Bigger, stronger litters, 
faster more economical gains, and better carcass 
quality add up to profitable pork production for 
you... get it with Wayne. 


WAYNE 


ALLIED MILLS, INC. « BUILDERS OF TOMORROW'S FEEDS...TODAY! 


Executive Offices, Chicago, Ill., Mills at: Guntersville, Ala. e Gainesville, Ga. ¢ Peoria, Ill. ¢e East St. Louis, Ill. ¢ Fort Wayne, Ind. 
Mason City, la. « Omaha, Nebr. ¢ Buffalo, N.Y. ¢ Everson, Pa. ¢ Memphis, Tenn. * Fort Worth, Tex. * Portsmouth, Va. 
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Everett 


How fo Overcome the Brishofi 


dow to recognize and handle the 
br ishoff is the advice Ralph Everett 
gi: es this month. Calling upon his own 
ob-ervations and those of other sales- 
men, Mr. Everett outlines and discuss- 
es the three main reasons prospects 
give for not wanting to do business. 


After holding hundreds of sales clin- 
ics in many different industries in this 
country, I am firmly convinced that 
the vast majority of salesmen, in all 
lines, do not know how to classify a 
real objection from a “brushoff.” In 
actual sales work a salesman cannot 
make a sales presentation until he has 
learned to handle brushoffs. By the 
same token, a salesman doesn’t really 
begin to sell until the prospect has 
raised what seems to him a real objec- 
tion. 

What is a brushoff? It is an excuse, 
an alibi, for not wanting to talk to you 
or to consider what you can do for 
him. It comes at the beginning of the 
interview, before you've had any 
chance to make a sales presentation, 
before you've had an opportunity to 
show what you can do for the pros- 
pect. During the sales clinics I hold, I 
ask the salesmen to list the three prin- 
cipal reasons prospects give them for 
not wanting to do business with them. 
It doesn’t matter whether it is the feed 
industry, the chemical industry, the 
lumber industry, the paint industry, or 
the machine tool industry — the an- 
swers are always the same. Further- 
more, the answers are always given in 
this order: 

1) Your price is too high. 

2) We're satisfied with our present 

supplier. 

3) Our present supplier is a good 

friend and I wouldn't change. 

What do you do when a life insur- 
ance agent, an aluminum window 
saesman, or a magazine salesman 
comes to your door? That’s right. You 
g ve him the brushoff. You say you 
c1't afford it. You're satisfied with 
iat you now have or you have a 
f: end who sells these things and you'll 
b y from him. This is exactly the same 
si uation as when you call on a pros- 
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RALPH EVERETT 
“Brushoffs will fade out." 


pective farmer who has been buying 
from your competitor for years. 


Three Brushoffs 

Now, let’s take them one by one. 

Price — satisfied with present sup- 
plier and loyalty. How does he know 
your price is too high? What is too 
high? Is it the printed price in the 
newspaper or the end result of what 
you are selling? Any salesman who 
gives a prospective customer the price 
of his merchandise before he has had 
an opportunity to show what the mer- 
chandise can do for the prospect 
doesn’t deserve to call himself a sales- 
man! If you give him the price of 
your goods, it’s easy for him to brush 
you off. 

“We're satisfied” — the second 
brushoff. Any customer who is com- 
pletely satisified with his feeding and 
management won't make a very good 
customer for anyone. If I were to ask 
the readers of this column to write me 
who. say they are completely satisfied 
with the volume they are selling and 
the progress they are making in life, 
I'll bet it wouldn’t take a very big mail 
bag to carry the letters. Very few 
farmers are completely satisfied but it 
does make a good brushoff. 

“Buying from a good, loyal friend” 
— the third. After World War II we 


found out how loyal customers can be. 
Certain feed companies, through vari- 
ous means, had more feed to allocate 
than others. Consequently, they picked 
up many new, and what seemed logical 
to the company supplying the feed, 
loyal customers because they took care 
of them in time of need. But it didn’t 
work that way. When feed became 
available again these same customers 
flocked in droves back to their former 
brands or to other suppliers. 


It Can’t Be Done 

Trying to answer a brushoff at the 
beginning of an interview is like try- 
ing to serve soup in a sieve. It can’t be 
done. The majority of salesmen try it 
and they get into arguments which 
can never end up in a friendly discus- 
sion between buyer and seller. 

How can you substantiate a price 
before you've had a chance to show 
what your quality can do for him? 
How can you convince a man he 
should be dissatisfied before you've 
had an opportunity to list your bene- 
fits? 

How can you convince a person he 
should be disloyal before he can see 
the advantages of your goods and justi- 
fy his position of leaving his other 
supplier-friend? 


Get Them Talking 

Space does not permit outlining all 
the methods used to handle brushoffs 
at the beginning of the interview. The 
point is, you must have a friendly dis- 
cussion with your prospect about his 
production problems before you can 
show him what you can do for him. 
This means getting him talking about 
his livestock or poultry. If this means 
completely ignoring his brushoff, then 
do just that. 

Use the technique your wives have 
learned so well to use. Change the sub- 
ject. 

Ask him questions about his live- 
stock or poultry. Get him talking and 
the brushoffs will fade out of the pic- 
ture. Then, when you make your pre- 
sentation and ask for the order, you 
will encounter what seem to be real 
objections and you can really start to 
sell. 
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Smaller Utah Mill Succeeds 


ervice Turkey Men 


By TED CAPENER 
Reported From Ephraim, Utah 


Located in a major turkey-producing 
section of a great western state, a pro- 
gressive local mill and elevator con- 
cern keeps up with the times and often 
a step ahead in serving its customers. 
In the central Utah town of Ephraim, 
only the druggist has been in business 
longer than the mill. 


Located on main street in the heart 
of turkey-producing Sanpete county, 
Ephraim Milling & Elevator Co. is cel- 
ebrating 67 years of successful service 
to the county. Lawrence Hermansen 
is manager of the corporation, a posi- 
tion he has held since he joined with 
his founding father, Marcus Herman- 
sen, in 1922. 

Presently, about 70 per cent of this 
company’s business is in direct selling 
of turkey mash to producers. Sanpete 
county annually produces nearly two 
million turkeys. In 1958, it was ranked 
as seventh largest turkey-producing 
county in the nation. Last year, the 
entire state of Utah produced 2,798,- 
000 turkeys. 

Lawrence Hermansen feels that sev- 
eral factors make Sanpete county an 
ideal turkey-producing area. 

“While farming acreage in our 
county is small, the climatic conditions 
seem perfect for top-notch turkey pro- 
duction,” he stated. 

Lawrence began mixing turkey feeds 
in 1938. Prior to that time, the majori- 
ty of his business was in laying mash 
and dairy and livestock feeds. He still 
does some business in these areas. All 
feed is sold under the Supreme brand 
name. 

Lawrence really can “talk turkey” 
with his long-time customers when 
they come in with a feeding problem. 
He’s a turkey man himself. Mr. Her- 
mansen has been in the turkey business 
14 years now. He still devotes his full 
time to milling duties, while a partner 
in this separate enterprise operates the 
10,000-bird turkey ranch. 

Mr. Hermansen has carefully 
watched the progression of the turkey 
industry over the years. 

“Fifteen years ago,” he reported, “it 
was necessary to feed toms some 8! 
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Sees integration as solution. 


months to get them to 25 pounds. 
Now, through scientific breeding and 
feeding, this time has been cut to about 
64, months. And the birds grow about 
20 per cent larger,” he noted. 


Feed Types 
A typical Hermansen milling mix- 
ture for a poult starter ration was be- 
ing mixed when The Feed Bag visited 
the Ephraim mill. It consisted of a pre- 
mix, mineral, salt, lime, whey, hay, 
meat, fish, soya, bran, middlings, bar- 


ley, milo, and corn. Normally, the pre- 
mix contains enough antibiotic needed 
to halt turkey disease. 


Last spring, quite an outbreak of 
synovitis occurred in Sanpete county 
turkey flocks. Turkey producers found 
that normal sanitary precautions were 
not enough to halt spread of this dis- 
ease. Of course, many vaccinated. Oth- 
ers tried dietary changes for control. 
John Franks, foreman of Ephraim 
Milling & Elevator Co. for 20 years 
and a turkey disease specialist, was in 
the field with many of the friends and 
customers of the mill looking for pos- 
sible solutions to the disease outbreak. 

Ephraim Milling does no hauling. 
Turkey producers in Sanpete county 
all own their own bulk tank trucks. 
They just don’t want anyone else’s 
truck on their places. Chances of 
spreading disease are great from trucks, 
they reason. 

Though Mr. Hermansen still sacks 
some of his feed, practically all of it 
is sold in bulk. To facilitate handling 
these feeds, Lawrence recently added 
a bulk mash department, including el- 
evators and a mash bin. Trucks now 


TURKEY feeders in the Utah area 
around Ephraim own their bulk trucks 
and do not allow feed company 
vehicles on their property because 
of fear of disease. Here is the spout 


on a Hermansen customer's truck. 
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‘oad in front of the mill from overhead 
volding bins and don’t interfere with 
ae mixing operation while loading. 
“he new mash-storing bins hold about 
0 tons. 


“We can turn out about 35 tons of 
nash a day now,” Lawrence reported. 
Under a bulk feeding operation, one 
aan can now handle from 10,000 to 
0,000 turkeys,” according to Mr. 
lermansen. “Many turkey men in the 
ounty presently have up to 100,000 
virds. A few years back, 5,000 was al- 
nost too many for one man.” 


Among the equipment used in the 
Ephraim Mill are two hammer mills 
and two Kelly Duplex mixers. 

“Sanpete county is a grain-import- 
ing county,” Lawrence stated. “Most 
of our barley comes from Idaho, the 
milo from Texas, and corn from Neb- 
raska. Practically everything is trucked 
in. This means that transportation is 
one of our big cost items.” Mr. Her- 
mansen mentioned that back-hauling 
by out-of-state truckers is the only way 
his transportation costs can be kept in 
line. 


Flour Sales 
About 10 per cent of the business 
of this mill is in flour sales. Flour is 


THIS rather modest Utah feed plant 
has succeeded in a highly-competitive 
turkey feed market thanks to the alert 
management of the Hermansen family. 


Sales run upwards of $150,000 a year. 


sold under the Velvet label in Sanpete 
and nearby Wayne counties through 
local grocers. The Ephraim plant does 


MODERN FEED PLANTS 
By IBBERSON 
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some custom grain steaming and some 
custom mixing, but this is limited be- 
cause of the small grain tonnage pro- 
duced in the county. 

Though his operation is a small one, 
Lawrence Hermansen is well satisfied 
with it. The company has annual sales 
of from $150,000 to $180,000. 

Feed Man Hermansen feels the fu- 
ture for feed operators is in fully-in- 


(Concluded on page 65) 
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Hubbard Feed Purchase 
Agent Is Don Mohrman 


Appointment of Don Mohrman as pur- 
chasing agent for its feed division home of- 
fice branch has been announced by Hub- 
bard Milling Co., Mankato, Minn. Mr. 
Mohrman will work under the supervision 
of Ray Wistrom, director of purchasing for 
the firm. 

The appointee has been with the pur- 
chasing department at Mankato since 1957. 
Prior to that, he served at the company’s 
Marion (Ind.) branch plant. He is an alum- 
nus of Colorado State University. 


DISSOLVE SUBSIDIARY 
Dissolving of the Checkerboard Soybean 
Co. has been announced by its parent firm, 
Ralston Purina Co., St. Louis. The former 
subsidiary has become part of Purina. No 

personnel changes will be made. 


SCHOCH HONORED 

The Saare medal has been awarded to 
Dr. Thomas J. Schoch for his research work 
in the field of starch and starch fractions. 
Dr. Schoch, supervisor of basic starch chem- 
istry at Corn Products Co.’s laboratories at 
Argo, Ill., received the medal at the 1959 
Starch Congress held in Detmold, Germany. 


Raub (Ind.) Elevator recently installed a 
new Blue Streak mixer. 


Pamco ls Constructing 
New Plant in lowa 


Construction is in progress on a new plant 
in Oskaloosa, Iowa, it has been announced 
by Productive Acres Mfg. Co., Keota, Iowa. 
The building will be 120 by 250 feet. 

It is expected to be ready for occupancy 
by mid-summer, with operations to begin 
in August. The firm said that its installa- 
tion and distribution points now service 35 
states and Canada. 


USI Three to New 
Sales Management Posts 


Appointments of Warren E. Johnson, Vin- 
cent D. McCarthy, and George H. Stanton 
to fill three new sales management positions 
have been announced by U. S. Industrial 
Chemicals Co., New York City. 

Mr. Johnson, new director of chemical 
sales, has been associated with USI since 
1940. He formerly was manager of alcohol 
and chemical sales, and manager of the Bos- 
ton division. His new duties include respon- 
sibility for feed supplement sales. 

Mr. McCarthy will asume the position of 
director of plastic sales. Mr. Stanton, who 
has been manager of the firm’s Chicago sales 
division since 1948, is now director of field 
sales. He has been with USI since 1932 and 
has served as a sales representative in New 
York City, Minneapolis, and Chicago. 


Weathered Oats to Come 
Under '59 Price Prop 


BULK equipment will 
be made in this new 
plant being built by 


Pamco at Oskaloosa, lowa. 


BY JOHN DAWSON 


~ 


Badly-stained or materially-weathered oats 
will be included in 1959-crop price support 
eligibility requirements, it has been an- 
nounced by the Department of Agriculture. 
Heavy rainfall in southern and southeastern 
states is causing severe weather damage to 


oats, USDA said. 

The oats will be eligible for support at a 
discount of seven cents per bushel from the 
basic county support rate. Any premium for 
test weight of 36 or more pounds per bush- 
el provided in price support provisions will 
not apply to these weather-damaged oats, 


USDA said. 


A new Honeggers’ dealer is Stephenson 
Livestock & Feed Service, Van Buren, Ohio. 
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“We sure miss you down at the mill, Bert. You were always clowning 
around and you sure made things lively." 
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Feeds containing urea pay off 
for these long-time users 


R. A. Smith and Son of Dallas, Oregon, have been-feeding their 
pure-bred Jersey herd concentrates containing urea for nearly 
10 years—with excellent results. Many of their cows are show- 
ring champions as well as good milkers, and production of milk 
and butterfat has continued to increase with the urea-containing 
feed plus hay, silage, pasture and plenty of minerals. Total feed 
cost per 100 pounds of milk runs from $2.45 to $2.98. 


E. C. Nilsson and his son, Ernest, of Aberdeen, South Dakota, 
feed out 300 to 400 steers a year on silage, corn, brome-alfalfa 
hay and concentrate pellets containing urea. Results have been 
excellent throughout the past five years. 


It pays to use PROCADIAN’ UREA in your feeds 


Thousands of farmers know your high- sheep. This helps the animals to get top feed 
quality feeds containing PROCADIAN Urea _ value out of their entire ration. It pays to use 
Feed Mixture are excellent for meat and milk PROCADIAN Urea in all your ruminant 
production at a profit. This pure, easy-mixing feeds. Order PROCADIAN Urea today! 

source of protein is so concentrated that you 
have plenty of room in the bag to supply all 
the energy, minerals, vitamins and other essen- 


NITROGEN DIVISION 
tials of a balanced supplement for cattle or . 


40 Rector Street, New York 6, N. Y. 
Sales offices in leading farm areas 
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MUSIC LOATHER 
Lady Gwendolyn liked to invite well- 
known personages to her parties. She ap- 
proached a bearded Russian officer and in- 
vited him to dinner on the 12th. He con- 


here’s a real 
money saver 


speaking frankly... 


The way we look at it, your business is 
our business. It’s our job to help you as 
much as we can with your grinding prob- 
lems. For you fellows who don’t need a 
heavy duty mill, our No. 6 is pictured 
here. This is our low cost mill. We call it 
our Economy Line. We make it especially 
for the man who wants to buy for less 
and still get long, dependable service. 
You'll notice the clean, simple lines. 
Well, the moving parts are the same 
way —clean, simple and easy to get at. 
It has a tough welded steel construction 
that’s going to stay tight and sturdy for 
the life of the mill. You can save a lot 
of time with our instant screen change, 


Kracked 
Korn 


QUALITY CONTROLLED BY TED THERY 


sulted his date book. 

“Zorry, madam,” he replied. “Krapinsky 
is playing.” 

Other invitations followed, always with 
the turndown that “Krapinsky is playing.” 


and you can do it without turning off the 
mill or getting near the hammers. The 
extra-high throat will be a big help when 
you’re grinding hay, and other bulky 
materials, You won’t get any slugging, 
and you won’t hurt your fine grind action 
in the least. We supply the No. 6 in 
three sizes, 20 to 75 hp, with or without 
the motor, and set up for either direct 
or belt drive. 

There’s lots more to tell of course. So 
why not get the whole story? Just write 
for our catalog on the Economy Line. 


Sincerely, 


~Herman D. Schutte, President 


P.S. When you own a Schutte Mill, you 
can count on 24-hour parts replacement 
service. 


SCHUTTE PULVERIZER CO. , INC. 


Schutte Hammer Mills, Feed Mixers, 
Molasses Blenders, Crusher Feeders, Baggers, 
Dust Collectors, Portable Bulk Scales 


878 BAILEY AVE., BUFFALO 6, N. Y. 


Finally, in despair, the would-be hostess 
stated: “I’m quite a music fan and I've nev- 
er heard of Krapinsky. What instrument 
does he play?” 

“Zat I do not know, madam,” the Rus- 
sian replied. “But when Krapinsky is play. 
ing, I am going out with his vife!” 

* * * 

These are the good old days you’re go- 
ing to miss in 1979. 

* 
INSURANCE 

Fortune Teller: “Would you like to hea: 
about your future husband, madam?” 

Woman: “No, just tell me something 
about the past of my present husband for 
future use.” 

* 

If you can keep your head when those 
all about you are losing theirs, you'll be the 
tallest man in town. 

* * 
CONSIDERATION 

It was her first visit to a mink farm, 
and she wanted to express her deep interest 
in fur. 

“And how many skins do you get from 
each mink?” she inquired. 

The mink rancher explained, “Only one, 
lady. If we try to skin them twice, it makes 
them nervous.” 

She then retorted: “If that’s the case, 
why don’t you tranquilize them?” 

* * * 


Disc Jockey: A guy who lives on spins 
and needles. 

* 
HEADSTRONG 

First Mississippian: ““Am I strong? Why, 
I swim across the Mississippi river three 
times every day before breakfast!” 

Second Mississippian: ““That may be, but 
it seems to me that your clothes always 
would be on the wrong side of the river.” 

* * * 

Something to consider before vacationing 
in Florida: Will two weeks on the sand 
mesn the balance of the year on the rocks? 

PERFECTIONIST 

Dude: “Isn't it difficult rolling your own 
cigarettes?” 

Cowboy: “Naw, it ain’t the rollin’, it’s 
addin’ the filter that always gives me 
trouble.” 

One way to keep up with the Joneses is 
to take it easy for awhile and meet them 
coming back in a few years. 

SLOW STARTER 

Henry, who had been working for the 
firm for six months, was called into the 
boss’ office. The boss obviously was un- 
happy with him and began to bawl out 
Henry. 

“You young fellows have no ambition 
today!” yelled the boss. “Look at yourself 
You're 23 years old and you're still not 
heading your department.” 

“Yes, sir,” replied Henry meekly. “But 
after all this is my first job and I've been 
working six months.” 

“Six months!” exclaimed the boss. “You're 
a failure. Why, when I was your age I had 
already inherited my second million!” 

Forest E. Conder: I wish I could find 
that place mother said to stay out of. 
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~Ephraim Milling 
(Continued trom page 61) 


-srated livestock or poultry-feeding 
serations. Ephraim Milling has fi- 
need some turkey producers. Law- 
ice feels he might do more of this 

the road to integration, 

Ephraim Milling & Elevator Co. 
s founded in 1892 on Mill hill east 

Ephraim by Marcus Hermansen, a 
nish immigrant. Founder Herman- 
1 had a family of 10, eight boys and 
o girls. All of the boys were millers. 
-sides Lawrence, two of the boys still 
erate in Utah — one in Gunnison, 
.e other in Nephi. 

The reputation of this long-operat- 
_.g Utah company was displayed again 
cently when Mr. Hermansen made 
us annual shipment of 10 tons of 
1 olled oats and barley for feeding the 
vear-legendary donkeys that make the 
tour into the Grand Canyon several 
hundred miles away. 


i 


Dairy Cow Population Is 
Down in England, Wales 


The number of cows and heifers in milk 
in England and Wales is down approximate- 
ly five per cent from a year ago. Present 
population is about 2,321,000 head. 

Cows in calf but not in milk number 713,- 
000, a four per cent rise over the same date 
last year. 


A Strong-Scott mixer was installed recent- 
ly at Davenport Elevator Co., Casey, Iowa. 


Baker Mobile Feed Service, Sidney, Ohio, 
recently was awarded a Honeggers’ four- 
way franchise. 


THE FEED BAG 


“Next time | come by, give me 
my check; I'm quitting!" 


Coming Events 


BY BOB SEEMAN 


National Hay Association, 


Sir Francis Drake Hotel, San Francisco Aug. 23-25 
Pet Food Institute, Drake Hotel, Chicago Sept. 9-10 
Grain & Feed Dealers National Association, 

Radisson Hotel, Minneapolis Sept. 13-14 
Mutual Millers & Feed Dealers Association, 

Hotel Jamestown, Jamestown, N. Y. Sept. 15-16 
Arkansas Formula Feed Conference, 

University of Arkansas, Fayetteville Sept. 17-18 


Iowa Feed Industry - College Conference, Iowa State College, Ames ........ Sept. 18 


Vermont Feed Dealers & Manufacturers Association, 


University of Vermont, Burlington Sept. 23 
Feed Production School, Continental Hotel, Kansas City Sept. 23-25 
National Feed Ingredients Association, Congress Hotel, Chicago ................ Oct. 1-2 


Texas Nutrition Conference, Texas A & M College, College Station........... Oct. 7-9 


Animal Nutrition Research Council, 
Shoreham Hotel, Washington, D. C. Oct. 14 


Association of American Feed Control Officials, 


Shoreham Hotel, Washington, D. C. Oct. 14-15 
Michigan Grain & Feed Association, 

Michigan State University, East Lansing Oct. 15-16 
Illinois Feed Association, Armory, Springfield Nov. 4-5 
National Renderers Association, 

Hollywood Beach Hotel, Hollywood, Fla. Nov. 4-7 | 


Florida Nutrition Conference, University of Florida, Gainesville 0. Nov. 5-6 


Oklahoma Formula Feed Conference, 
Oklahoma State University, Stillwater 


Nov. 6-7 ; 


Cornell Nutrition Conference, Hotel Statler, Buffalo Nov. 12-13 


Western Grain & Feed Association, 


Fort Des Moines Hotel, Des Moines Nov. 22-24 


1960 


Indiana Grain & Feed Dealers Association, 
Claypool Hotel, Indianapolis 


Montana Nutrition Conference, Montana State College, Bozeman ................ Feb. 8-9 


Ohio Grain & Feed Dealers Association, 
Commodore Perry Hotel, Toledo 


Feb. 21-23 
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WEATHE 


Coccidiosis is a year ’round problem. 
Give your growers the tops in 
coxy protection in all kinds of weather... 
all year ‘round with NICARB in your 
broiler starter and grower rations. 
Merck & Co., Inc., Chemical Div., Rahway, N. J. © 


@ TRADEMARK OF 
MERCK & CO., INC. FOR NICARBAZIN 
©MERCK & CO., INC. 
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uke 
on over Four Billion Birds 


Americans are implored regularly to 
gi e employment opportunities to the 
pi_sically handicapped. At one of 
N.w England’s largest feed manufac- 
tu ing operations, this recommenda- 
ticn has been put into practice — and 
wth excellent results. 


4 job filling feed bags 100 pounds 
at a time looks routine enough, and 
would be under most circumstances, 
but not to a man who is blind. 

Yet, Ralph Cole has been doing it 
now for almost two years at the Sam- 
uci §. Lipman Sons feed mill located 
at Augusta, Maine. 

“There’s really nothing to it,” Mr. 
Cole explained. “I get my empties from 


SIGHTLESSNESS does not impair the 
work efficiency of this ambitious 
New Englander. Ralph Cole lost the 
sight of both his eyes in 1955 but still 
performs responsible duties as a sacker 
at Samuel S. Lipman Sons in Augusta, 
Maine. He also handles tools capably 
and is building himself a new home. 


the back room and fill °em up — 12 
to 20 a minute.” 
Mr. Cole has to set a burlap bag 
around a loading spout and then push 
a foot pedal. Steel hands grip the 
bag against the funnel as the pellets 
or mash drop in 100-pound doses. 
Then he helps the bag along to a man 
on his left, who runs it through a 
threading machine. 

Ralph Cole says he likes the job as 
“it keeps the wolves away from my 
door.” A little extra money for over- 
time work helps him operate his many 
hobbies and interests at home. 

The mill hand, who lost the sight in 
ore eye when he was 18 and in the 
other in 1955, said, “I didn’t let this 
hendicap interfere with anything I 
like doing. 

‘I fry clams, have my own work- 
shop in the basement, write letters, 
at 1 now I’m building a new house in 
Si Iney.” Sidney is eight miles north 
Augusta. 

Mr. Cole said the work on his new 
h me was “going slow but sure.” So 
fe he has frame, basement, roof, and 
a vathroom completed. 

T’ve learned to get my fingers out 
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 Linployer Convinced That Blindness 


Working Handicap 


of the way of the hammer, too. I’ve 
done some kind of construction work 
since I was a kid so it wasn’t too hard 
for me,” he added. 

Mr. Cole attended a rehabilitation 
school in Newton, Mass., for three 
months after he lost his sight. “They 
taught me everything I'd need to do, 
but I’ve gone ahead on my own. A 
couple of years ago I put out a chim- 
ney fire by getting my ladder and car- 
rying two pails of water up to the 
roof and pouring it down,” he recalled. 

For relaxation he likes to read the 
Braille Bible, and write letters on both 
a Braille and a standard typewriter. He 
is married and has three stepchildren. 


Protein-Bound Water Has 
Effect on Pork Color 


The amount of water held by the pro- 
teins of muscle fibers has a great deal to 
do with the firmness and color of pork, 
judging from tests conducted at the Uni- 
versity of Wisconsin. 

When the proteins release the water they 
hold, the fibers condense. Light rays reflect 
from the surface of the fibers to cause a 
lighter color. This bound-water loss also 
tends to make the fibers flabby, researchers 
said, 

Large amounts of sugar in the ration pro- 
duced a high glycogen content in the meat. 
Muscles with much glycogen tend to become 
light in color and soft, it was said. Exer- 
cised pigs on low-carbohydrate rations have 
the darkest muscles, 
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Eadon, Woodrich Named 
Chase Sales Managers 


Appointment of Thomas A. Eadon Jr. 
as sales manager of its New York sales de- 
partment has been announced by Chase Bag 
Co., New York City. E. M. (Woody) 
Woodrich will assume Mr. Eadon’s former 
position as Philadelphia sales manager. 

Mr. Eadon has been associated with Chase 


Tom Eadon Woody Woodrich 


since 1948. He was named sales manager at 
Philadelphia in 1956. He is an alumnus of 
the University of Pennsylvania and a navy 
veteran. 

Mr. Woodrich joined Chase in 1953 and 
has served the firm as a sales representative 
in Baltimore’'and Oklahoma. He is a Uni- 
versity of Oklahoma alumnus and an air 
force veteran. 


Lowery, Leeke Named as 


Grace Field Salesmen 


Appointment of P. Paul Lowery and Joe 
D. Leeke as sales representatives has been 
announced by W. R. Grace & Co., New 
York City. The appointees will be assigned 
to the firm’s chemical division. 

Mr. Lowery will represent Grace in the 
states of Texas, Oklahoma, Kansas, and 
New Mexico. Prior to joining the firm, he 


was associated with Chance Vought Aircraft, 
Inc. 

The states of Tennessee, Kentucky, Mis- 
souri, and southern Illinois will be serviced 
by Mr. Leeke. He has been with Grace 
since 1954 and is an alumnus of East Cen- 
tral College in Mississippi. 


Toledo Terminal Opened 
By National Molasses 


A new molasses terminal has been com- 
pleted by National Molasses Co. at Toledo, 
it has been announced by the Oreland (Pa.) 
firm. The terminal is one of the first faci- 
lities on the Great Lakes designed to make 
use of the St. Lawrence Seaway, National 
said. 

Molasses will be delivered from Cuba via 
the seaway to Toledo, a distance of some 
4,000 miles. The new terminal will insure 
better service to molasses users in Ohio, 
Indiana, and Michigan, an area formerly 
served from inland river terminals hundreds 
of miles away, the firm said. 


Karrasch Resigns Red 
Comb Research Post 


Resignation of Richard J. Karrasch as di- 
rector of research and development has 
been announced by Hales & Hunter Co., 
Chicago. Mr. Karrasch had served in that 
capacity since 1958. 

He joined the firm in 1941 as chief chem- 
ist in the central laboratory and later served 
as manager of the poultry feeds department. 
He holds a master’s degree in agricultural 
chemistry from the University of Missouri. 


BURRUS APPOINTEE 
Ray Martin has been named as livestock 
specialist for Burrus Feed Mills, Fort Worth, 
Tex. He was previously associated with the 
Borden Co. as a field representative. 


when you push... 


their lives as water. 


YOU GET ALL <= ALL OF THE TIME 


PILOT BRAND OYSTER SHELL 


Consumption of PILOT BRAND Oyster Shell continues without interruption 
... day in and day out, every day of the year. Hens and turkeys, chicks 
and poults must have it because calcium carbonate is as important to 


It is this constant use, plus the fact that pure, 100% usable PILOT BRAND 
is the largest selling eggshell material in the world, that causes progressive 
dealers everywhere to always stock and push PILOT BRAND as a matter 
of course. It always brings steady sales and good profits. And turnovers are 
so fast, you never have much money tied up in stock. 


Order from your distributor... or write to us. 


OySter Shell Products Company 


Mobile, Alabama 
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Kinkaid Named as Sales 
Manager at Dawe’s Labs 


Appointment of Don Kinkaid as general 
sales manager of feed products for the Unit. 
ed States market has been announced by 
Dawe’s Laboratories, Inc., Chicago. 


DON KINKAID 


Mr. Kinkaid was formerly associated with 
Hales & Hunter Co. He was one of the 
leaders in the establishment of the Sales 
Executives council of the American Feed 
Manufacturers association. 


A. E. Staley Planning 
Bulk Feed Expansion 


Two major construction projects to in 
crease facilities for the handling of bulk 
feeds are being planned by A. E. Staley 
Mfg. Co., Decatur, Ill. One will be at De- 
catur, the other at Jasper, Ind. 

Nearly 400 tons of feed storage capacity 
will be added by the projects. The Decatur 
project will include four 20-ton holding bins. 
A bulk feed warehouse and delivery plant 
will be built at Jasper. 


McCormick Development 


Chief for Cyanamid 


Frederick E. McCormick has been ap- 
pointed manager of commercial develop: 
ment for its agricultural division, according 
to an announcement by American Cyanamid 
Co., New York City. 

He has been with Cyanamid since 1957, © 
and was formerly manager of market 1 
search for the division. He is an alumnus >f 
the Baruch School of Business Admins 
tration, 


WHEAT FLOUR USES 

Wheat flour modifications are being i. 
vestigated by Department of Agricultu ¢ 
chemists in an effort to broaden markets f r 
farm products. Thus far, the flour has bec 2 
modified into products having potential us s 
as thickening agents, adhesives, and coatir 3 
and sizes for paper and textile manufactur . 
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Pet Foods 


raining Dog Is a 
Challenging Task: 


Vith possible competition only 
frm one famed collie, Rin Tin Tin 
ard his offspring are probably the 
best-known dogs in American history. 
Here the current Rinnie’s owner-train- 
er presents some excellent pointers on 
how to train dogs. 


When you bring a new dog to your 
household, it’s as memorable as adding 
a newcomer to the family. But young 
pups have to learn the ways of the 
canine world; many of their important 
functions are not innate. 

In training any dog, you have to 
speak from the heart and let him 
know you're sincere. 

Your commands should be short, 
distinct, and consistent. And don’t ask 
a dog to do senseless things; you'll 
want to keep his respect as well as his 
love. 

As for lessons, each should be short. 

Constant, brief ones — daily — are 
far better than sporadic long ones. It’s 
also wise not to train your pup when 
he’s tired, or work him to the paint of 
boredom. 

You should quit each lesson on a 
successful note, and top it off with 
praise and a Milk Bone [Ed. Note: Or 
other formula dog food} reward. Nev- 
er stop at failure. If necessary, go back 
to some command he’s already mas- 
tered, to insure ending the lesson well. 

As for what to teach, we come to 
the meat of his training. First of all, 
its essential that he comes when you 
ca'l. This should be the easiest thing 
hell learn; it’s probably what he 
W nts, anyway. 


How to Proceed 


30 out to the yard where he can 


hive some freedom. He should be 
w.aring a collar; you should have a 
le d with you. 

Walk about for a few minutes, let- 
ti g him play freely. Then, when he’s 
sc ne distance away, call “Here, Duke” 
(. whatever his name is) leaning over 
a: | clapping your hands at knee level 
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By LEE DUNCAN 
Owner of Rin Tin Tin 


to further attract attention. 

If he responds quickly give him a 
reward, patting him and saying, “Good 
boy!” 

Repeat this two or three times in 
the next 15 minutes and call it a day 
— if compliance has been quickly and 
correctly accomplished. This should 
do it, but if there’s inadequate response 
— perhaps he was distracted in his 
play — call while running from him. 

Housebreaking — or better yet 
“house-training” (never break a dog’s 
spirit in any way) — should also be 
done easily; dogs are naturally clean. 
As a prelude, be sure your dog has 
ample opportunity to relieve himself 
outdoors before you bring him in. This 
gives him the idea that he was taken 
outside for that specific purpose. 

Toilet Training 

Later you may find, happily, that 
when he needs to relieve himself, he'll 
move toward the door. But if an “‘acci- 
dent” happens, get to him quickly 
and rush him outside, anyhow, saying 
“Shame, boy, shame.” He may then 
finish outside. If not, wait a while, 
then say “Good boy,” returning him 
indoors. He'll get the idea. 

Getting back to commands: one of 
the most important you can teach is to 
lie down, and stay until he has permis- 
sion to move. It makes for good con- 
trol. 

Begin by calling him, patting him, 
and then — after a momentary pause 
— say “Down, boy,” quietly and firm- 
ly. Naturally he won't understand at 
first; will probably look at you quiz- 
zically. 

Repeat the command — this time 
pressing your hand on his back. If he 
yields easily, that should do it; if not, 
increase the pressure. When absolute- 
ly necessary, pull his front legs out 
from under him. Once he’s down — 


comfortably — you'll have to keep the 
pressure on his back until he gets the 
idea. 

Gradually repeat this procedure un- 
til he gets down by command only, 
lessening pressure as you go along. 

You'll probably find your dog eager- 
ly responsive; it’s a natural trait. But 
he might be overly enthusiastic; you'll 
want to curb him from jumping up at 
people. 

Other Techniques 

When he jumps up at you, hold out 
your hand palm downward and com- 
mand “Down, boy.” When he drops, 
be sure to reach down and pat him, to 


The most complete line of 
DOG FOOD ingredients 


from Ke), 


ent specialties 


Nowhere else can you secure 
such a major part of your dog 
food ingredients. By combining 
your ingredient purchases in 
cars, mixed cars or LCL you are 
assured of freshness, and better 
inventory control with lower in- 
ventory investment. BOXER in- 
gredients are manufactured by 
us specially for dogs — they are 
“prime” products, and not “by- 
products.” Write for current 
prices and literature. 
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cooked toast 
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RALPH WELLS & CO. 
MONMOUTH, ILLINOIS $ 


indicate that you appreciate his re- 
sponse. 

Another rather essential command 
is “Whoa!” for stop and stand still, 
used when your dog is Ahead of you, 
or about to cross a street. For many 
types of hunting dogs, it’s the most es- 
sential command. 

To teach him this, you'll need a 
long lead — a clothesline will do. Just 
before mealtime, have the dog’s food 
ready. The idea is to start him off 
toward the food, which is placed be- 
yond the length of lead. As he runs to 
its length, yell “Whoa!” He'll get the 
idea nicely. 

After he learns to stop at your com- 
mand, the next thing to teach Duke 
is “heel,” or walk sedately just behind 
you — on the left side — with his 
nose at a line with your knee. 

Any short lead helps in this lesson, 
but a rolled-up newspaper will also 
come in handy. 

Walk along with the dog on lead. 
He'll naturally pull ahead. Say “Heel, 
boy,” stopping short, and with the lead 
pull him back to the heel position. 
When you start up again, restrain him 
from pulling ahead. 

Reach slightly in back, placing him 
in lead position. If he persists in mov- 
ing up, tap him on the nose with the 
newspaper. With patience, he'll soon 
be heeling at your command. 

You'll probably also want to teach 
your dog to fetch. Chances are he 
enjoys playing ball and readily realizes 
that you won't play unless he brings 
the ball back to you. 

If you practice this game daily, hold- 
ing the ball to his face each time be- 
fore you throw it — saying “fetch” — 
he'll learn a healthful and happy new 
activity. 

Later, add other objects: “fetch 
stick,” “fetch slipper,” and so on, to 
complete the lesson. 

One possible dangerous habit that 
must be averted is a dog’s love for 
chasing cars. You'll need help from a 
friend and a seltzer bottle or a pail of 
water for this one. 

Have your friend drive by your 
house, with you in the front passenger 
seat, out of sight. If the dog jumps out 
to chase the car, hit him with the wa- 
ter as he pulls alongside. It may seem 
like a nasty trick, but it’s an extremely 
important one. 

Training takes patience and under- 
standing. At times, firmness will be 
necessary. But remember: what your 
dog learns is for his own good. A dis- 
ciplined dog is a safe and happy one, 
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a valuable and revered member of your 
household and your community. 


Quaker Providing Free 
Dog Food at Motels 


Free Ken-L-Ration dog food is being pro- 
vided to canine guests of Holiday Inns of 
America, a coast-to-coast motel chain. The 
service is a joint project of Quaker Oats Co., 
Chicago, and the chain. 

The great rise in the number of motorists 
traveling with their dogs prompted the plan, 
Quaker said. Holiday Inns also features gra- 
tis kennels. 

When a motorist traveling with a dog 
registers at the motel, a porter brings a can 
of Ken-L-Ration and some Ken-L-Treats to 
his room, opens the can, and places the food 
before the dog in a disposable dish. 


Plastic Bags Dangerous 
To Pets Also, Warning 


Pets should be kept out of reach of plas- 
tic dry-cleaning bags the same as children, 
according to Gaines Dog Research center, 
New York City. Cats or dogs suffocate when 
they crawl inside the bags, it was explained. 

Under certain atmospheric conditions the 
thin plastic sheeting acquires a magnetic- 
like quality, tending to stick to any skin 
surface with which it is brought into con- 
tact, it was said. 

Enveloped in the bags while playing with 
them, children and domestic pets have the 
air cut off before they are able to remove 
the sticky film. Gaines said that the bags, 
used by dry cleaning establishments, should 
be destroyed as soon as clothing is removed 
from them. 


Slate Pet Food Meeting 
At Chicago Sept. 9-10 


The second annual convention of the Fet 
Food institute will be held Sept. 9-i0 
at the Drake hotel in Chicago, it has be2n 
announced by the national association of 
dog and cat food manufacturers. 

The meeting is expected to bring together 
a membership which has nearly doubled 
since the last convention, according to 
Convention Chairman Parker Long of Qua 
ker Oats Co. 

Included on the agenda are reports on 
activities since the last meeting in the areas 
of industry, market and nutritional research, 
state and federal regulations, membership 
development, and public relations and pub- 
licity. Election of new officers and board 
members and appointment of new commit: 
tee members are also slated. 

A market survey report from American 
Can Co. will be presented to the gathering, 
Mr. Long said that a reception and lunch- 
eon for members of the institute and the 
press will include surprise speakers. 

Local problems in marketing will be dis- 
cussed by a panel of regional manufacturers, 
A statistical report on pet food sales and 
marketing will be presented by the Market 
Research Corp. and a talk on human and 
animal health problems and their interrela- 
tionship will be given by Dr. James Steele 
of the Department of Health, Education 
& Welfare. 

Also scheduled is a debate entitled, 
“Which Advertising Medium Is Best for 
You?” Participants will be Arthur (Red) 
Motley of Parade magazine, Pete Cash of 
Television Bureau of Advertising, and Kevin 
Sweeney of Radio Advertising Bureau. 

A reception to welcome members and 
guests will be held at the Drake on Sept. 8 
at 6:30 p.m. 


BY VERNE ELLIO'T 


“Next time he barks to come in — let him in!" 
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“Ider in Square Tank 


Assignment at Butler 


Appointment of Ray Elder as product en- 
ineer for square bolted-steel tanks has been 
anounced by Butler Mfg. Co., Kansas City. 


fe will provide technical information on the 


RAY ELDER 


tanks and supervise product improvements. 

Mr. Elder was formerly associated with 
IIlorner & Wyatt, consulting engineers in 
Kansas City. He is a member of the Kansas 
Engineering society and an alumnus of 
Oklahoma State University. 


FFA Members Honored 


By Illinois Association 


Certificates of achievement were present- 
ed to outstanding young agricultural stu- 
dents at a recent meeting of the Illinois 
Feed association honoring district Future 
Farmers of America livestock winners and 
their instructors. 

The meet, held at Springfield, featured 
talks by five of the FFA winners and by 
Ivan Miller, president of the Illinois asso- 
ciation. Over 200 persons were in attend- 
ance. 


Purina Announces Shift 
'n Sales Personnel 


The following transfers have been an- 
1ounced by Vice President H. B. Morris 
of Ralston Purina Co.: 

W. R. Cheek, sales manager, St. Louis 
livision; H. W. Welton, sales manager, IIli- 
ois division, Bloomington; and D. L. 
lagge, manager, livestock feed sales, west- 
‘rn region, Kansas City. 


Endorse Animal Fat in 


calf Milk Replacers 


Some fat should be added to milk replacer 
or calves, according to researchers at the 
Jniversity of Minnesota. Tests showed that 
0 per cent lard added to milk replacers 


THE FEED BAG — August, 1959 


doubled growth of calves for the first 28 
days, it was reported. 

Calves getting no fat during the tests av- 
eraged 0.32 pounds of gain per day. Calves 
getting five per cent lard averaged 0.39 
pounds; those getting 10 per cent averaged 
0.52 pounds; 20 per cent lard resulted in 
0.49 pounds; and 30 per cent, 0.65 pounds. 

‘The extra fat became less important as 
the calves grew older, however. At 42 days 
of age, average daily gain was 0.76 pounds 
for those getting no fat, and 0.93 for those 


on the 30 per cent level. Calves getting no 
fat had more trouble with scours, it was 
added. 


SECO MANAGER 
Appointment of Andrew Miller as divi- 
sion manager for the northeastern United 
States has been announced by Seco Mfg. 
Co., Inc., Goodlettsville, Tenn. Mr. Miller 
was formerly associated with a New York 
telephone company and the Carborundum 


Co. 


NATIONAL Mo.asses Compa 


Executive Offices: ORELAND, PA. 
Phone: livingston 8-900 (Philadelphia) 


PROTECT 

YOUR 
MOLASSES 

FEEDS 


... with highest quality 
blackstrap molasses. 
Protect your peace of mind 
by guaranteeing yourself 
dependable molasses 
deliveries. 

Phone, write or wire 

today! 


—= 


now! 


Increased or vue sales result from 
PLEASED and SATISFIED CUSTOMERS 


The degree of GOOD-WILL between customer and merchant depends upon 
the service a customer receives from the commodities he PURCHASES. Nothing 
can exasperate and antagonize a customer more than an ineffective rodenticide. 
Too many rodenticides fail to move off the shelves because of their ineffectiveness. 


FERRET LABORATORIES has discovered a remarkable additive. That addi- 
tive which combines lure and stability is included in the new amazing rodenti- 
cide FERRET which has proven sensational, because rodents prefer it to any 
feed and really go for it. It is now being successfully used by farmers, feed men, 
hatcheries, packing-houses, rendering places throughout the country, also by 
the Milwaukee and Chicago stock-yards. Don’t you, too, want to have happy 
and grateful customers, as well as increased and repeated sales, plus a hand- 
some mark-up by displaying and selling, FERRET, the aristocrat of rodenticides? 

FERRET does not need much sales talk. It's making its way by the way 
it's made. FERRET fools rodents only but not the PUBLIC. 


For information, testimonials, and free samples write to: 


FERRET LABORATORIES, R. 2, Oconomowoc, Wisconsin 
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Practical Approach 
Wayne Farm Goal 


By THEODORE P. THERY 
Reported From Libertyville, Ill. 


Dedicated to improving the lot of the 
farmer-feeder and agriculture in general is 
the Wayne research farm near Libertyville, 
Ill. Officials of Allied Mills, Inc., Chicago, 
so explained one of the key purposes of 
the 620-acre farm to 80 members of the 
press, radio, and television who toured the 


farm recently. 


The one-day open house was spotlighted 
with informal talks by these Wayne feed 
executives and researchers: President Elmer 
W. Lenz; Board Chairman Leo T. Murphy; 
Dr. J. E. Hunter, research chief; E. D. 
Griffin, sales head; and Dr. Merle J. Brin- 
egar, assistant research head. John Richard- 
son, general marketing and promotion man- 
ager, presided. 

The impression was conveyed to the 
guests that the research farm is neither a 


“showplace” nor a “demonstration” farm. 
Dr. Hunter pointed out that the research 
conducted not only involves practical feed- 
ing tests but delves into the areas of the 
unknown. 


Dr. Brinegar described 40 experiments 
completed and in progress at the farm. It 


PRACTICAL approaches to feeding and 
management problems are stressed at 
the 620-acre Allied Mills research farm, 
shown in top and bottom views. Second 
photo from top shows the broiler nutrition 
houses, each of which includes 20 
experimental pens. Other photo is of 
the new swine breeding-gestation unit, 
used for both concrete and pasture 
feeding trials. The design gives maximum 
summer shade and less open area in 

the front during the winter season. 


was noted that an experiment is started o 
being completed on an average of five ou 
of every seven days. 

The modern research farm is located 35 
miles north of Chicago, Allied Mills’ head- 
quarters city. Considered one of the most 
outstanding features of the work at th: 
farm is the quality control program, i: 
which ingredient quality testing is done anid 
results applied to feed manufacturing. 

The farm has an experimental feed mill, 
equipped to manufacture the dozens of ex- 
perimental feeds required. Upwards of 2,500 
experimental rations are made annually. 

The main buildings on the farm include 
a modern laboratory for chemical and bi- 
ological testing, pilot feed mill, calf and 
dairy barns, kennels, three poultry houses, 
hog facilities, and cattle feeding sheds. 

Open house visitors were shown demon- 
strations of modern systems of confinement 
rearing of swine; beef cattle on tests involv- 
ing antibiotics, tranquilizers, stilbestrol, and 
Tapazole; and broiler work involving cocci- 
diosis, phosphorus availability, and vitamin 
A stability. 

Systems of feeding turkeys on range and 
in confinement were observed. A biological 
method for determining estrogen activity 
was demonstrated with mice. In the kennels 
was Mary Jane, who has raised 46 Pointer 
pups in 22 months, 


The modern experimental laying house 
was being used to compare slats vers::s floor- 
ing management, to conduct debeaking 
tests, medication studies, and to study con- 
trolled feeding of heavy breeder hens. 


Salsbury’s Dr. Harr Is 
Dead at the Age of 52 


The death of Dr. James F. Harr, man- 
ager of the industry services department of 
Dr. Salsbury’s Laboratories, has been re- 
ported by the Charles City (Iowa) firm. 
He was 52. 

Dr. Harr had been with Salsbury’s since 
1953. Prior to joining the firm, he had 
been manager of a private farm and had 
been associated with the California depart- 
ment of agriculture and the California poul- 
try improvement board. 

At the time of his death, he headed a 
new department for Salsbury’s which had 
been organized last year. He had also 
served as head of the firm's veterinary path- 
ology department, and as manager of bi- 
ologic production. 

He is survived by his wife, a daughter, 
and a son. Burial was at Portland, Ore. 


New Chase Sales Area 
Is Serviced by Janda 


J. L. (Joe) Janda has been named as rep. 
resentative in charge of a new sales territory 
established at Scottsbluff, Neb., by Chase 
Bag Co., New York! City. The territory in- 
cludes western Nebraska, western South 
Dakota, eastern Wyoming, northern Color- 
ado, and northwest Kansas. 

The area was formerly serviced by Chase 
from its Kansas City sales office. Mr. Janda, 
who has been with the firm since 1940, was 
formerly manager of its office in Denver. 
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Good Old Were More 
Old Good, Recalls 


The capable grain chief of Ful-O- 


Pep’s Lawrenceburg (Ind.) operation 
and current president of the Indiana 
Grain & Feed Dealers association did 
some reminiscing at the summer meet- 
ing of the Hoosier organization. He 
recalls with mixed emotions some of 
the experiences he had in agriculture 
as a youth. 


I'd like to look in retrospect to some 
of my early days in the South so that 
our younger industry members can see 
how drastically things have changed 
in the last 40 years. 

I'd be called at four a.m. to get up 


LUCIAN GARNER 

He likes the present. 
ind do my share of the milking of 65 
-ows. We did it the hard way — then 
we'd rinse the bottles, bottle and cap 
‘he milk, and deliver it over half the 
own. My mother delivered the other 
ialf, after which we'd return home, 
‘ress, and walk two miles to school. 
“he same milking procedure was re- 
eated that afternoon. 

Now we have automatic feeders, au- 
omatic milkers, and almost automatic 
'eliveries — for the milk is picked up 
n the farm in large cans or bulk in 
inks and dispensed in grocers’ stores 
1 large quantities. So door-to-door de- 
veries aren’t as heavy as they were in 
nose days. Scientists have fixed it up 
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By LUCIAN A. GARNER 
Quaker Oats Co. 


so papa doesn’t have to drive the cow 
to the bull any more; we've certainly 
taken the bull’s pleasure away since 
we discovered artificial insemination! 
However, it still takes from Jan. 1 to 
Oct. 10 or the equivalent for a cow 
to give birth. 

We ate oatmeal that mother had to 
cook for 30 minutes in a double-boiler. 
Now we have instant oats that cook 
in a minute: just put “em in a pan, pass 


by a hot fire, pour on cream and sugar, 
and start eatin’. 

I had my first date with my best girl 
one Sunday, taking a five-mile drive 
in a surrey with fringe on top. Once in 
a while, the horse would give us special 
accompaniment with his hoofbeats on 
the road. Now a boy picks up his girl 
in a convertible and drives from a few 
miles to a hundred miles just to swim, 
eat, dance, or sumpin’. 

In my youth, it took six months to 
raise a broiler — and then the chances 
were it'd be tough. Now they come 


Presenting the 


GriST-O-MATIC 


ANOTHER First For ALLIED! 


Automatic cost accounting — the 
Grist-O-Matic is accurate and scien- 
tific, it charges for every ounce of 
grain ground for your customer by 
metering the electricity consumed. 
Speeds service and avoids confusion 
by showing the grinding charge in 
dollars and cents form on the easy 
to read counter. 


Write for 
Complete Details .. . 


ALLIED INDUSTRIES 


BOX 192 WAUPACA, WIS. 


SUNSET FEED & GRAIN Co., INC. 


PHONE 


805 Dun Building 
CLEV. 2938 


Buffalo 2, N. Y. 
FEED JOBBERS 


AND 
DISTRIBUTORS OF 


BU. n 


KELLOGG HOMINY FEED HUBINGER GLUTEN FEED 
DYNAFOS DICALCIUM PHOSPHATE AND MULTIFOS 

SODIUM BENTONITE PACIFIC MOLASSES PILOT OYSTER SHELLS 
DU PONT'S "TWO-SIXTY-TWO" FEED COMPOUND 

STONEMO GRANITE GRIT CALF MANNA NOPCO FEED SUPPLEMENTS 

PROTAMONE STIMULAC PILOT SECOND CLEAR FLOUR 


INQUIRIES APPRECIATED 
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from incubator to table in as little as 
eight weeks. We picked cotton and 
corn by hand. We plowed with a team 
of horses or mules; many is the time 
the plow would hit a rock and the 
handle would rear up and kick me in 
the belly. My dad paid me 35 cents a 
week to keep the cow lot clean. I'd 
see a cow get ready for action and run 
over and hold the scoop just for sani- 
tary purposes. 

I used to think there never was a 
constipated bovine! We'd load this fer- 
tilizer on a wagon, drive slowly 
through the fields, and spread it by 
hand with a pitchfork. 

Things were done so slowly down 
there that some folks when painting 
their house would sit on a_ stool. 
They'd paint up as far as they could 
reach sitting down and then wait for 
the house to settle so they could finish 
the job. Even the boars were some- 
times slow about performing their du- 
ties. 

I came from Florence, Ala., to Cin- 
cinnati as inspector on a hydraulic 
dredge that was dragged by a towboat. 
We made from five to 10 miles an 
hour. Two weeks ago, I flew from 
Cincinnati to Tampa, Fla., and back in 


slightly more than six hours — and 
jets are even faster! 


Everything’s going automatic! 


Swine Research Expanded 
At Oregon State College 


An expanded swine research program has 
been announced by Oregon State College. 
Ten purebred Yorkshire gilts have just been 
purchased to help open a new breeding line 
in order to speed findings in more economic 
pork production. 

Approval of an industry-sponsored swine 
testing station near Hermiston and the addi- 
tion of new facilities at the college are also 
among recent developments, it. was an- 
nounced. 

Pacific coast states now ship in about 70 
per cent of their pork needs, mainly from 
the Midwest. Oregon farmers are attempting 
to supply coastal markets through rapidly- 
increasing swine production, it was said. 


Tonnage Builder Winners 


Announced by Wirthmore 


First-prize winners of the six-month “ton- 
nage builder” contest sponsored by Wirth- 
more Feeds, Inc., Waltham, Mass., are as 
follows: 

New England west division: Stuart New- 
ton, St. Albans,.Vt., dairy feeds; Dan J. 
Graham, Poughkeepsie, N. Y., poultry 
feeds. New England east division: Gordon 
L. Manning, Newport, Maine, dairy feeds; 


Winslow Scales 


with cabinet dial 
with weighbeam 


Truck scales for bulk feed stations, grain elevators, 
cooperatives, and other installations requiring 
truckload weighing. Weight indication: weighbeam 
or cabinet dial, weight printing if desired. 


Floor Type Scales — Hopper Scales 
Manufactured to Special Size 


Write Us Your Requirements 


Two-Section Type "S" With Full Capacity Weighbeam 


Heavy duty, quality equipment — accurate — 
wide range of capacities and platform sizes. 


WINSLOW GOVERNMENT 
STANDARD SCALE WORKS, INC. 


Winslow & Hawthorne Ave., Terre Haute, Indiana 
SCALE MANUFACTURERS FOR OVER 50 YEARS 


Langdon F. Andrews, Camden, Maine, poul 
try feeds. 

Olean (N. Y.) division: Chester R. Sim, 
Millville, Pa., dairy feeds; J. L. Renshaw, 
Lancaster, Pa., poultry feeds. Toledo divi- 
sion: Haven Carskadon, Newport, Ohio, 
dairy feeds; Charles Mattox, Richmond, Va., 
poultry feeds. 


Stan DeSmidt, a Veterar: 
Salesman, Dies at 66 


Stanley L. DeSmidt, veteran salesman for 
Penick & Ford, Ltd., Cedar Rapids, Iowa, 
died July 13 in his home town of Fond du 
Lac, Wis. Mr. DeSmidt had been associated 
with Penick & Ford since September, 1931 
— a total of nearly 28 years. Prior to join- 
ing the Iowa firm in the Wisconsin territory, 
Mr. DeSmidt had spent several years with 
Blatchford Calf Meal Co., Waukegan, Ill. 

He was well known to the Wisconsin feed 
trade and had been active in association af- 
fairs and as a booster for the Central Feed 
association. He was a member of the Sales- 
men’s club of that organization for many 
years. 

Mr. DeSmidt had been in ill health for 
the last five years. He was 66 years old. 
Services were held July 16 at the First 
Presbyterian church in Fond du Lac. 


Carroll Service Co., Lanark, Ill., recently 
installed a new Blue Streak mixer. 


Anderson's One Stop, Big Sandy, Tenn., 
recently was awarded a Big H four-way 
franchise. 


“Genuine counterfeit CPM parts, Bud?” 
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Squibb Develops Vitamin 
Supplement for Horses 


Marketing of Vionate-L, a new vitamin- 
,eral supplement for horses, has been an- 
need by E. R. Squibb & Sons, New 
rk City. The product incorporates molas- 
and apple flavoring. Vionate-L contains 
e vitamins and nine minerals. 
Sguibb claims its new veterinary product 
| help make possible good health, good 
stamina, and vigor in horses. The sup- 
nent is marketed in two-pound and five- 
id tins. 
r trade price information and technical 
circle Reader Service No. 2. 


New Crumbles Product Is 
Offered by VyLactos 


new form of Scotch-O-Lass crumbles is 
ently being produced by VyLactos Lab- 
ues, Inc., Des Moines. The firm said 
the new product offers many advan- 
for on-the-farm use. 
e coarser material is less likely to “set 
in bad weather, according to VyLactos. 
eported that surveys indicate dairymen 
er a crumbled product for hand feeding 
lso for use in outdoor bunks as there 
tically no loss from wind drift. For 
icts on the new product, circle Reader 


vice No. 3 


Pellet, Pulley, Pneumatic 
System Facts From S-W 


Three new technical publications of value 
the feed industry are being offered by 
out, Waldron & Co., Muncy, Pa. They 
er pellet mills, cast-iron pulleys, and a 
horsepower pneumatic conveying system. 
The 16-page pelleting brochure traces the 
»wth of popularity of pellets and describes 
letail the pelletizing process. Simplified 
tches on application of the units are 
‘tured in the pulley bulletin. The convey- 
system publication details the firm's new 
nbination negative and positive pressure 
veying package unit. 
For copies of all three new S-W bulletins, 
cle Reader Service No. 6. 


Pulsating Panels’ Value 


in Grain Bins Described 


A new technical brochure from the Pneu- 
, division of Gerotor May Corp., Cockeys- 
e, Md., describes how the firm’s positive- 
tion pulsating panels keep grains and feeds 
»wing freely. Both bridging and funneling 
n be eliminated with the PneuBin system, 
cording to the manufacturer. 

The units are adaptable to all types and 
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shapes of bins and hoppers, the manufac- 
turer claims. Standard sizes are offered in 
a wide range of dimensions. 

For full facts on PneuBin panels, circle 
Reader Service No. 7. 


New Mikro Crusher Facts 
Told in Color Brochure 


Its Mikro crusher unit, designed to break 
large lumps of ingredients or feeds into 
sizes which can be handled easily, is the 
subject of a new two-color technical bro- 
chure published by Pulverizing Machinery, 
Summit, N. J. Three models are manufac- 
tured: a laboratory size, standard, and a 
heavy-duty crusher. 

Magnetic separators, friction clutches, and 
particle control screens are available with 
the Mikro crushers. To obtain. a copy of 
the new technical bulletin on the units, cir- 
cle Reader Service No. 11. 


Electronic Colony Counter 
Designed for Bacteria 


A new electronic unit just marketed en- 
ables laboratory researchers to count and 
mark bacterial colonies in a single action, 
according to the manufacturer, New Bruns- 
wick (N. J.) Scientific Co., Inc. The coun- 
ter is claimed to record both pathogenic and 
non-pathogenic colonies with extreme ac- 
curacy. 

Four different counting devices are pro- 
vided: electronic marking probe, electric 
marking pen, fixed push-button counter, 
and remote push-button counter. 

To obtain more facts on the new labora- 
tory device, circle Reader Service No. 4. 


Nappanee (Ind.) Milling Co. has installed 
a new Strong-Scott head drive.. 


Cal Pellet’s Roughager 
For Custom Mill Use 


Development of this new pellet mill de- 
signed primarily for custom plant installa- 
tion has been announced by California Pel- 
let Mill Co. of San Francisco. Operating in 
the 50 to 60-horsepower range, the Rough- 
ager reportedly will handle a high volume of 
coarse, bulky, high-fiber ingredients. 


A large-diameter die is a feature of the 
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new California mill. An oversize feed chute 
and cone built into the pellet chamber door 
are other characteristics of the Roughager. 
A high-speed mixer is supplied. 


Roughager Model AM includes the mixer 
but makes base and motor optional. Model 
H omits the mixer, base, and motor. For full 
facts on both models, circle Reader Service 
No. 10. 


Tear Out Along Line—Drop in the Mail 


Reader Service of Che feed Bag 


Send us information or offer identified by circled numbers 


and also details on 
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The Feed Bag Reader Service Has Filled 76,604 Requests for Dats 


Tell Details on Chasetite 
Moisture - Proof Closure 


Its new moisture-proof multiwall closure 
system has been named Chasetite, Chase 
Bag Co. of New York City has announced. 
The program features a factory seal of the 
bag bottom and a similar top seal in the 
feed plant. 

The system incorporates a tape over 
sewn-closure, utilizing a special Chase tape, 
adhesive, and applicator. The tape seals 
tightly even with dust on it, the manufac- 
turer reported. 


For complete information on the Chase- 
tite closure system, circle Reader Service 
No. 5. 


Variable-Speed Pulleys 
New Bulletin’s Subject 


Theme of a new technical bulletin pub- 
lished by T. B. Wood's Sons Co., Cham- 
bersburg, Pa., is the firm’s line of variable- 
speed pulleys. Wood spokesmen reported 
that the pulleys eliminate freezing and 
sticking. 

The 12-page publication gives facts on 
five sheaves, ranging from two to 15-horse- 
power ratings. A continuous-type rotational 
pumping action is a feature of the units. 

To obtain the new technical bulletin, cir- 
cle Reader Service No. 3. 


Automatic Bin Unloader 
Is New From Butler 


Marketing of a new automatic unloader 
for round metal grain bins has been an- 
nounced by Butler Mfg. Co. of Kansas City. 
The unit incorporates a flexible “sweep” 
auger and a dust-proof electric motor which 
operates within the bin. Another auger in- 
a tube beneath the bin floor. 

The lower auger draws all grain from the 
bin through an opening in the center of 
the floor. Then the sweep-type auger pulls 


Circle What You Want 


Serts in 


the remaining grain to the center floor hop- 
per and out of the bin. 

For full technical and price facts on the 
new Butler automatic bin unloader, circle 
Reader Service No. 14. 


DPI Supplement Offers 
Vitamin A Stability 


High stability marks its PGB-250 dry vi- 
tamin A, according to Distillation Products 
Industries, Rochester, N. Y. The firm said 
the high-potency supplement stands up un- 
usually well to the pressures and heat of 
pelleting as well as to high temperatures and 
humidity encountered in storage. 

Micro-droplets of the inherently stable 
ester, vitamin A palmitate, are dispersed 
throughout the body of a plasticized gelatin 
sphere and further protected by the addi- 
tion of food-grade antioxidants, DPI said. 

Size of the orange spheroid particles 
ranges from 30 to 120 mesh.-Pelleting tests 
indicate an average of 92 per cent vitamin 
A recovery through pelleting and after a 
week to 10 days of storage, it is claimed. 
For full information on the supplement, 
circle Reader Service No. 16. 


Hoosier Bulk Body Fits 
Any Type Feed Truck 


Specifications and illustrations of its com- 
plete line are currently being offered by 
Hoosier Products Co., Inc., Delphi, Ind. 
Among the firm’s products are an auger 
wagon, bulk storage bins, a weigh buggy, 
automatic hog fountains, and cattle waterers. 

Also offered is the Hoosier Bulk King, 
which can be installed on the feed retailer's 
truck. The firm said the unit is an easy, in- 
expensive way to go bulk. All working parts 
are powered hydraulically, thus eliminating 
gears, slip clutches, and shear pins. 

The auger tube on the unit is constructed 
of high-quality spiral tubing, and the boom 
auger swivels hydraulically, eliminating the 
slow, out-dated hand-crank, Hoosier said. 
For full facts on the company’s line, circle 
Reader Service No. 15. 
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Vertical Molasses Mixe: 
New From R. R. Howell 


A vertical molasses feed mixer has been 
marketed by R. R. Howell Co., Minne- 
apolis, with the claim that it provides th 
fastest, cleanest means of adding molasse 
up to a 20 per cent level. 

The unit is designed for below-floor lo- 
cations and is offered with pump, meter, 
controls, and inspection door. For a bulletin 
on the new Pre-Mo-Las, circle Reader Serv- 
ice No. 13. 


New Five-Ton Leach Unit 
Used Inside or Outside 


Manufacture of a new five-ton-capacity 
feed bin for inside or outside storage has 
been begun by Leach Mfg. Co., Gadsden 
Ala. Capacity is reckoned on the basis of 40 
pounds per cubic foot. 

A weatherproof slide door is standard 
equipment and the Lemanco bin’s rotary 
gates within the hopper make it possible to 
open half the large aperture at a time. Thus 
a partition can be used in the bin where 
desirable. Clusters of two, three, and more 
of the new units can be provided. 

For full descriptive literature on the new 
five-ton Lemanco bin, circle Reader Service 
No. 12. 


Prefabricated Metal Roof 


Available From Butler 


Now being offered by Butler Mfg. Co. 
is a new 24-foot wide, clear-span, factory- 
fabricated roof that bolts together in one 
day, it has been announced by the Kansas 
City firm. The roof can be extended to any 
length, using 10-foot, eight-inch sections. 

Whatever is desired can be used for side- 
walls, Butler said. The utility roof reported- 
ly provides low-cost protection for livestock, 
hay, machinery, feed, fertilizer, or anything 
that needs under-roof storage. 

Drawings that suggest ways to arrange 
the structures for raising hogs, cattle feed- 
ing, shelter stations, or other uses are avail- 
able. For full information, circle Reader 
Service No. 17. 


Bigger Grain-Vayor Now 
Ready at Myers-Sherman 


Development of a new high-capacity; 
model of its GrainVayor which will handle 
4,000 bushels an hour has been announced 
by Myers-Sherman Co., Streator, Ill. The 
new unit has been named Air Master. 

Designed primarily for loading and ur 
loading, GrainVayors also are useful fo 
removing dirt, dust, and fines; for taking 
the top “crust”. from stored grain; and fo: 
removing hot spots without the necessity 0: 
moving all the grain. 

For illustrated literature on the new 
GrainVayor model, circle Reader Service 
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‘amples Being Offered of 
New Ferret Rodenticide 


Sample packs of its brand-new rodenticide 
2 being offered to retail feed manufac- 
‘ers and others by Ferret Laboratories of 
-onomowoc, Wis. The firm claims Ferret 
jenticide is highly effective because of 
> lure it holds for rodents, which are 
oorted to prefer it to feed. 
Ferret said the product is being used suc- 
cessfully by major stockyards as well as by 
-d men, farmers, hatcheries, and others. 
is a fast-moving item for merchants be- 
use of its effectiveness, Ferret pointed out. 
Samples, testimonials, and full sales data 
. the new Ferret rodenticide will be sent 
. feed merchants and others who circle 
ceader Service No. 19. 


rm - 


Franchise Information on 


Swisher Program Offered 


Complete facts on its franchise program 
for local feed mills are offered retailers and 
custom plants by the Swisher feed division 
of Wm. Davies Co., Inc., Danville, Ill. A 
new 12-page illustrated bulletin has just 
been released. 

The publication explains how the Swish- 
er franchise enables a retailer to be “geared 
to the modern trend and requirements of 
today’s feed merchandising.” 

For a copy of the new Swisher franchise 
bulletin, circle Reader Service No. 8. 


If you make 
feeds for 
fur-bearing 
animals... 
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or are thinking of doing so... 


REACH ALL THE MARKET 


The most widely-used publication for fur 
farmers in the world is published by the 
organization which produces this periodi- 
cal. Published annually in the fall, THE 
BLUE BOOK reaches the cream of the 
100-million-dollar mink ranching industry. 


WRITE FOR MARKET DATA, ADVERTISING RATES, 
AND SAMPLE COPY. 
Please ‘use your business letterhead. 


THE BLUE BOOK of Fur Farming 


Published by Editorial Service Co. 


1712-F W. ST. PAUL AVENUE 
MILWAUKEE 3, WISCONSIN ee S S. Franklin St., Chicago ba: 


DON BUTLER MOVES 

Appointment of Don Butler as vice presi- 
dent in charge of sales has been announced 
by the newly-formed Creative Service Asso- 
ciates, Inc., Dayton, Ohio. The company is 
composed of management and sales execu- 
tives who intend to analyze problems of 
business clients and set up corrective pro- 
cedures. Mr. Butler was formerly with Car- 
gill, Inc. 


Multiwall Bag Feeder Is 


Development by Bemis 


What is described by the firm as the first 
efficient and fully-operational automatic 
open-mouth multiwall bag feeder has been 
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eroglide 


NEW-DIFFERENT DRIER 
for all free-flowing grains 


—Highest Grain Quality 
—Highest Rate of Production 


WRITE — WIRE -- PHONE 


Aeroglide Corporation 
510 Glenwood Ave.—Raleigh, N. 


developed by Bemis Bro. Bag. Co., S:. 
Louis. 

The unit, called the Auto-Mac, operates 
at 16 or more bags per minute, and handles 
a range of bag dimensions from 50 pounds 
and.up, Bemis said. It is equipped with an 
easy-to-load magazine which holds a large 
supply of bags. 

The Auto-Mac automatically feeds the 
bag to the bag holder, which receives dis- 
charge of the product from an overhead 
scale, thus eliminating manual placement 
of the bag on the scale bag holder or spout. 
For full facts on the unit, circle Reader 
Service No. 18. 


Todd Feed Store, Dixon, Ky., has been 
awarded a Big H four-way franchise. 
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Find New Profit in 
Liquid Fertilizer 


Now in its second half-century as a 
leading American producer of hybrid 
seed corn, a midwestern family 
enterprise is broadening its scope un- 
der the theme, “Plants don’t chew 
their food — they drink it!” Liquid 
fertilizer manufacture is a new endeav- 
or in service to agriculture by Jacques 
Seed Co. of Prescott in extreme west- 
ern Wisconsin. 


The concern has been in business 
since 1908, the year Dr. George H. 
Shull invented the first hybrid corn. 
It now sells seeds in nine midwestern 
states — through a network of some 
1,500 dealers. This family-owned busi- 
ness, founded by President William H. 
Jacques, now has two of the second 
generation on the active management 
team. The decision to enter the rapid- 
ly-growing field of liquid fertilizer pro- 
duction was based on an interest in 
expansion and diversification — plus 
the solid knowledge that liquid fertil- 
izers appeared to represent a new in- 
dustry with excellent potential for 
service and profits. 


Used Liquid for Years 

Jacques knows from experience. On 
its own lands and in its retail business 
the firm has been using liquid nitrogen 
fertilizers for many years. Jacques set 
the pace for the development in its 
area by equipping to handle 41 per 
cent nitrogen solutions in 1952. Then 


in 1955 Jacques equipped to handle an- 
hydrous ammonia and again lowered 
the cost of nitrogen to farmers. 


The introduction of nitrogen solu- 
tions and anhydrous ammonia to mid- 
western farmers laid the foundation 
for the complete analysis liquid fer- 
tilizer business. The lower cost and 
ease of handling of nitrogen in liquid 
forms created a farmer demand for 
complete analysis mixed fertilizers in 
liquid form. This next logical step, 
liquid mixed fertilizers, should extend 
liquid ease of handling into all fields 
of fertilizer use. 


Transport Important Factor 

When it comes to fertilizers, farmers 
pay only for what they get — plant 
food. Therefore, the cost is about the 
same per nutrient unit whether the 
fertilizer is in dry or liquid form. 

From a fertilizer dealer’s standpoint, 
however, transport and other handling 
account for a substantial part of what 
he must pay per ton of the fertilizer 
he sells. If transportation costs can 
be lowered and storage and handling 
problems simplified, Jacques reasons, 
the dealer stands to make a better re- 
turn on his fertilizer business. Because 
of this, liquids are an attractive propo- 
sition for the dealer to handle. 

In the liquid field, it is considered 
feasible to build production plants not 
too far apart, so that the miles the fin- 
ished mixes have to be transported can 


be held to a practical minimum. The 
filler material, water, is available 
everywhere. Other basic materials — 
anhydrous ammonia, liquid nitrogen. 
solutions, phosphoric acid, and dry 
potash — can be received by tank and 
hopper cars. Materials handling costs 
are low. 


In its new liquid fertilizer produc 
tion plant at Prescott, Jacques has an 
ideal location. The plant is on the 
banks of the Mississippi, where even- 
tually the dry materials such as potash 
and urea may be shipped in by low- 
cost barge. The railroad siding is lo- 
cated in back and above the plant, pro- 
viding great convenience in unloading 
tank and bulk cars. 


Choice of Facilities 

Production of liquid fertilizer com- 
pounds is basically a matter of mixing 
plus heat removal during the neutrali- 
zation process. If production efficiency 
and product control aren’t considered 
of primary importance, liquid solutions 
can be made in what the trade terms 
“bathtub plants.” 

Jacques didn’t want anything resem- 
bling a bathtub operation. So manage- 
ment began to investigate the various 
facilities now available for the produc- 
tion of liquid mixes. The final selec: 
tion was based on a desire for a high 
degree of automation, both from the 
standpoint of optimum production and 
from that of having a positive and au- 
tomatic control over formulation and 
quality. 

Selected was a highly - automated 
unit made by Barnard & Leas Mfg. 
Co., Inc., of Cedar Rapids, lowa. What 
is called an AutobatcH Skid Plant was 


FOUNDER WILLIAM JACQUES & HIS FIRM'S HEADQUARTERS IN WESTERN WISCONSIN. 
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chosen. Following complete plans and 
piping diagrams provided by the man- 
ulacturer’s engineers, it took Jacques 
just 20 days from the preparation of 
the ground for foundations to the first 
diy of fertilizer production on the new 
fa-ilities. Installation of the skid plant 
it-lf took two days, really only a mat- 
te of making piping and electrical 
co nections, 
How It Works 

‘acques’ $48,000 fertilizer plant is 
in talled in a peaked-roof steel build- 
ir that provides space for the control 
c ter and liquid mixing tank (mount- 
e. on the skid), an open bin for potash 
St cage, sacked storage of urea — plus 
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DIALS in top photo record the flow 

of four liquid fertilizer components: 
phosphoric acid, two nitrogen solutions, 
and water. Beam scale controls the 

dry ingredient flow with automatic 
cut-off control, center view. Lower 
photo closeup is of the "walking” 
conveyor which brings potash to the 


elevator, then to liquilizer tank. 


office space. Outside are the liquid 
storage tanks. With the exception of 
plastic-lined tanks for the phosphoric 
acid, storage tanks are completely of 
mild steel — a material suitable for 
the neutralized solutions. Jacques 
has 117,000 gallons of storage for fin- 
ished mixes, 66,000 gallons for nitro- 
gen solutions, and 17,000 for acid. 
Since the plant can turn out mixes at 
the rate of 15 tons or more per hour, 
this finished product storage.is ample. 


Jacques does not have a convertor 
for changing anhydrous to: aqua am- 
monia. The reason for this is that aqua 
ammonia and other nitrogen solutions 
are available at an economical freight 
rate from nearby Minneapolis. With- 
out such availability, a convertor (cost- 


PHOSPHORUS CONCENTRATE 
to TRACE MINERAL 


.:to Supply Needed Mnerab 


.. ina form 
so soluble 
“it melts on 
your tongue” 


Trace Mineral 


Where only trace minerals 
are to be added, Herman 
Nagel's Trace Mineral Con- 
centrate supplies all eight, 
in correct balance. 


The HERMAN NAGEL Co. 


53 W. Jackson Bivd. 
Chicago 4, Illinois 


ing some $5,000) would be an essen- 
tial part of the production pattern. 

There are four main mixing flow 
control meters on the operations panel 
at Prescott. With these, a basic for- 
mula is set up. Materials to be brought 
together and mixed in an instantaneous 
neutralization process are phosphoric 
acid, aqua ammonia, and a nitrogen 
solution — plus water. These are 
pumped into the reaction tank at vari- 
able controlled speeds — in total 
amounts dictated by the formula and 
set up on dial flow meters. The fifth 
component, potash, is fed by automatic 
handling equipment at a rate and total 
also set up on the control panel. 

The operator’s job is simply to set 
the dials, actuate the process circuit, 
and let the operation take care of itself. 
It requires about 15 minutes to make 
and unload a five-ton batch. While 
this is being unloaded to storage or 
transport vehicle, the next batch is 
being set up. The cycle can be repeat- 
ed immediately. 


At the Prescott plant an interesting 
system has been devised for handling 
the potash. It is brought to the storage 


NOW bore 
TEHR-GREEZE 


White Fabric Cement 


Same high quality patching cement in a 
handy plastic squeeze bottle that eliminates 
messy paddles, brushes, and waste. Easy 
to apply ... Tehr-Greeze patches and 
repairs any material it can 
penetrate. Thousands of uses. 
Sold by leading jobbers and 
dealers everywhere. Comes in 
2 oz., 6 oz., and 16 oz. 
plastic bottles. Also 
packed from 2 oz. to 
1 gallon in glass. 
Write for prices and 
literature. 


Comes in attractive 
3-color counter display 
carton. (12 toa 
package.) 


VAL-A COMPANY 


700 W. ROOT ST., CHICAGO 9, ILL. 
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HARDY APPOINTEE 
Appointment of John O. Yeast as sales 
representative for west central Illinois has 
been announced by Hardy Salt Co., St. 
Louis. Mr. Yeast was formerly in the furni- 
ture business. 


USI APPOINTEE 
Named as Chicago division sales manager 
for U. S. Industrial Chemicals Co. is Edward 
C. Richardson, it has been announced by the 
New York City firm. The former Boston 
division sales manager has been with USI 
since 1940. 


Corn Products’ Sales in 


Six Months $237 Million 


Net sales of Corn Products Co. and its 
domestic and Canadian subsidiaries for the 
six months ended June 30 were $237,452,- 
793, it has been reported by the New York 
City firm. This compares with $227,493,813 
for the first six months of 1958. 

Net income was $13,184,858. The figure 
for the similar period last year was $12,771,- 
191. Earnings per share of common stock 
were $1.21, compared to $1.18 last year. 


Eggtober Plans Broadened 


As a Pfizer Promotion 


An expanded Eggtober consumer educa- 
tional program is being planned for the fall 
by Chas. Pfizer & Co., Inc., New York City. 
Included in the plans is the selection of a 
national Miss Eggtober from among the 
country’s 4-H girls. 

Vice President J. Jerome Thompson ex- 
plained that Pfizer would work closely with 
poultry organizations and governmental 
agencies in encouraging additional egg con- 
sumption during the intensive month-long 
campaign. 


Vitamin K Loss Small in 


Alfalfa Storage Tests 


Dehydrated alfalfa meal and sun-cured 
alfalfa showed no noticeable loss of vitamin 
K during a recent 24-week storage test con- 
ducted at Colorado State University. 

The test also showed that dehy has about 
twice the vitamin K content of sun-cured 
alfalfa meal to start with. Sun-cured alfalfa 
contains about seven milligrams of the vita- 
min per pound prior to storage, compared 
to 12.3 milligrams per pound for dehy. 

A slight tendency for vitamin K content 
to hold up better in dehy than in sun-cured 
alfalfa was noted by the researchers. 

The study reportedly added substance to 
the theory that certain compounds frequent- 
ly used in poultry feeds may be interfering 
with the ability of birds to utilize properly 
the vitamin K present in alfalfa, thus caus- 
ing hemmorhagic conditions. 


FOXBILT EXPANSION 

Operations have begun at its new plant 
at Lone Rock, Wis., according to Foxbilt, 
Inc., Des Moines. Capacity of the feed mill 
is expected to be 40 tons per day, with a 
seven-ton-per-hour capacity for the pellet 
mill. Bulk storage and handling facilities are 
included at the plant. 


Which Missile to Use 
Continues Debatable 
Subject in Washington 


By ERNEST W. ALWIN 
Our Washington Editor 


The nation's new air defense plan 
was conceived in controversy and is 
likely to remain in dispute. Whether 
anyone is really satisfied with the com- 
promise strategy decided upon is ques- 
tionable. 

To all outward appearances, at least, 
the row began over relative merits of 
the Bomarc and Nike-Hercules missiles. 
A military subcommittee in the house 
favored the Nike-Hercules, stressing 
the fact that it is operational, avail- 
able now. The senate armed services 
committee leaned heavily toward the 
Bomare as an improved anti-aircraft 
missile, even though it is not opera- 
tional. The Defense department insisted 
it needed both. 

But behind the argument over these 
two missiles was congressional dissatis- 
faction with overall defense planning. 
Some senators felt the military was 
trying to play it too safe, that it was 
delaying vital decisions with regard to 
which basket to put most of its eggs 
in. Others felt the nation's offensive 
power was being neglected. Still others 
wanted more emphasis on anti-missile 
missiles. 

The so-called ‘master plan" for air 
defense, much of which has not been 
made public, sought to meet these ob- 
jections. More money will be spent on 
anti-missile missiles, less on the Nike- 
Hercules, and still less on the Bomarc. 

But in a larger sense, the plan means 
that the Defense department has taken 
a sizable step toward committing itself 
on the strategy to be followed in the 


years ahead. 


Cattle Bloat Inherited, 
Claim of Researcher 


Indigestion in beef cattle is an inherited 
tendency, according to an Oregon State Col- 
lege livestock researcher, Dr. Ralph Bogart. 
Chronic bloat showed up in seven out of 
13 offspring of “bloater” bulls mated to 
“bloater” cows or cows closely related to 
the bulls, Dr. Bogart said. 

It may be posible to pin down the gene- 
tic makeup for bloating and thus help cat- 
tle breeders select against this abnormality, 
since tendency to bloat was increased 
through selective breeding, the researcher 
said. - 


EXPORT MODIFICATION 

The Department of Agriculture has an- 
nounced that export of United States grain 
under all export subsidy programs includ- 
ing Public Law 480, title I, will be permit- 
ted after Sept. 1, 1959 from Canadian ports 
on the St. Lawrence seaway only if U. S. 
inspection is obtained at such ports. 


MOREA MIXERS 
Thirteen new mixer-distributors of Mcrea 
liquid supplement have been appointed by 
U. S. Industrial Chemicals Co., New York 
City. The firm said it expects several hun- 
dred to be in business within another year, 


LILLY NAMES JAY 
Named agricultural representative for Elj 
Lilly & Co. is Nelson Jay, it has been an- 
nounced by the Indianapolis firm. Mr. Jay, 
a Purdue University alumnus, will serve 
New England and the northern and central 
Appalachian mountain states. 


Tests Indicate 16 Square 
Feet Per Pig Adequate 


Two tests in confinement feeding indi- 
cated that 16 square feet of floor space per 
pig are adequate, according to the Univer- 
sity of Arkansas agricultural experiment sta- 
tion. 

In the summer test, pigs supplied eight 
square feet of space gained more slowly, 
but required slightly less feed per pound of 
gain than pigs in lots with 16 or 24 square 
feet per pig. There was no advantage in 
providing 24 square feet per pig compared 
to 16 feet. 

In the winter test, pigs furnished 16 
square feet gained significantly faster than 
those with only eight feet, and required less 
feed to gain a pound than those with either 
eight or 24 feet. Gains of pigs up to 125 
pounds in the three lots were not appre: 
ciably different, however. 


High-Moisture Corn Not 
Better for Dairy Cows 


Dairy cattle make efficient use of high- 
moisture corn, but it is not superior in feed- 
ing value to regular corn, according to scien- 
tists at the University of Illinois. 

In tests, three lots of Holstein heifers 
were fed three different levels of high-mois- 
ture corn, and one lot was fed 14 per cent 
moisture corn. All lots got limited hay and 
soybean meal. Average daily gains were 1.4 
pounds for heifers getting 25 per cent mois 
ture corn; 1.43 pounds, 30 per cent corn; 
1.52, 35 per cent; and 1.55, 14 per cent. 

Harvesting losses and cost of storage 
should be considered before switching to 
feeding high-moisture corn, the researchers 
concluded. 


Rust-Resistant Strains 


Of Ryegrass Developed 


New strains of ryegrass that show a high 
degree of crown rust resistance have been 
developed from plants introduced from Urw 
guay by scientists at the Mississippi agricul 
tural experiment station and Agricultural 
Research service workers. 


Breeding the strains has resulted in rye 
grass that is 91 to 99 per cent rust resistant, 
the scientists said. Some of the strains are 
now being tested for adaptation throughout 
the South. One of the original Urugua‘an 
introductions has been released under «he 
name Gulf. 
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‘ISDA Adds Light-Weight 
\/heat to Price Props 


sample grade light-weight wheat on test 
» ght only will be included under 1959- 
~ p wheat price supports, it has been an- 
, anced by the Department of Agriculture. 
7 e grain has been included because pro- 


ged drought is resulting in a higher per- 
catage of light test wheat than usual, US- 
DA said. 

The light-weight wheat will be discounted 
below the minimum test weight (50 or 51 
yp unds a bushel, depending on class) for 
¢ «de No. 5 at the rate of four cents for 
e -h pound through 45 pounds per bushel 
aad six cents for each pound thereafter for 
wneat having a test weight of 40 to 44 
yp unds per bushel. 


Disease Viruses Traced 
ln Poultry Intestines 


Viruses have been found in a part of the 
intestine of affected poultry even though 
they could not be found in the respiratory 
tract, it has been reported by a group of 
researchers at Dr. Salsbury’s Laboratories, 
Charles City, Iowa. 

The scientists said that they were able 
to isolate viruses from part of the intestine 
in 44 out of 88 cases. In acute cases they 
were able to isolate the viruses from both 
the respiratory tract and part of the intes- 
tine, while in chronic cases they were able 
to isolate the viruses from part of the in- 
testine only. 


Link Red-Nose Disease 
With Respiratory Ills 


Cattle that are vaccinated against red-nose 
disease apparently aren’t as susceptible to 
secondary respiratory infections such as 
pneumonia and bronchitis as are animals 
which have not been immunized, according 
to researchers at Colorado State University. 

Sixteen Hereford heifers averaging 300 
pounds in weight and with no history of 
respiratory diseases were divided into four 
lots. One was a control group, one was in- 
fected with a bacterial agent which produces 
pneumonia, one with red-nose virus, and 
one with red-nose and pneumonia agents. 

Respiratory infections developed in all 
except the control lot. The researchers said 
that the tests indicate a relationship between 
red-nose and secondary infections. Red-nose, 
they said, apparently has a triggering ef- 
fect which makes infected animals more 
si sceptible to the secondary diseases. 


Pasture Rotation No Aid 
For Sheep Roundworms 


Farmers cannot depend on pasture rota- 
ton to control stomach worms and other 
' indworms in sheep, according to research- 
« » at the University of Illinois. Microscopic 

vae of stomach worms live longer on the 

und than was previously supposed, it 

s discovered. 

Two flocks of sheep were used. One 

ck grazed on the same pasture all sum- 
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mer, while the other was rotated through 
several pastures. During the two years of 
study, both flocks developed infections at 
the same time. Infection can cause poor 
weight gains and even death if enough 
worms are present. 

The researchers recommended treatment 
with phenothiazine as an effective way of 
expelling adult worms and in keeping egg 
production to a minimum. Phenothiazine 
may also be used to help prevent round- 
worm infection. 


Large Quantity of Wheat 
Is Exported by Greece 


Some 150,000 metric tons of wheat were 
recently sold for export from Greek gov- 
ernment stocks. It was reportedly the first 
time in history that Greece has exported 
any substantial quantity of wheat. 

The United Kingdom, Brazil, and Europe 
each took 50,000 tons of the wheat, which 
was soft red winter. The Greek government 
said its losses on the wheat amounted to 
over 11 million dollars. 


Gain Qualities of Rams, 
Lambs Linked, Report 


A definite relationship appears to exist 
between gaining qualities of rams and of 
lambs sired by the rams, judging from tests 
conducted at the Kentucky agricultural ex- 
periment station. 

Trials involved the use of a slow, a fast, 
and a medium-gaining ram. There appeared 
to be a definite relationship between the 
performance of the various rams and the 
performance of their progeny, it was re- 
ported. 


Bad Axe (Mich.) Grain Co. recently in- 
stalled a new Prater hammer mill. 


Recently awarded a Big-H four-way fran- 
chise was Y Grain Co., Inc., York, Neb. 


WESVACO PROMOTION 
John Floyd has been named technical 
service representative for its multiwall bag 
division, according to West Virginia Pulp 
& Paper Co., New York City. With the 
firm since 1954, he will work out of the 
division’s Wellsburg (W. Va.) plant. 


Delmarva’s Red Spot Ill 
Actually Is Coccidiosis 


The disease known as Red Spot in the 
Delmarva area is really coccidiosis and 
should be treated as such, according to Dr. 
Morris Cover, head of animal husbandry at 
the University of Delaware. 

The popular name originated because of 
the presence of red spots on the small in- 
testine, Dr. Cover said. He recommended 
use of accepted medicaments which are 
readily available, such as sulfa compounds. 

Symptoms of the disease include a bleach- 
ing of the shank and beak, lack of vigor, 
depression, and diarrhea. Reduced weight 
gain and poor feed conversion occur, Dr. 
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— Liquid Fertilizer 
(Continued from page 79) 


room by means of a screw conveyor 
fed directly below the hoppered cars. 
In the open storage room another 
screw carries the dry material to an 
elevator that delivers it to the B& L 
LiqualizeR, where the neutral solution 
of nitrogen and phosphate dissolves 
the potash to make a complete analysis 
liquid mix. 

An interesting point about the pot- 
ash conveyor is that it “walks,” lit- 
erally. It is mounted on a pivot, and 
the rotation of the screw carries the 
conveyor in an arc that allows it to 
eat into the potash pile. Shoveling is 
eliminated. 


More Complex Than It Sounds 

It can be assumed correctly that 
there is more than meets the eye in 
such a plant as this. Behind the opera- 
tions panel is a complex electronic con- 
trol system that operates dependable 
air valves and pumps for precisely 
measured flow and counterflow which 
— through interlocks — makes it im- 
possible to load a finished mix into 
the wrong tank, for example, and 
which eliminates the human element to 
a high degree. Actually, all the opera- 
tor does is set the dials and turn the 
switches. Physical opening and clos- 
ing of valves is handled by compressed 
air — the “remembering” to open and 
close the right one at the right time 
by electronics. 

Al Busher, who is in charge of pro- 
duction for Jacques fertilizer and seed 
operations, took over the fertilizer 
plant panel at the start and was sur- 


prised at its simplicity. All that is re- 
quired is a dependable man who can 
follow a formula. Operation is quite 
similar, in fact, to the typical feed 
mix batching panel where formulas are 
set up on dials or scales and the actual 
feeding and blending are handled auto- 
matically. 


Local Market Good 

A good portion of Jacques’ produc- 
tion is retailed right in the Prescott 
area. Production for local use is ex- 
pected to be 500 tons this year, out of 
a total 1959 output of 3,000 tons, the 
balance going to Jacques dealers who 
have set up to handle the liquid. Next 
year, this production will be doubled. 
The dealers are storing their liquid 
mixes in ordinary tanks of from 4,000 
to 7,000-gallon capacity. The mixes 
are delivered to them by a tank truck 
service. 

Since there is a physical limit as to 
how far the mixes should be trans- 
ported, Jacques is planning additional 


SETTING up a 

liquid mix formula, 
Superintendent 

Al Busher turn the dial 
pointers to the proper 
numbers. this 
point on, the liquid 
fertilizer production 


s wholly automatic. 


EXTERIOR of Jacques Seed Co.'s 

new liquid fertilizer plant is pictured 
here. All tanks are constructed of 
so-called mild steel except those 

for phosphoric acid. In the latter, 


the lining is plastic. 


liquid plants in the future. The com- 
pany has seed facilities at two other 
Wisconsin points, La Crosse and Cuba 
City, and because the liquid fertilizer 
plants are easy to install and operate 
it is felt that greater efficiency would 
be obtained by small production units 
at several points, rather than a larger 
one at Prescott. 

Currently, Jacques is offering stan- 
dard liquid mixes in six formulations. 
Other analyses are made on a custom 
basis in quantities of five tons (one 
batch) or more. 

Liquid Popularity 

Charles Jacques reports that about 
40 per cent of the big farms in the re- 
tail trading area are now using liquids 
extensively. The main reason for this, 
he believes, is ease of handling. Jacques 
estimates that it takes about 50 per 
cent less labor to apply the liquid than 
it does a dry fertilizer. Other advan- 
tages the farmer likes are cleaner ap- 
plication (dry fertilizer application can 
be a very dusty business when the 
wind is blowing) as well as savings 
from the standpoint of bag breakage. 
According to Al Busher, a number of 
the farmers in the area have disposed 
of their dry fertilizer application 
equipment completely. 

These farmers have converted their 
equipment to liquid application using 
kits available from implement dealers. 
Also, Jacques rents such equipmen’, 
and offers custom application. A liqui! 
fertilizer attachment for a four-rov’ 
planter costs less than $200. 

The liquid mixes, which adapt them 
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SECOND-generation 
management personnel, 
Charles and George 
Jacques, here check 
over one of the 
advertising posters 

the company is using 
to promote its liquid 


fertilizer business. 


selves as carriers for such things as 
pesticides, appear to be an ideal addi- 
tional business for Jacques and other 
agricultural service businesses. 

Requiring little labor and moderate 
capital investment, they appear to 
provide one more way to serve the 
farm community profitably and well. 
Jacques Seed Co. of Prescott, Wis., is 
typical of the type of operation that 
may well look to liquid fertilizer mixes 
as a dependable channel of diversifi- 
cation. 


Western Group Appoints 
Ludlow Secretary Aide 


Appointment of Kenneth L. Ludlow as 
assistant secretary of the Western Grain & 
Feed association of Iowa has been an- 
nounced by the group. He will serve as 
aide to Robert Skinner, Western's secretary. 

Mr. Ludlow was formerly assistant man- 
ager of the truck grain section of the Farm- 
ers Grain Dealers association of Iowa. He 
was associated with that group for six years. 

The new assistant secretary is a veteran of 
the marine corps and was graduated from 
Drake University in 1953. He will reside 
in Des Moines. 


Drs. Thompson, Siccardi 


Join Salsbury’s Labs 


Drs. Owen L. Thompson and Frank J. 
Siccardi have been appointed by Dr. Sals- 
cury’s Laboratories as technical service rep- 
resentatives. The Charles City (Iowa) firm 
aid the veterinarians will be advisers to 
‘he poultry industry on health problems. 

Dr. Thompson attended Utah State Uni- 
‘ersity and served two years as a technician 
1. Washington State College’s animal di- 
gnostic laboratory. He also served in the 
vavy medical corps. 

Dr. Siccardi attended the University of 
Maryland for his pre-veterinary work be- 
ore going to the University of Georgia for 

degree in veterinary medicine. 


nstallation of a new Strong-Scott mixer 
yas made recently at Peterson Biddick Co., 
‘hief River Falls, Minn. 
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Wayne Names Sales Pair 


To Texas District Posts 


Appointment of J. M. Bird and J. W. 
Elder Jr. as district sales managers for the 
area served by the Fort Worth (Tex.) plant 
of Allied Mills, Inc., has been announced 
by the Chicago firm. 

Both men were formerly sales managers 


J. M. Bird 
for Universal Mills, which Allied has taken 
over. Mr. Bird is a Texas A & M and 
Iowa State University alumnus, and will 
headquarter at Fort Worth. Mr. Elder will 


headquarter at Houston. He attended Texas 
A & M College. 


J. W. Elder 


MONTANA AD CHIEF 
Stan Meyer has been named director of 
advertising for Montana Flour Mills Co., 
Great Falls, the firm has disclosed. Mr. 
Meyer is a former radio farm director. 


is sick or dies. 


les) Land O'Lakes® 


Dr. Charles Martin Is 
Pfizer Ag Researcher 


Dr. Charles M. Martin has joined the 
staff of Chas. Pfizer & Co.'s agricultural re- 
search & development center at Terre 
Haute, Ind., it has been announced by the 
New York City firm. 

He was formerly associated with Quaker 
Oats Co. as a livestock specialist and dis- 
trict sales manager. He holds degrees from 
the University of Kentucky and Cornell Uni- 
versity, and at one time was an associate 
professor at Alabama Polytechnic Institute. 

Dr. Martin will work in Pfizer's develop- 
ment department, with responsibilities of 
supervision and coordination of large ani- 
mal nutrition research, in cooperation with 
experiment stations and commercial growers. 


HESS & CLARK ADDITION 
Appointment of Dr. Kenneth W. Huff- 
man to the research staff of Hess & Clark, 
Inc., has been announced by the Ashland 
(Ohio) firm. He will serve as a research 
veterinarian at the company’s research cen- 
ter at Ashland. 


SNOW WHITE 


Oyster Shell 


e Steady Profits 
e Highest Quality 
© Best Service 


WHITE SHELL 


Corporation 


Jacksonville, Florida 


Distributed by —————— 


EDWARD R. BACON GRAIN CO. 


177 Milk St. Boston 9, Mass. 


Land O'Lakes Pig Milk Replacer saves orphaned pigs as noe 


other product can because it’s a milk product. Contains 10% ; 


EN Certified for feeding efficiency by Anoka Research Farms 


LAND O'LAKES CREAMERIES, INC., MINNEAPOLIS 13, MINN. 


Saves orphan baby pigs! 


fats, provides 22% extra calories. Suggest it to your cus-e 


& tomers for situations in which the sow won’t or can’t nurse, ¢ 
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Pellets Main Topic 


Of Feed School 


Seven research projects will be reported 
upon at the Feed Production School, it has 
been announced by Lloyd S. Larson, presi- 
dent of the school. Theme of the three-day 
session, to be held Sept. 23-25 at Kansas 
City, is pelleting. 

The pelleting of dairy feeds will be dis- 
cussed by Robert L. Stroup, an engineer 
with Sprout, Waldron & Co., Muncy, Pa. 
His report will include data on customer ac- 
ceptance of dairy feeds in pelleted form, 
means of getting greater production from 
existing facilities, and a description of meth- 
ods of expanding production with a mini- 
mum of additional equipment. 


Robert C. Wornick, chemical engineer 
associated with Chas. Pfizer & Co., Inc., 
Terre Haute, Ind., will present a report on 
the effect of pelleting on micro-ingredients. 
He is compiling existing data on the sub- 
ject as well as conducting the original re- 
search. 

Two projects, “Factors in Conditioning 
Mash,” and “Effect of Die Speeds on Pel- 
let Hardness,” will be reported by Oak B. 
Smith, Wenger Mixer Mfg. Co., Kansas 
City. Many original data on the subjects 
have been compiled by Mr. Smith. 


Art Stegner of Butler Mfg. Co., Kansas 
City, will look into bulk pellet handling and 


This was the first “official horn-tip to 
horn-tip measurement of Paul Bunyan's fa- 
mous blue ox, Babe. No doubt about it... 
Paul knew his onions when it came to pro- 
ductive livestock feeding. 


Even though your feed can't turn out such 
fabulous creatures as this, you can achieve 
an entirely new concept of high-efficiency 
feeds through the addition of stabilized ani- 
mal fat. Animal fat increases feed efficien- 
cy more than any other single ingredient 
because it contains twice as much energy 
per pound. 


No matter if you're large or small, you 
can use animal fat easily and profitably to 
improve your product. Write for our free 
booklet that fully describes the application 
of fat to feed. 


national 


‘enderers association 
30 N.LASALLE ST. FRanklin 2-3289 CHICAGO 2, ILL. 
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OAK B. SMITH 


storage. The report is a comprehensive study 
of pellet damage caused by mechanical han- 
dling systems. Tests will be conducted with 
various machinery, and damage caused by 


WEIGH FEED 


Discover the new way to weigh with 
Meyermatic, the new automatic feed 
weigher that measures feed ingredients 
quickly and accurately . . . requires no 
power whatsoever. 


While one side fills the other dumps 
in a continuous action. Reset counter 
keeps count for you automatically. 


Write for full details on how you can 
use it to build bulk-feed customers or 
how you can become the Meyermatic 
dealer for your area. 


EQUIPMENT COMPANY 
Dept. FB-8, 618 W. Jackson Bivd., Chicago 6, Ill. 
Phone: ANdover 3-2128 


free fall into tanks of different heights and 
discharge from tanks of varying design wil] 
be discussed. 

“Economic Factors in Bulk vs. Bag Feed 
Handling” is the title of a report which wil] 
be presented by a representative from Con- 
tainers Laboratories, Inc., Chicago. The 


ROBERT C. WORNICK 


project is being conducted in cooperation 
with the Textile Bag Manufacturers associa- 
tion. Included in the report will be all-over 
delivery costs on straight bulk, bags to bulk, 
packaged feed, transport from mill to dealer 
to consumer, and the effect of return bag 
program on costs. Factors influencing capi- 
tal investments, packing labor cos‘s, main- 
tenance, man-hour delivery costs, and a de- 
velopment of ton-mile costs will also be cov- 
ered. 

“Cost of Pelleting” will be conducted by 
Wolf Management Engineering Co., Chica- 
go. The project is sponsored by the school. 
Pelleting operations of varying sizes in dif- 
ferent parts of the country have been select: 
ed for the survey. 

A paper of timely interest, ‘Pelleting 
Problem Ingredients,” will be presented by 
C. N. Hultberg, vice president of California 
Pellet Mill Co., Crawfordsville, Ind. 


CSC Three-Month Sales 
Top $16 Million Mark 


Sales of Commercial Solvents Corp. for 
the three months ended June 30 amounted 
to $16,686,951, according to a report by 
the New York City firm. This compares to 
$15,117,883 for the same period in 19*8. 

Net earnings were $701,632, or 26 cents 
per share of common stock. The same pevi- 
od last year registered earnings of $378,654, 
or 14 cents. 


MC KESSON APPOINTEE 

Appointment of Walter M. Burgess 2s 
district manager for the northeast chemicil 
district of McKesson & Robbins, Inc., h»s 
been announced by the New York City fir. 
Mr. Burgess, who joined the McKesson o-’ 
ganization in 1943, was formerly an assis’ 
ant district manager. 
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Hatchery Leaders Attend 
sig St. Louis Meeting 

While attendance was slightly lower than 
cual, the American Poultry & Hatchery 
-.deration had a successful meeting in St. 

ouis July 21-23. This 43rd gathering of 

PHF featured its regular exposition in ad- 

tion to the business meetings. There was a 

eling among the exhibitors that while per- 

aps not as many hatcherymen appeared as 
: other years, those who came represented 
-.e best and biggest in the industry. 
President Vern F. Steckley, Kendallville, 
_od., reported that membership had declined 
aly two per cent whereas total operating 
atcheries in the United States dropped five 
er cent during the past year. President 
Steckley reviewed the various research proj- 
ects sponsored by APHF and indicated that 
much progress had been made. 

Touching on the Delaney amendment re- 
stricting the additions of arsenicals and es- 
trogens in manufactured feed, Mr. Steckley 
said: 

“Indirectly our industry is concerned. 
Hatcherymen may find themselves in an 
unusual position if they make any unreason- 
able claims concerning the stamina of their 
chicks and poults. 

“Estrogens have been of great help in 
stepping up the growth rate of our chicks 
and poults. We recommend that each mem- 
ber of the federation re-appraise his war- 
ranties and guarantees.” 

From a tour of the exhibit area, it was 
plainly evident that more and more poultry- 
men will be going in for automatic feeding 
devices. A goodly share of the exhibits in- 
volved labor-saving machinery. 

The APHF officially recognized the 
growth of the southeastern area of the 
country in poultry affairs by selecting Mem- 
phis, Tenn., for the 1960 meeting. The 
dates are to be July 19-21. — E.HLR. 


Badger Farmers Buy 1.1 


Million Tons of Feed 


Wisconsin farmers purchased a record 
total of 1,137,218 tons of commercial feed 
in 1958, according to the state’s department 
of agriculture. The previous high of 1,118,- 
983 was recorded in 1945, 

The 1957 figure was 1,051,365. Some 
739,000 tons of mixed feeds were purchased 
in 1958, as compared to 660,000 in 1957. 
Large increases in broiler and turkey com- 
plete feeds more than compensated for a 
slight decrease in growing and laying mash 
‘onnage. 

Dairy feed sales remained about the same. 
‘ig and swine feeds were up 35,000 tons 
ver 1957 to 125,000 tons in 1958. Beef 
‘ad calf feeds also showed an increase. 


National Vitamin Forms 
‘nto Own Corporation 
Articles of incorporation making it a sep- 
arate entity from A. L. Stanchfield, Inc., 
ave been filed by National Vitamin Prod- 
cts Co., Minneapolis. National has been 
subsidiary since its organization in 1948. 
Reasons for forming its own organization 
vere given by National as rapid accelera- 
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tion in growth demanding expansion; main- 
tenance of self-governing forces; flexibility 
of operation; and creation of greater oppor- 
tunities for younger employes. 

The firm plans to expand. Officers of the 
corporation are R. A. Stanchfield, presi- 
dent; Herbert Tessereau, vice president and 
general sales manager; R. F. Davis, secre- 
tary; Harry Juntilla, assistant secretary; and 
A. L. Stanchfield, treasurer and board chair- 
man. 


Vermont Feed Meet Is 
Slated for Sept. 23 


The 17th annual meeting of the Vermont 
Feed Dealers & Manufacturers association is 
scheduled for Sept. 23 at the University of 
Vermont, Burlington. 

Speakers listed on the program include 
Thomas W. Dowe of the university, who 


DR. TOM DOWE 
(The Feed Bag Photo) 


will report on “Our Progress in Research;” 
Dr. L. E. Carpenter, Distillers Feed Research 
Council, “Corn Distillers Products in Our 
Modern Rations;” D. C. Henderson and 
R. T. Smith of the university, “Are Our 
Present High Energy Poultry Rations Re- 
sponsible for Poultry Troubles?;” and A. M. 
Smith of the university, “Relationship Be- 
tween Minerals and Roughage in Dairy Ra- 
tions.” 


Cow Antigen Injection 
Can Produce Antibodies 


Cows can produce antibodies in their 
udders at maximum levels during any stage 
of the lactation period, according to Uni- 
versity of Minnesota Dairy Researcher Her- 
bert Struss. Up to now, it was believed that 
antibody production was possible only dur- 
ing the first few weeks after calving. 

Continuous antibody production can be 
maintained in cows by injecting their ud- 
ders with antigens (disease-producing or- 
ganisms) at weekly intervals, Mr. Struss 
said. The udder then produces antibodies 
which remain in the milk and which can 
produce immunity to the diseases in persons 
drinking the milk, it was reported. 


A new Strong-Scott head drive was re- 
cently added to facilities at Farmers Ele- 
vator Co., Craig, Iowa. 


Report Ohio Invasion of 


Bovine Pest, Face Fly 


A new cow pest — tentatively called the 
face fly — is reported to have invaded the 
entire state of Ohio. The fly, which is sim- 
ilar in appearance to the common house 
fly, swarms irritatingly around the cow’s 
muzzle, according to Ohio entomologists. 

The scientific name of the newly-discov- 
ered pest is Musca autumnalis. The flies do 
not bite cattle, but loiter in and around 
such sensitive spots as the nostrils. This type 
of annoyance can drastically reduce milk and 
meat production and growth, according to 
researchers. The fly also is a possible carrier 
of pink eye. 

The face fly apparently likes bright sun- 
shine, and basks along tears and other secre- 
tions that trickle down the cow’s face in 
open fields. As soon as the animal is in the 
shade, the flies vanish. 


Methoxychlor protected one herd of cows 
against the pest for about two weeks, and 
researchers at the Ohio experiment station 
are seeking more permanent controls. The 
face fly, first recorded in Nova Scotia in 
1952 as the black bush fly, is not bother- 
some, to other farm animals. 


Bonnett Included in Ag 
Group Touring Europe 


John Bonnett, general manager of Bon- 
nett Feed & Grain Co., Bushnell, Ill., is 
among a group of agricultural men cur- 
rently touring the Soviet Union and Euro- 
pean countries under President Eisenhow- 
er's “people to people” campaign. 

Included in the tour are visits to farms in 
England, Holland, Sweden, Czechoslovakia, 
and East and West Germany. Russian cities 
on the agenda are Moscow, Kiev, and Odes- 
sa. John Hodapp is acting as manager of 
Bonnett Feed while Mr. Bonnett is on tour. 


General Mills Sales Are 
Nearly $546 Millions 


Sales of $545,998,000 have been reported 
by General Mills, Inc., for the fiscal year 
1958-59. The Minneapolis firm said that 
the figure showed a 16-million-dollar gain 
over the previous year. 

Earnings were $16,817,000, a rise of 
$2,123,000 over the previous record year of 
1957-58. Earnings per share of common 
stock were $6.77, compared to $5.94 the 
year before. 


Oregon State Grants Top 
$2.1 Million Aggregate 


Gifts, grants, and scholarships presented 
to Oregon State College in 1958 amounted 
to $2,139,819, according to the school. It 
was the second straight year that the two- 
million-dollar mark had been exceeded, 
OSC said. 

Research and training grants accounted 
for $2,009,437; scholarships and fellowships, 
$113,969; and miscellaneous gifts, $16,413. 
Largest contributor was the National Sci- 
ence foundation, with a total of $775,390. 
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Custom Mix 


By BRUCE W. SMITH 


As the early pages of this issue indicate, we had a highly 
informative and pleasant visit with members of the Euro- 
pean feed industry in our three weeks on the continent in 
June and July. In future issues, we will report on feed 
manufacturers in the Netherlands, Germany, and Sweden. 

While in Copenhagen, we had a visit with Dr. Harold 
Wilcke, Purina’s assistant director of research, and just 
missed Iowa State’s Dr. Damon Catron in Hamburg. 

Visiting the big Amstel brewery in Amsterdam, we 
learned that virtually all the brewers yeast the plant pro- 
duces is processed for human consumption. Much of it 
goes to West Africa, where its 55 per cent crude protein makes it extremely 
valuable in the human diet. 

While vacationing at Pequot lake in Minnesota, Arnold V. Cismoski and 
his party narrowly escaped death when a fire razed the resort at which they 
were staying. Arnold reported that all his group’s personal belongings were 
lost in the blaze. 

A week’s vacation at Acapulco in Mexico has been won by George E. 
Bugbee, a feed retailer at Alexandria, Minn. He won the top award in a Pfizer 
contest promoting Terramycin egg formula. Hatcheryman Roy Fahey of 
Raymond, S. D., won a combination movie camera and projector unit. 

International House in Chicago has elected Vernon Dawe, president of 
Dawe’s Laboratories, Inc., to its board of governors. Vernon will serve until 
1962. 

Charles Barr, president of Ames (Iowa) Reliable Products Co., was pictured 
and quoted in an article in July Farm Journal. The theme was new and less 
expensive methods of housing growing pigs. 

The Poultry & Egg National board got some excellent publicity recently 
when 100 San Francisco Chinatown restaurants joined in a campaign to 
promote the consumption of eggs in oriental dishes. Four top favorites were 
given additional menu emphasis, each featuring eggs as the principal ingredient. 

Charles F. Kieser, retired vice president of the Borden Co., has another 
business interest at Fort Lauderdale, Fla., in addition to his citrus groves and 
sod farm. Charlie is board chairman of Kingway Investments, Inc., a new 
mortgage banking concern. Among the directors is William T. Brady, presi- 
dent of Corn Products Co., New York City. 

The first full-time executive of Iowa’s Feed Institute, Inc., Marve Narra- 
more, has been named managing director of the Perlite Institute, a trade or- 
ganization of insulation producers. 

Bob Houghtlin, president of the National Soybean Processors association, 
spent much of June at the international food exposition at Lausanne, Switzer- 
land. His organization cooperated with the Soybean Council of America in an 
educational display. 

It has been a busy summer for everyone, it seems, and now the convention 
season looms to make the autumn equally busy. 


Cyanamid Aiding Study Sr att 
Of Fistulated Steers 


tulas, are being studied to help determine 
the effects of Aureomycin, tranquilizers, 
Michigan State University has accepted and other feed additives on digestion and 
a grant-in-aid from American Cyanamid absorption. 
Co., New York City, to help finance part 
of a five-year program in dairy cattle nutrii A new 300,000-bushel elevator has been 
tion. The only known duodenal fistulated completed at Binder Bros. Grain Co., Stella, 


steers in the United States are being used 
in research at the school. 


The program is under the direction of Dr. 
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Neb. Total capacity of the facility, which 
was the former Hart Grain Co., is now 
345,000 bushels. 


Grace Names Dr. Parks 
As a General Manager 


Promotion of Dr. Robert Q. Parks to 
general manager of its chemical division 
has been announced by W. R. Grace & 
Co., New York City. He was formerly gen- 
eral sales manager. 

Dr. Parks joined Grace in 1953. Prior to 
that, he was director of the division of soil 


GRACE'S DR. PARKS 


management and irrigation for the Depart- 
ment of Agriculture. He also has served 
with the Ohio agricultural experiment sta- 
tion and a government plant, soil, and nu- 
trition laboratory. 

He holds degrees from the University of 
Arizona and Ohio State University. He 
will continue to reside in Memphis, Tenn. 
Frank J. Ronan has been named to replace 
Dr.. Parks as general sales manager. The 
Northwestern University alumnus has been 
with Grace since 1954. 


Butler Announces Price 
Raise on Its Phosphate 


A raise in the price of its defluorinated 
phosphate by 15 cents per unit of phosphor- 
us has been announced by Butler Chemical 
Co., Galena Park, Tex. New price is $74.35 
per ton, on the basis of 19 per cent phos- 
phorus. 

Continued price increases of raw materi- 
als, fuel, and labor made it necessary to in- 
crease the price of the product, according 
to Floyd Gee, sales manager of the firm. 


Ced Bunten at Star-Kist 


As a Sales Executive 


Appointment of Cedric R. Bunten as as 
sistant sales manager of its byproducts divi 
sion has been announced by Star-Kist Foods, 
Inc., Terminal Island, Calif. 

Mr. Bunten was formerly associated with 
the Borden Co. and Philip R. Park, Inc. In 
his new capacity, he will assist in the sales 
and merchandising of Star-Kist’s condensec 
fish solubles, fish meal, and other by- 
products. 
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__ Honeggers’ New 9,000-Bird Brooder House 


This new brooder house constructed 
by Honegger Farms Co. at Forrest, IIl., 
will accommodate 9,000 birds, accord- 
ing to Dr. George F. Godfrey, exec- 
utive director of the firm. 

The building measures 34 by 300 
feet. It is divided into 15 pens, each 


of which measures 20 by 34 feet. 

Dr. Godfrey explained that com- 
pletion of the new structure and re- 
modeling of laying houses will permit 
Honeggers’ to test a greater number 
of birds each year in its breeding pro- 
gram. 


Pfizer Sales Force Gets 
0-Day Refresher Course 


An intensive refresher course was held 
recently for some 90 United States and in- 
ternational sales representatives and staff 
executives of Chas. Pfizer & Co.'s agricul- 
tural division. The New York City firm 
said the 10-day school and workshop were 


— 


the basis of its eighth annual sales meeting. 

The courses were held at Pfizer's agricul- 
tural research and development center, 
Terre Haute, Ind., and at Highland Park, 
Ill. Subjects discussed were swine, beef and 
dairy cattle, sheep, turkeys, broilers, laying 
hens, and the formulation and use of Pfizer 
agricultural products. 

Director of the course was Dr. Herbert G. 
Luther. The students were shown the tech- 
niques of administering weight boosters and 
disease treatments and then performed 
them themselves under the direction. of 
instructors. 

Hugh Dermody, assistant general man- 
ager of the division, said that the meeting 
achieved its aim of giving the sales repre- 
sentatives new and deeper insight into Pfi- 
zer's products. 

Pictured are midwestern Sales Manager 
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E. G. (Bud) Schmidt, left, with Joseph 
Baltes, Russ Bargabus, and Bob McLeod. 


NUTRENA RESEARCHER 
A former Rutgers University instructor, 
Richard P. Gosen, has been named to the 
Cargill-Nutrena research farm staff at Elk 
River, Minn. Mr. Gosen will be in charge 


of swine herd management. 


‘DO HIM A FAVOR 
HE’LL REMEMBER 


Remind him to order 
Morton T-M Salt. See page 57. 


FARMERS 


all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


TRACE MINERALS 


Contains important mineral elements blended with COBALT, MANGANESE, 
ZINC, BORON, IRON, COPPER, STABILIZED IODINE and other trace 
minerals in carefully calculated proportions to supply necessary mineral nutrition. 


Also Contains 
@ LIQUID BLACKSTRAP MOLASSES e IRRADIATED YEAST 
We Sell Thru Dealers and Jobbers Warehouses from Coast to Coast 
Write Today Regarding Our Dealer or Jobbing Proposition 
FARMERS FRIEND MINERAL CO. NAPOLEON, OHIO 
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Bill Andersen Resigns as 
New England President 


Resignation of W. M. (Bill) Andersen as 
president of New England’ By-Products 
Corp. has been announced by the Boston 
firm. He intends to spend the next few 
months fishing and gardening, the firm said. 

Mr. Andersen began his feed career with 
the Albert Dickinson Co. and is one of the 
Abbott Alumni group. He also was associat- 
ed with Kraft Foods and White Laboratories. 

While at New England, he served as di- 
visional representative and sales manager 
before his elevation to the top post. Recent- 
ly, he has been active in promoting feather 
meal, dried potato pulp, and a byproduct of 
raw hides. 


Wheat Transferred From 
Ship by Grainvayors 

Ten portable Grainvayors were used re- 
cently to transfer a cargo of wheat from one 
ship to another in the port of Jacksonville, 
Fla., according to a report by Myers-Sher- 
man Co., Streator, Ill. 

The firm said that the S. S$. Wang Arch- 
er, bound from Baton Rouge, La., to Cal- 
cutta, India, with a cargo of 367,000 bushels 
of wheat, ran aground on the Bahama reef 
and suffered extensive damage. The ship 
made it to Jacksonville, where another ship 
waited to take on the grain. 

A rush call to Myers-‘Sherman brought 
the Grainvayors to the port, where steve- 


Fortify Your Feeds With 


YEAST CULTURE 


a natural source of 
Digestive enzymes — B Vitamins including 
Biz — Unidentified Health & Growth fac- 
tors — Values not obtainable from any 
other source. 
for All Cattle, Hogs, Sheep, 
Chickens, Turkeys 
Better Health, Growth & Production — 
Greater feed efficiency — Lower feed cost. 
Yeast Culture values proven by state col- 
lege tests. 
Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS, IOWA 


dores who were reportedly totally unfamiliar 
with the operation transferred the cargo. 
The holds were emptied completely without 
shoveling or sweeping, and there were only 
a few bushels wasted, the firm said. 


Roberts Associate Head 
Of CSS Grain Division 


Appointment of Louis N. (Jack) Roberts 
as associate director of the grain division 
has been announced by the Commodity 
Stabilization service. He succeeds Sidney V. 
Caughey, who has resigned. 

Mr. Roberts formerly was associated with 
the Indiana state agricultural stabilization 
and conservation committee and the Indiana 
department of civil defense. 

He has been in agriculture all of his life, 
and is a partner in an Indiana farm. He is 
country chairman of the Lawrence county 
(Ind.) farm bureau and artificial breeders’ 
association, and county director of the East 
Fork of White River soil and water con- 
servation district. 


Sales Personnel Shifts 


Made at E. F. Drew 


E. F. Drew & Co., Inc., New York City, 
has announced the following sales person- 
nel changes in its agricultural division: 

Promotion of P. Harvey Dix from dis- 
trict sales supervisor of the Pennsylvania, 
Maryland, Delaware, and Virginia territory 
to assistant sales manager of the division; 
appointment of Freeman C. Swartz to re- 
place Mr. Dix; and appointment of James 
Balcam as sales representative in the Pacific 
coast area. 


Barton Joins Distillers 


Feed Research Council 


The Distillers Feed Research council has 
been expanded to 22 members by the addi- 
tion of Barton Distilling Co., Bardstown, 
Ky. Dr. Frank Kraus, vice president of the 
firm, has been elected to serve on the coun- 
cil’s board of directors. 

Joseph Svihovec will represent the com- 
pany on the council's research committee. 
Barton produces distillers dried grains with 
solubles, one of the three types of feed in- 
gredients produced by the distilling industry. 


CONSULTANT 
TO THE 


FEED INDUSTRY 


C. W. Sievert 


Room 855 Board of Trade Bldg. 
Chicago 4, Illinois 
Phone WEbster 9-3256 


FRANKE GRAIN CO. 


ESTABLISHED 1892 


JOBBERS OF... 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Millteeds 
Beet Pulp 
Feed Barley 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


Borden Appoints Krengel 
To Field Nutrition Post 


Named as field service nutritionist for 
the feed supplements department of the 
Borden special products company is Rich- 
ard B. Krengel, it has been announced by 
the New York City firm. 

The University of Minnesota alumnus 
will work at Borden's nutritional research 
laboratory at Elgin, Ill. He will assist the 
director of technical service in the manage- 
ment of the experimental farm and in devel- 
oping feed programs for feed manufacturers. 


Guenther Upped, Russell 
Appointed at Merck 


Appointment of William E. Guenther as 
assistant to the operations and training man- 
ager in agricultural sales has been an- 
nounced by Merck & Co., Inc., Rahway, 
N. J. He was formerly a sales representative 
for the firm. 

Merck has also named Clayton D. Russell 
as an agricultural and animal health sales 
representative. He will service Oregon, 
Washington, Idaho, and Montana, with 
headquarters in Portland, Ore. 


Tiny Wilhelm Elevated 
In Ful-O-Pep Research 


Dr. L. A. (Tiny) Wilhelm has been 
named director of poultry development and 
market research for the Ful-O-Pep feed divi- 
sion of Quaker Oats Co., Chicago. He was 
formerly manager of poultry feed research. 

Dr. Wilhelm has been associated with the 
firm since 1955. Prior to that, he was 
assistant head of Purdue University’s poul- 
try science department. In his new post, he 
will’ observe and report field research, and 
provide marketing services to Ful-O-Pep 
poultry feed customers. 

Also announced by Quaker were the ap- 
pointments of Dr. R. O. Nesheim as man- 
ager of livestock feed research and Dr. 
H. W. Bruins as manager of nutrition and 
biochemical research. The appointees will 
work at the firm's John Stuart research lab- 
oratories, Barrington, Ill. 


Laboratory Established in 
West by Hobart Halloran 


Establishment of Agrisearch Laboratories 
at Modesto, Calif., has been announced by 
Hobart Halloran, owner of the organization. 
The laboratory will analyze and conduct re- 
search in feeds, foods, and other products of 
agriculture, and provide quality control serv- 
ices for feed manufacturers and ingredient 
suppliers. 

William D. Lewis has been appointed 
manager. He was formerly in charge of cus- 
tomer technical service for Chas. Pfizer & 
Co., working from Terre Haute, Ind. He 
holds a master’s degree from the Universi- 
ty of Wisconsin, and was at one time a rev 
search associate at the Wisconsin Alumni 
Research Foundation. 
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We read with interest a news item in 
-he May issue of The Feed Bag an- 
aouncing as a new development the 
use of tungsten carbide inserts on pel- 
let mill knives. We announced this 
same type of knife to the trade in May, 
1948, In the intervening time we have 
sold several thousand with completely 
satisfactory results. These people are 
on the right track in offering this 
product, but we hardly think it should 
be announced as a new development. 

A. Alessio 

California Pellet Mill Co. 


San Francisco 


Thank you for your generous response 
to our request for The Feed Bag and 
The Feed Bag Red Book. Shortly, they 
and the 1,000 leading U. S. publica- 
tions which comprise each trade mis- 
sion library will be prominently dis- 
played at various international trade 
fairs all over the world. 


E. Paul Hawk 
Department of Commerce: 


Washington, D. C. 


(We are pleased to cooperate in this 
program, which makes leading U. S. 
business publications available to for- 
eign businessmen around the globe.) 


Please send me an additional copy of 
The Feed Bag Red Book for 1959. 
This is one of the most comprehensive 
reference books we have been able to 
obtain. I recently gave my copy to one 
of our customers. 


Dr. W. F. Ramseyer 
Peter Hand Foundation 
Chicago 


We want to take this opportunity to 
‘hank you for the article on our plant 
orinted in the June issue of The Feed 
3ag. We were very pleased with the 
‘ontents of the article as well as the 
oicture layout and complete descrip- 
‘ion given. 

R. E. Wendland 

Wendland Grain Co. 

Temple, Tex. 


We appreciate Bob’s kind words. Our 
own staff and our field correspon- 
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dents range the world over. Should 
you have something in your business 
which you think would interest other 
feed men, please let us know.) 


I wish to compliment you on your 
1959 edition of The Feed Bag Red 
Book. It is one of the best-produced 
and extremely useful in all manner of 
information relative to stock feeds. 
A. R. ‘Gathers 
Buchanan & Co. 


Granville, Australia 


(We were pleased to grant Mr. Ga- 
thers permission to reprint our 1959 
article on raising dairy calves for dis- 
tribution to his customers.) 


I am now in my 36th year with GLF 
and in the feed industry. Contacts with 
the many nice people in the feed busi- 
ness have made the time seem short 
and enjoyable. My best to your good 
publication. 

Fred H. Hessel 

Cooperative GLF Mills 

Buffalo 


Barnhill to Georgia in 


New Cyanamid Position 


Transfer of Carl P. Barnhill, agricultural 
division sales representative from South 
Carolina to the broiler area of northern 
Georgia has been announced by American 
Cyanamid Co., New York City. 

Mr. Barnhill has been with the firm for 
two years. He is an alumnus of Arkansas 
State College, where he received a bache- 
lor’s degree in agriculture. 


Serving Mills & Breeders 
DEVo, For Over 30 Years 


DEVOLKOD 
VITAMIN OILS (Fortified Cod Liver Oils 


DEVOLKOD © NON-DEST. 
COD LIVER OIL USP 
DEVOLD VITAMIN A & D FEEDING OILS 
DEVOLD VITAMIN A OILS 
PEDER DEVOLD WHEAT GERM OIL 
“Stabilized” 


From Can to Carloads 
ORegon 9-8400 


PEDER DEVOLD OIL COMPANY 


Division of Chas. L. Huisking & Co., Inc. 
417-FB Fifth Avenue, New York 16, N. Y. 


Four Mills Join Sun-Ray 


In Stamm Production 


Sun-Ray Feed Mills, Lexington, Ky., has 
announced the addition of four new asso- 
ciates in the manufacturing and distribution 
of Stamm, a feed supplement for horses. 
Sun-Ray is the originator of the product. 

The new associates are Dixie Mills Co., 
East St. Louis, Ill.; Ranch-Way Feed Mills, 
Ft. Collins, Colo.; Monte Vista (Colo.) 
Flour Mills; and Uncle Johnny Mills, 


Houston. 


Hutchinson & Carter, Cambridge, Ill., re- 
cently installed a new Blue Streak hammer 
mill, drag feeder, and mixer. 


LIVE YEAST CULTURE 
For 28 Years a Proven and Dependable Source of 
ENZYMES 
UNIDENTIFIED GROWTH FACTORS 
NATURAL B COMPLEX VITAMINS 
Better assimilation — Lower feed cost 
Write 
WESTERN YEAST COMPANY 
CHILLICOTHE ILLINOIS 


Call Bob or Babe 


Stuart for: 
Wheat-Mixed Feeds 


Reliance 
FEED COMPANY 


FEderal 2-2418 
216 Phoenix Bldg., Minneapolis, Minn. 


Feed Mixers 
Products 


COLBY 


PULVERIZED 


Oats or Barley 


ROLLED OATS 
AND 


FEEDING OATMEAL 


a 

ed Meal 

Alfalfa 

Millfeeds 

“For 30 

Years” 

a COLBY MILLING, INC. Z 
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Juve Retires, Ross Takes 


Over at National Food 


Appointment of Mylan E. Ross as gen- 
eral manager and retirement of Karl L. Juve 
as president have been announced by Na- 
tional Food Co., Fond du Lac, Wis. 

Mr. Juve will continue to retain an in- 
terest in the firm as a stockholder, director, 
and consultant. 

Mr. Ross was formerly associated with 


MYLAN E. ROSS 


the Pillsbury Co. He was at one time an in- 
structor at Washington State College and 
Drake University. He attended the Uni- 
versities of Nebraska and Chicago and is a 
World War II veteran of the army and air 
force. 


BUNGE PRESIDENT 
Election of Walter C. Klein as president 
of the Bunge Corp. has been announced by 
the New York City firm. He succeeds Rob- 
ert F. Straub Sr., who will continue as a 
director. Mr. Klein was formerly a vice 
president. 


Feed Ingredients 
of All Kinds 


North East Feed Mill Company 
Minneapolis 13 Minnesota 


CYANAMID GRANT 
A grant-in-aid has been accepted by the 
University of Idaho from American Cyana- 
mid Co., New York City. The grant will be 
used by the university to continue its eval- 
uation of Aureomycin for the control of 
vibrionic abortion in sheep. 


Expect Beef Supply to 
Exceed Demand Soon 


By 1964, beef supplies will result in 9414 
pounds available per person annually if the 
current rapid rate of expansion is followed, 
according to Charles Ingraham, Ohio State 
University extension marketing specialist. 

A slowing rate will result in 90 pounds 
per person, he said. Both rates would mean 
a level of beef supply per capita consider- 
ably higher than any previous level. 

It takes an increase of about two million 
cattle and calves a year to keep up with the 
increase in human population, he pointed 
out. This year’s increase will be more than 
twice that amount. 


Canadian Grain Crop Is 
In Good Shape, Report 


Canadian grain crops are developing well 
after general precipitation in late June, but 
early-seeded crops in the previously dry 
areas are not expected to respond as well to 
the improved moisture situation as the late- 
seeded areas, which are now growing vigor- 
ously in nearly all regions. 


Insect damage has been light because of 
chemical spray control programs. Rust has 
been reported only on susceptible grain vari- 
eties in southern Manitoba. Hail damage has 
been scattered and generally light. 


GALLIMYCIN PACKAGE 
Marketing of a new Gallimycin poultry 
formula container sufficient to medicate 
2,000 gallons of water has been announced 
by Abbott Laboratories, North Chicago, IIl. 
The 20-pound drum holds 40 half-pound 

sealed plastic bags of the product. 


MC MILLEN PROMOTION 

Promotion of Robert W. Odle to the 
position of manager of its Des Moines plant 
has been announced by McMillen Feed 
Mills, Fort Wayne, Ind. Mr. Odle, who 
joined Central Soya in 1937, has been pro- 
duction control manager of the firm since 
April of this year. 


Milwaukee's EXCLUSIVE Feed Broker 


BRoadway 2-4580 


FOR FAST COURTEOUS SERVICE 
— CALL—GABRIELSON 


GABRIELSON FEE D S—Ask For Fred Gabrielson 
522 Grain Exchange Bldg. e 


All Feeds And Ingredients 


Milwaukee 2, Wis. 


CARUS 
MANGANESE SULFATE 


High testing, easily and thoroughly 
mixable in feeds and concentrates. 
For prices and data write — 


CARUS CHEMICAL CO. 
Dept. FB-59 LaSalle, Illinois 


A Complete Assortment of 
HIGH QUALITY INGREDIENTS 


MANEY BROTHERS 


MILL and ELEVATOR COMPANY 
MINNEAPOLIS SINCE 1884 MINNESOTA 


Classified 


RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
ments, not to exceed 25 words, 


$1.00, payable in advance. 


MACHINERY FOR SALE 


ONE 14-40 pie with or without motors; 
one 17-40 grinder with or without motors, fac- 
tory rebuilt guaranteed equivalent to new. These 
are replacement machines for larger units. D, E. 
Hughes Co., Hopkins, Mich. 


FOR SALE—New or used 80600E or 80600H 

sewing machine heads, Whizzer conveyors, bag- 

ing and bins. Write Winborns, Williams 
urg, Iowa. 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag. 


CORN CUTTER—grader—polisher—aspirator, 
3,000 Ibs. per hr. A-1 condition, guarantee. Write 
LE-21, c/o The Feed Bag. 


HAMMER MILL—Has 50 HP motor—used 
only short time. Like new. Bargain for cash. 
Write BA-120, c/o The Feed Bag. 


HELP WANTED 


CHEMIST for analytical and development 
work in agricultural department of independent 
laboratory. Some experience in feeds preferred. 
_— full details. Write Box 859, c/o The Feed 

ag. 


EQUIPMENT FOR SALE 


SALE: Dewatering presses, Davenport num- 
bers 1A, 2A, and 3A, Louisville eight-roll 36 
inches. Aluminum tank, 3,000, 18,000 gallon. 
Louisville rotary steam tube dryers, six feet by 
50 feet, six feet by 25 feet. Bucket elevator, 
screw conveyor, trough conveyor, etc. Perry, 
1410 N. Sixth st., Philadelphia 22, Pa. 


WANTED TO BUY 


WANTED — Jacobson No. 8 hammermill 
with or without 100 eae gg 440 EP motor. 
Michael Wood Products, Inc., Garfield, N. J. 


lon Exchange Removes 
Strontium From Milk 


Up to 94 per cent of radioactive strotium- 
90 can be removed from milk with an’ ion- 
exchange resin similar to that used in cylin- 
der-type home water softeners, according to 
a University of Tennessee - Atomic Energy 
commission research team. 

The process is not yet ready for com- 
mercial use, but the researchers expressed 
the opinion that, should the need arise, 
commercial dairies could use the basic proc: 
ess that has been developed to get most of 
the radioactive substance out of milk. 

Most of the strontium-90 that a dairy cow 
might get from a fallout-contaminated pas- 
ture passes from her body in the feces, it 
was reported. The amount that stays in the 
milk which can be removed by the process 
depends on experimental factors, the team 
concluded. 


STALEY APPOINTEES 

Appointment of Robert W. Golden, S. 
Douglas Young, and Guy E. Lefever as dis- 
trict sales managers has been announced by 
A. E. Staley Mfg. Co., Decatur, Ill. Mr. 
Golden will serve most of Illinois; Mr. 
Young, Indiana; and Mr. Lefever, northern 
Illinois and Wisconsin. 
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Advertisers in The Feed Bag 
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superior milk producer 


BUFFALO 


corn gluten feed 


Nutritionists recognize Buffalo as one of 
the best milk producing ingredients. It 

\ has been a standard in the feed industry 
| for more than 50 years. To get top milk 
production, make sure your feed rations 
include Buffalo Corn Gluten Feed. 


e 


CORN PRODUCTS SALES COMPANY 
17 BATTERY PLACE, NEW YORK 4, N.Y. 
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100% condensed fish solubles equivalent. 
A dehydrated condensed fish soluble product. 


Economical — Uniform Source of FISH FACTORS | 
New 


Sol-O-Meeno is equal pound for pound 
to liquid condensed fish solubles. 


Sol-O-Meeno is packed 
in 40 lb. bags, since 40 
Ibs. per ton will provide 
the 2% level fish solu- 
bles normally recom- 
mended. 


No Poultry or Swine Feed is complete 
without the all-important 


Growth Factor(s) found in FISH SOLUBLES. 


KEES & COMPANY 


327 South LaSalle St., Chicago, 4, Ill. Phone HArrison 7-1528 


Fast, Reliable 
Feed Tag Service 


Why not let your friends at The Feed Bag 
show you the quality and service we offer on 
feed tag printing? Our tag customers include 
feed firms all over the United States. Our Feed 
Tag Division is at your service. 


Here's why you'll find our feed tag service 
tops — 


1) We maintain our own modern, efficient printing plant. 


2) By giving us all or part of your business, no printer in 
your home town will be able to estimate how much feed 
you are making. All dealings with us are confidential. 


3) Our price is right — send us a sample of your present 
tags, tell us in what quantity you normally buy, and we 
will send you a quotation which will prove that it pays 
to deal with us. 


4). We can give you rapid service. 


5) We stand back of all work we do for you in quality 
and accuracy. 


One Order Will Convince You. Write today to 
Feed Tag Division 


Che feed Bag 


1712 West St. Paul Avenue 
Milwaukee 3, Wisconsin 
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NEW OPPORTUNITIES 


FEED DEALERS 


Capture business passing you 


Free feeder survey points the way 
to more business ...more profits 


If you don’t know how much of the feed business in 
your area is passing you by, here’s a service that will 
show you. The Murphy man in your area will provide 
you with anaccurate, personally-conducted feeder sur- 
vey. There is no charge or obligation for this service. 


Find out where business is going . . . This free survey 
will show you how many of the feeders in your area 
are your customers. It will show you where the rest of 
the business is going . . . which prospects are feeding 
straight grain, buying direct from farm-to-farm sales- 
men, buying wholesale from manufacturers or buying 
from other dealers. 


Find out what feeders want . . . The same survey tells 
you what these feeders really want . . . what they’re 
looking for in a feeding program. It will show you how 
you can provide better feed service . . . how you can 
help your customers save cash, cut labor, get the most 
from farm grains and keep livestock in top health. 


Write for full details . . . Remember, this exclusive 
service is free! You are under no obligation, and your 
reply is confidential. Get the facts on the feed business 
in your area. See your Murphy District Distributor, 
or simply send us your name and address. Write to: 
Murphy Products Company, Burlington, Wisconsin. 


New customers...new business...new profits wth MURPHY’S 


MURPHY PRODUCTS COMPANY, BURLINGTON, WISCONSIN 
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